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NATIONAL 
| SECURITY 


A latch that fills the need for strength, security, clean-cut design, 
_ and is rustless, is found in the National No. 25 Door Latch (illus- 
trated above). 




















Designed with a view to service as well as appearance; positive 
lock and safety, Hardware Dealers have found that the expecta- 
tions of the makers were fulfilled. The handle is placed back of 
the center of the case—preventing injury to the hand when open- 
ing or closing the door. The phantom picture shows how the 
latch catches in the slot holding door open so that the handle 
cannot be flattened. 


Very often the barn is used as a garage and this means that 
with the National No. 25, there will be security against thieves. 

















National Manufacturing Co. 
Sterling, Illinois 





LATCH CATCHES IN 
SLOT HOLDS DOOR 
OPEN. F 


Put up in an individual box, We supply you direct—which 


complete with screws, this 
convenient latch is ready for 
instant application to the 
door. 


means more profit to you and 
a good reason for purchasing 
all your Builders Hardware 
from us. Our catalog will 
show you more of our profit- 
able line. 
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Eighteenth Annual at Syracuse 


Syracuse Was Scene of Great Activity When Hardware Men Braved Blizzards 
and Attended Association’s Yearly Sessions—Excellent Speeches 





John B. Foley, Syracuse 
secretary 





Was Bigs Aftair 


By Roy F. SOULE 


HE eighteenth birthday of the New York State 
Retail Hardware Association was fittingly cele- 
brated in Syracuse the week of Feb. 17. 

When President John J. Snyder called the convention 
to order he faced a record-breaking crowd of business 
men who had overcome great obstacles to be present 
New York State has been in the grip ag great snow 
storms for two weeks. Many dealers made stages of 
their convention trip on snowshoes or skiis. One dealer 
had left the coaches of a snowbound train to come out 
to the “main line” on the locomotive. But they came to 
enjoy a royal good time, to take part in a series of most 
constructive meetings and to buy hardware at one of the 
most compact and beautiful displays of merchandise 
ever shown in the great Syracuse Armory. 

President Snyder’s address was as follows: 

“When we assembled one year ago in Buffalo, the im- 
pression at that time was that we had reached the peak of 
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J. J. Snyder, Brooklyn, 
retiring president 
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one of the most critical periods in the hardware and other 
industries. 

“A comparison of conditions then with now, invites the 
conviction that the most casually informed, as well as those 
of recognized wisdom, were equally ignorant regarding what 
the future actually proved to have in store for us. 

“At that time the general opinion was that there would 
oe a decline in the value of all commodities, with the differ- 
ence only in predictions as to whether such changes would 
ne precipitate or gradual. 

“How wide of the mark these theories were, we now have 
good reason to know. To-day the situation is even more 
somplex. 

“Authorities whose views we have every reason to re- 
spect, when induced to assume the réle of business prophets, 
are not all agreed as to probable future business develop- 
nents. 

“There are a few facts of common knowledge, however, 
chat it is well for us to have in mind when planning for the 
1ext ten or twelve months. Four years of imposed self 
jenial on the part of the purchasing public in being called 
ipon to economize not only in the luxuries, but in many of 
‘he heretofore considered essentials of life, have created a 
jemand that will require several years of intensive produc- 
ion to satisfy, without considering the requirements of 
foreign lands. 

“The floors and shelves of our factories and warehouses 
are swept clean, with an accumulation of unfilled orders 
nany months in arrears. 

“Even with the price of labor and material at its present 
dizzy height, with the end ap- 
parently not yet in sight, the 
very face of conditions cannot 
permit the wheels of commerce 
to slow down. 

“Is any unfavorable change 
possible until the supply has ap- 
proached within a reasonable dis- 
tance of demand? 

“Should no neutral pressure be 
brought to bear, is it unreason- 
able to expect that there is suffi- 
cient intelligence of the Amer- 
ican brand, with those who con- 
trol both capital and labor to 
make them appreciate that it is 
necessary for their self preserva- 
tion, not to mention the national 
welfare, to speedily adjust their 
differences and do their share of 
earnest work. And more recently 
great stress is being placed on 
the adverse influences of the 
present unfavorable foreign ex- 
change conditions. 

“It would be presumption on 
my part to attempt to analyze and apply these conditions 
to the business situation of to-day, but there are a few facts 
oatent to even a commonplace hardware man that are 
worthy of consideration. 

“There are certain classes of merchandise that Europe 
aeeds most urgently and can procure in America only. The 
manufacturers of the United States are eager to satisfy 
this demand. Is it possible with this mutual desire shared 
oy the high contracting parties that our foreign trade will 
be permitted to remain stagnant for but a brief period.” 
[s it not reasonable to expect that some basis for a resump- 
tion of business will be made that will be safe and accept- 
able where so much is at stake? 

“It might be suggested also that a temporary slowing 
jown of exports may not be altogether a misfortune if it 
tends to stabilize the home market and aids in satisfying 
to a small extent domestic requirements that in the year 
past, in many instances, have been ignored in order that 
higher prices might be realized from abroad. 


Radicalism 


HE extreme measures planned and resorted to by the 
so-called “Red” element, in shamefully abusing the 
ypen-handed hospitality and liberal laws of our land, and 
their undisguised efforts to destroy the institutions of our 
government that we hold so dear, have aroused a righteous 
indignation and resentment on the part of our citizenship 
and a grim determination to resort to stern methods to 
*heck these pernicious influences. 

“The temperament of the American people is proverbially 
patient and indulgent but when once thoroughly awakened 
is apt to brook no compromise. That trait has been exhib- 














Frank E. Pelton, Her- 
kimer, elected treasurer 
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ited in dealing with the present type of social and political 
leprosy and has resulted in the suggested adoption of laws 
so broad and stringent as to possibly embarrass well-inten- 
tioned but indiscreet citizens. 

“That the taints of anarchy and allied evils will be ulti- 
mately and effectively stamped out and accomplished in a 
manner consistent with our constitutional rights and fair 
play, is simply a natural course of events. 


Industry and Thrift 

i UR national government has issued = appeal for 

increased production and a curtailment of unneces- 
sary expenditures, for the purpose of reducing the present 
excessive cost of living. Earnest co-operation on the part 
of the public would without doubt be an important factor 
in securing the desired end and possibly without in the least 
disturbing the price of labor. 

“The members of our association during the past four 
trying years have cheerfully and enthusiastically met every 
test of loyalty and active patriotism, and I am satisfied 
that the aid and publicity desired in support of the present 
measure will not be withheld. 

“Would it be amiss at this time to suggest that the ad- 
ministration at Washington prove the sincerity of its 
suggestions by practising reasonable economy in the con- 
duct of national affairs? From sources of unquestionable 
reliability we learn that there are now more civilian em- 
ployees in governmental service in the city of Washington, 
D. C., than there were at any time during the recent war. 

“While we here in America were enforced to endure a 
scarcity of sugar, twenty-seven million pounds of that com- 
modity were sold in France at less than wholesale rates. 
Two billion dollars’ worth of war food supplies were also 
disposed of to the French people at one-quarter of their 
actual value. The excuse offered for these amazing transac- 
tions was that if the goods were offered for sale at home 
it might disturb the market. Seven hundred million dollars 
represented in automobiles and motor trucks are now said 
to be parked in the open at various points and going to 
decay. 

“The losses here enumerated alone, it is calculated, amount 
to more than two and a half billion dollars—all contributed 
by the American people in the purchase of Liberty bonds 
and by patriotic submission to excessive and special taxa- 
tion. The assertion is also made that the adoption of a 
national budget system would in one year save the country 
two billions of dollars. Should national expenditures be 
conducted along rational lines it would materailly affect the 
economic load that now confronts our people and be a strik- 
ing example with which to supplement this latest message, 
urging thrift and economy. 

“Before dismissing this subject it might be remarked 
that the unbridled greed of some of our manufacturers (as 
witnessed by published annual reports showing profits earned 
and dividends declared) has been an important factor in 
intensifying the present economic situation by demanding 
of the public prices for their products out of all proportion 
to their actual cost. 

‘Buccaneers of old, whose fame—or rather infamy—has 
givén them a place of prominence in history for centuries 
past, and our more modern Dick Turpins of the stock job- 
bing order, have a right to blush when their achievements 
are compared with those of a certain number of our cap- 
tains of industry here described. 

“There is reason for believing that a general knowledge 
of these facts has contributed to the unrest and stimulated 
the appetite of organized labor for high and still higher 
wages and has also caused bitter resentment on the part 
of a great majority of our population who are not fortunate 
enough to be in the ranks of either capital or labor. 


Legislation 


66 HE National Bulletin, the HARDWARE AGE, the *Hard- 

ware Dealers’ Magazine and the Hardware News are 
doing most excellent work in studying the interests of the 
retail hardware merchant at Washington. 

“It is to be regretted, though, that that class of state 
legislation in which we are peculiarly interested does not 
receive more of our attention. 

“Our activities in this respect are spasmodic and con- 
sist of the dispatching of an occasional letter or telegram 
registering a protest or commendation concerning a pro- 
posed measure, often when it has-been advanced so far 
as to make our views of but little effect. 

“We take no part whatever in constructive legislation. 
Many objectionable laws have become operative through 
the efforts of our state representatives who conscientiously 
believed that they were at the same time studying the in- 
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terests of the general public, simply because they were 
not familiar with the subjects affected and advice from well 
informed sources was not forthcoming. 

“As an organization with approximately a membership 
of one thousand and representing several millions of dollars 
of invested capital are we doing ourselves and others jus- 
tice in neglecting this field of usefulness? To this question 
there is but one answer, but how to meet this situation 
in a satisfactory manner without assuming undue respon- 
sibility is a more difficult problem. 


Local or Group Meetings 


6677°HE national and state hardware associations are too 

firmly entrenched in the esteem of the trade to have 
their usefulness questioned, but I doubt if the direct benefits 
derived can be compared with those obtained from local or 
group meetings. 

“If a village or town has but two hardware dealers it is 
to the interest of the latter that they get together and 
blend co-operation with some competition; the same rule 
applying to larger communities where greater benefits are 
possible.” 

Following the lead of Wisconsin group meetings of 
dealers from merchants located in towns of less than 
5000 population held a question box discussion directed 
by W. D. Ganey, while R. J. Atkinson held a similar 
meeting for the big-town dealers. 

Prof. Howard J, Riley of Cornell University, Secretary 
Sheets of the National and Roy F. Soule of HARDWARE 
AGE were among the speakers. 

After paying a very beautiful tribute to fifteen mem- 
bers who died during the past year, Secretary Foley 
gave the following report: 

Statement of membership: 

February 27, 1919 

Received during year 

Less resignations and changes 


Membership Dec. 31, 1919 


“The work of the association’s office yearly grows in the 
matter of personal service to members. Inquiries on every 
possible phase of the business come to us. This facility 
is not used as extensively as we wish it might be. Com- 
paratively few of the members write to us—those who do, 
however, get their answers as truthfully and as fully as 
we can prepare them, and I am sure satisfactorily to ‘the 
writers. 

“There has been little or no complaint among members 
as to unfair practices among manufacturers and jobbers. 
The possible exception is the feeling in some localities that 
makers of fireless cookers are overreaching themselves in 
their efforts to find agents in all communities. This sub- 
will have discussion during the question box sessions of the 
convention. 

“Our exposition this year is larger than the buildings 
available for it can house comfortably. It will be reason- 
ably profitable for us, we hope, and we trust also that it 
will be equally so for those manufacturers and jobbers who 
have bought space there. 

“Our hardware mutual companies have extended their 
ability to cover hardware risks. They have all been pros- 
perous and are to-day more a factor than ever before in 
the great association movement. 

“The future of our association is bright. We have earned 
a place among organizations, but having reached that point, 
we cannot rest on our laurels. That would be a dangerous 
thing to do. With our growth in numbers and influence we 
must find new fields of endeavor to maintain our position. 
Just what our next steps shall be is for the convention to 
determine or for the directors, under the orders of the con- 
vention, to decide. 

“Personally I feel that the organization of local meetings 
or county associations is a much needed step. Second to 
that is the matter of extending the accounting service and 
store management service inaugurated by the national 
association, so that the influence for better methods may 
be felt in the humblest as well as in the most influential 
stores among our membership. 


To Extend Service 


UCH extension of service will necessitate the spend- 

O ing of more money than we have heretofore used for 
any purpose, but it will be well worth while and it will 
establish us as an organization in a more useful position 
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than we occupy to-day. I believe the dues of members 
should be increased to $10 per year, effective Jan. 1, 1921 
for the reasons given in my letter to members last week 
— hope the convention will decide that change affirma- 
tively. 

“My work as secretary has been uniformly pleasant. 1 
enjoy it more each year; am anxious to continue it and if 
reappointed will use my best endeavors to merit a con 
tinuance of your confidence.” 

On Wednesday evening the visitors were most de 
lightfully entertained by the associate members at the 
Alhambra. After a great entertainment the boys and 
girls danced to their hearts’ content. 

On Thursday evening at the annual banquet John L 
O’Connor convulsed the crowd with laughter with his 
French-Canadian stories. 

The other speaker was Hugh P. Baker, dean of the 
New York State College of Forestry at Syracuse Uni 
versity. 

Hugh Baker knows his business, and is a most inter 
esting and convincing speaker. His subject was “For 
estry—An Industrial Romance.” 

Among other things, he said that we were cutting the 
forest off Southern lands at the rate of 50,000 acres 4 
day, and that at the present rate big saw mill operatiorz 
would cease in the South in about ten years. 

New York State is using more lumber for box boaré 
only than is being produced in the entire. State. 


State Now Buys Lumber 


HE said he had faith that New York would agaiz 

become a great lumber-producing State, but that 
at the present time the State was buying outside the 
State about 60 per cent of the 136 million dollars’ worth 
annually used. He told of many very interesting by- 
products of the saw mills, one being the making of a 
salt that can be used in place of cream of tartar in the 
making of baking powder. 

He said that New York State was spending 40 cents 
out of every dollar for its penal and charitable institu 
tions, and urged more liberal thought and expenditures 
in reforesting the State. 

In the closing meeting the annual dues were raised to 
correspond with the suggestions made in Secretary 
Foley’s report. 

New Officers 

HE following officers were then elected: 

President, J. G. Torrance, Batavia; first vice-presi 
dent, Jay Brackett, Ilion; second vice-president, Henry 
C. Kelly, Canandaigua; treasurer, F. E. Pelton, Her- 
kimer. 

Directors for three years: A. E. Marshall, Lyons; G 
W. Eddy, Syracuse; S. H. Skinner, Sherman; Frank 
Doyle, Lyons Falls, and John J. Snyder, Brooklyn. John 
C. Bolles, Naples, was elected to fill the unexpired term 
of Mr. Kelly. 








Reconstruction Convention in Minnesota 


Enthusiasm Runs High in North West as New Ideas for Present Period Are Unfolded 
Before Delegates—Community Development Dwelt Upon 


By L. S. SOULE. 


ECONSTRUCTION was the big theme of the twen- 

ty-fourth annual convention of the Minnesota Retail 
Hardware Convention and Exposition, held at the Audi- 
torium in St. Paul, February 17-18-19-20. All were 
agreed that a program of better business methods is now 
in order, and that such a program should include closer 
co-operation with the rural communities, a minute study 
of economic conditions, and a more universal use of the 
State University Extension service. Practically one 
whole session was given over to discussions of commu- 
nity service and talks by university experts. Consid- 
erable attention was likewise given to the business 
course under the direction of Dean G. W. Dowrie of the 
school referred to. Much of the credit for the estab- 
lishment of this course in the university belongs to 
Secretary Roberts, and it is an achievement of which 
he may well take pride. 

The exposition feature was exceptionally good, with 
a large range of displays covering the entire hardware 
field, and was well attended. The sessions were at all 
times interesting and the dealers who attended were well 
repaid for the time and effort expended. 


President Thielman Demands Business in Politics 


HE real meat of the opening session was contained 

in the forceful message of President Thielman, who 

was outspoken in his denouncement of non-American 
menaces as exemplified in I. W W.ism and other radical 
ideas or practices. He declared that the time is at hand 
when business men must take a hand in politics in 
order to safeguard their own interests and those of the 
nation. He did not advise the subordination of business 
affairs to civic matters, but rather a keener knowledge 
of the policies, ability and level-headedness of men pro- 
posed for positions of trust. He demanded no special 
privileges and asked no favors, but declared it the duty 
of business men to see that public representatives pos- 


E. A. Campbell, St. Paul; Mr. and Mrs. H. C. Berrean, 
Heron Lake, Minn. 


sess intelligence and knowledge of the common laws of 
business. Mr. Thielman then outlined the conditions 
existing during the war and up to the present time, and 
gave some timely advice on what the future holds in 
store. He said that there is undoubtedly a shortage of 
merchandise at the present time, and the length of time 
before the gap is filled up is a matter purely of time 
and conditions. He advised dealers to familiarize them- 
selves with the “Babcock Plan,” and the Pittsburgh- 
Plus-Base situation. He indorsed the Decimal System, 
advocated by HARDWARE AGE, and predicted its general 
adoption in time. 


Roberts Sounds the Keynote 


At the opening of the sessions, Secretary Roberts 

sounded the keynote in a masterly report, covering 
not only the activities of the association, but the busi- 
ness situation in general. Mr. Roberts believes that the 
time for reconstruction is at hand, and that such recon- 
struction must begin with the individual; that the towns 


J. C. Shuhlman, St. Paul; G. Friederick, Jasper, and 
Ed Evans, Princeton 


must improve and the country become a better place 
in which to live. To his mind, the successful retail mer- 
chant of the future must adopt better methods in his 
buying, selling, stockkeeping, bookkeeping, credit man- 
aging, advertising and co-operation. He insisted that 
the hardware men of Minnesota are optimistic, but 
sounded a short note of warning. He declared that 
many merchants in his State are carrying too much 
stock and too many overdue accounts, and that this is 
the time to reduce stock and collect the money due. 
However, he said that reducing stock would not mean 
that the dealers should be out of the goods called for. 
The old and slow-selling merchandise is the stock to be 
moved out. The shortage of merchandise, he said, 
would help the dealer in selling the things carried in 
stock that should be moved. He further advised the 
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dealers to sell all the goods possible during 1920, at a 
profit; to be careful in extending credits; to push col- 
lections, and to quit signing contracts for smooth 
strangers. He expressed the belief that the volume of 
business for 1920 will ‘exceed that for 1919, which, he 
said, was fully 25 per cent greater than for 1918. Mr. 
Roberts’ report showed the addition of 95 new members 
during the year, and a total membership of 1380. At 
the close of this report a motion to increase the associa- 
tion dues to $10 a year was carried. 


College Men as Business Leaders 


THE only address of this session was that of Dean 

G. W. Dowrie of the University of Minnesota, who 
spoke on “Our Future Business Men.” Mr. Dowrie 
outlined the course in business training now employed 
at the university, and expressed the belief that the busi- 
ness leaders of the future will be men who have been 
college trained for their work. “Business men,” he 
said, “should have more than bread-and-butter training. 


A. P. Gludt, Dent, Minn., and W. H. Waterbury, Timber 
Lake, S. D. 


They should be trained to concentrate, to investigate 
and to think clearly and logically.” He further said 
that while the college can lay the foundations for busi- 
ness life it cannot give the practical experience. The 
business course at the Minnesota University has done 
much for the Gopher State retailers, and the address of 
Dean Dowrie was given close attention. 


Curt Johnson Cites Road to Happiness 


URING the Wednesday afternoon session the dele- 

gates were entertained by Curtis M. Johnson, Rush 
City, in his rapid-fire talk on “The Road to Happiness.” 
According to this live-wire speaker, happiness comes 
more from the service afforded to others than through 
any accumulation of money or property. He brought 
down the house with his text: “What does it profit a 
man if he gain the whole world and leave a rich widow.” 
Mr. Johnson took a shot at the fallacy that the commu- 
nity owes every man a living, and declared that every 
man owes the community a life. He then took up the 
matter of enthusiasm as an aid to happiness and busi- 
ness success, and of optimism as its special aid. He 
told of the great need for efficiency and better service, 
and aptly illustrated his points with stories and chart 
illustrations. His final advice was to cut out selfishness, 
as such a course alone can solve the present great prob- 
lem of social and business unrest. 


T. H. Caley, Princeton, and two sons 


During this session S. R. Miles of the National Hard- 
ware Association gave an illustrated talk on better busi- 
ness methods, explaining the various helps furnished 
by the national office. 


Live Questions and Answers 


‘THE question box was much in evidence during the 

sessions, being handled very ably by R. A. Peterson 
of Argos and by Curtis M. Johnson of Rush City. Dur- 
ing the Wednesday session, the questions of overhead ex- 
pense and follow-up systems were thoroughly discussed. 
The follow-up system had many advocates, the only 
drawback seeming to be the difficulty in getting the 
retail salesmen to keep it up. During the discussion 
the matter of exhibiting at county fairs also came up, 
and one dealer reported the getting of 17 furnace pros- 
pects at such an exhibit, and the eventual sales of 11 
furnaces. In discussing the farm paper advertising, 
Mr. Johnson told of his system of reading the adver- 
tisements and writing to the advertiser asking that any 
demands for the merchandise in his community be re- 
ferred to him. 


A Cummunity Development Session 


OMMUNITY development came in for the lion’s 

share of attention during the Thursday sessions. 
Dean R. W. Thatcher of the State University explained 
that the dealers and the university have a common prob- 
lem in the introducing of modern machinery and house- 
hold appliances to farms and farm homes. He said that 
the university workers wanted to be able, when asked 
by a farmer, “Where can I get it?” to say: “At your 
local dealers.” He advised dealers to attend the farm 
meetings in order to find out what the university work- 
ers are advising the farmer to purchase. He further ad- 
vised closer relations with the farmers, declaring that 
the method of progress is never accelerated by the lining 
up of one class against another. 

Judge F. T. Wilson followed with a short talk on com- 
munity service, after which Miss Adele Koch addressed 
the convention on “Labor Saving Devices for the Home.” 
There was plenty of good selling material in Miss 
Koch’s address, particularly along modern housefurnish- 
ing lines. 

Dean Thatcher notified the members that whenever 
the merchants of any town in Minnesota will agree to 
get together and to close their stores two hours a day, 
while meetings are being held, the university will send 
a force to that town to put on a specific week meeting. 
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He suggested a “Fencing Week” or a “Washing Ma- 
chine Week.” 


E. P. Babcock Elected President 


“THE report of the nominations committee was made 
Thursday, recommending the following officers for 
the ensuing year: 

President, E. P. Babcock, Anoka; Vice-President, 
Wm. Ryan, Little Falls. Directors: C. E. Ingdahl, St. 
Paul; L. Decker, Austin; C. V. Leavitt, Minneapolis; 
N. E. Givens, Bemidji. Fire Board: L. Decker, Austin; 
C. E. Ingdahl, St. Paul; C. V. Leavitt, Minneapolis. 
Delegates to the National Convention: J. A. Johnson, 


The Minneapolis delegation as they 
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Preston; Chas. Bouch, Royalton; C. L. Sulrod, Holsted. 
The officers were unanimously elected as recommended. 

Among the resolutions adopted was one indorsing the 
packing and invoicing of merchandise by the decimal) 
system. The association further indorsed the Babcock 
Railroad Plan, and pledged unqualified support to the 
American Legion in its efforts to suppress all un-Amer- 
ican elements. 

The final day of the convention was given over to 
strictly association work, including the address of R. A 
Peterson of the national office on “You and Your Busi- 
ness.” This address covers association activities, and 
has been outlined in other convention reports. 


appeared in a body at the convention 


Notes of Interest in the Hardware Trade 


The American Wringer Co., Social Street, Woonsocket, 
a - will build a one-story addition, 40 x 65 ft., to cost 
$12,000. 


The Simmons Co., Kenosha, Wis., manufacturer of brass 
and metal beds, springs, etc., has awarded a contract to E. 
L. Bass & Brothers, 708 Bainbridge Street, Richmond, Va., 
for its proposed two-story plant in that city. The factory 
will be of reinforced concrete, 100 x 160 ft. 


The Maryland Toy Mfg. Co., 512 Equitable Building, 
Baltimore, Md., has been incorporated with $50,000 capital 
stock by Hillard H. Deane, Frank L. Dorsk and Percy Har- 
rison. 


The Lufkin Rule Co., Hess Avenue, Saginaw, Mich., manu- 
facturer of rules, steel tapes, etc., is having plans prepared 
for a one-story addition, 115 x 120 ft., at Hess Avenue and 
Prescott Street, to cost about $100,000, including equipment. 


S. F. Bowser & Co., manufacturers of oil and gasoline 
tanks, with headquarters at Fort Wayne, Ind., have pur- 
chased a factory site at Dallas, and will erect a building 
120 x 150 ft., one story, to cost about $50,000. The equip- 
ment will cost an additional $50,000, it is stated. 


Smith & Wesson, Springfield, Mass., have purchased 25 
acres on Bay Street. The proposed plans for Dwight Street 
extension leave no chance for the company to expand. 


The Foster-Thornburg Hardware Company, jobber of 
hardware and furniture at Huntington, W. Va., has opened 
branch offices at Madison, W. Va., and Pikeville, Ky. The 
concern requests that catalogs be sent to both of these points. 


W. W. Diehl, Carl H. Diehl, and Harley B. Nelson have 
purchased the business of the Diehl Hardware Co., Spring- 
field, Ohio, and have leased the premises at 68 West Main 
St., which will be remodelled. The owners expect to move 
to their new quarters about the middle of March, but in the 
meantime will continue business at the present location of 
the Diehl Hardware Co. 


A. P. Van Schaick has been appointed assistant general 
manager of the sales department of the American Chain 
Company, New York City. 


Two new branches of the Star Rubber Company, Akron, 
Ohio, have been opened, one in Chicago, IIl., and the other 
in Dallas, Texas. 

The Hercules Rubber Goods, Ltd., Toronto, Can., has been 
incorporated with a capital stock of $500,000 by Jacob H 
Greenberg, 24 King Street West; Walter G. Hammond, 
Room 11, 24 King Street West; John D. Bradford and oth- 
ers, to manufacture automobile tires and tubes, rubber 
goods, etc. 

The O. J. Childs Co., 1388 Liberty Street, Utica, N. Y.. 
manufacturer of fire extinguishers, is having plans drawn 
for a one- and two-story addition, 160 x 200 ft. 

The Whitaker-Glessner Co., Wheeling, W. Va., will equip 
~ aoe metal specialty manufacturing plant at Kansas City, 
eS oO. 

The Badger Metal Ware Co., Milwaukee, Wis., is the 
name of a new corporation organized with a capital stock 
of $200,000 by Louis S. Wiener, Harry R. Kuntz an M. A. 
Landeck to manufacture steel, aluminum and copper uten 
sils. 

The Latex Tire Co., Fond du Lac, Wis., which on Feb. 1 
took occupancy of its new factory, will build a second unit 
two stories, 50 x 200 ft., in the spring. B. E. Mehner, local 
architect, is in charge. 

The Economy Carbureter Co., Milwaukee, Wis., has 
amended its articles to provide for an increase in capital 
stock from $50,000 to $75,000. A larger output is being 
arranged for. 

W. H. Briggs of New Albany, Ind., has sold his stock of 
hardware to Newman & Koetter, who will continue the busi- 
ness at the old stand, 307 State Street and 103 W. Market 
Street. 

The Duff Jack Sales Company, Ltd., has been formed in 
London, Eng., to represent the Duff Manufacturing Com 
pany of Pittsburgh, Pa. 

The Gill Piston Ring & Sales Co., 1522 South Grand 
Avenue, Los Angeles, Cal., has filed notice of organization 
to manufacture piston rings. Charles W. Monahan, Jr., 
1324 Bond Street, heads the company. 








Illinois Hardware Men in 
Convention 


Great Central State Exchange 
Ideas at Annual Meeting 
of Association 


H. S. Daniels, Jersey- 
ville, the old president 


T was a great convention that was held out in Chicago 

at the Hotel Sherman by the members of the Illinois 
Retail Hardware Association on February 17, 18 and 19. 
Enthusiasm ran high and every member left the big 
convention hall filled with new ideas for the coming year 
and a feeling that his time had been well spent rubbing 
elbows with his neighbors from the other end of the 
State. Together with the convention an exhibit was 
held that also brought forth many new kinks and ideas 
for the men who had journeyed to the Middle West 
metropolis that were well worth seeing. 

And the ladies! They were there and enjoyed a great 
time as well as their husbands. Special entertainment 
had been provided for them and an all around good time, 
as well as beneficial, experienced. 

President H. S. Daniels called the convention to order 
at 10:30 o’clock on the morning of the 17th, and invoca- 
tion was given by Grant W. Porter. President Daniels 
then delivered his yearly message. He spoke of the 
new America in which we are now living in after the 
struggles of war and of the new order of things which 
everyone is now experiencing. He stated that the con- 
flicts between employers and employees were still being 
felt in shortage of production and the delays in deliv- 
eries of goods ordered months ago. 

Mr. Daniels criticised the profiteer and the spend- 
thrift and held them to blame for the continual uphill 
climb of prices. He then told of the rapid strides of 
hardware men during the past year and especially of 
the Illinois association. He spoke of the duties of the 
retail merchant. He concluded: 

“And so we find the new America demanding much of 
the retail merchant. He must get a new vision of the 
service he owes his community. He must supply the 
needs of customers as economically as they can be sup- 
plied from other sources. He must meet his competitor 
with a glad hand of brotherly love. He must study care- 
fully the basic principles underlying his business and 
recognize the most important issues. He must have 
a more comprehensive understanding of the needs of 
his community and must educate his trade to the knowl- 
edge of such needs. 

Following the speech the committees were appointed 
and the first session was adjourned. 


Great Question Box Discussion 


N the afternoon the question box in charge of E. B. 
Moon was started. The first topic was “How to In- 
crease Volume,” and following there was a sales dem- 
onstration under the direction of R. L. Sweetnam. 
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H. R. Beatty, Clinton, 
the new president 


“Vacuum cleaners” were demonstrated by H. M. Kelley 
of Waukegan, and this was followed by suggestions and 
discussions on the demonstration. “Flashlights” were 
next demonstrated by J. W. Thrasher of Macomb, and 
the suggestions and discussions followed. Secretary 
Sheets of the National Retail Hardware Association de- 
livered his interesting speech, “You and Your Business.” 

In the evening a get-together was held in which ex- 
hibitors, members and the ladies enjoyed a great time. 

The second session of the question box was started on 
Wednesday morning under the direction of Mr. Moon. 
The topic for this session was “Methods of Distribution 
of Hardware Implements and Kindred Lines.” ‘Auto 
tires’ were demonstrated by L. W. Sauter of Galesburg, 
and “Aluminum Ware” was demonstrated by Fred 
Ruhling of Chicago. Both of these demonstrations were 
followed by suggestions and discussions. 

“Why Should I Have a Bookkeeper?” proved to be 
one of the most interesting sessions of the question box 
which was held on Wednesday afternoon. An address 
delivered by J. W. Meeker, Jr., of the American Steel 
and Wire Company was particularly well received. He 
told the members of the association not to worry of the 
foreign exchange decline, as the internal consumption 
would take up the entire country’s production. 

Sales demonstrations that afternoon were conducted 
by Mr. Sweetnam and were put on by a volunteer demon- 
strator on “Coaster Wagons” and by E. R. Shuey of 
Villa Grove who demonstrated “Oil Stoves.” 

“Store Arrangement and System” was the question 
discussed on the onening session of the last day. Pro- 
fessor Hoffman, agricultural engineer, of Ames, Iowa, 
delivered a speech on “A Project in Household Equip- 
ment for the Farm,” which was. well received. ‘Gaso- 
line Engines” and “Tank Heaters” were the two sub- 
jects for demonstrations, which were conducted by Harry 
Ryan of New Holland and E. E. Vorhees of Blanden- 
ville respectively. 

The following officers were elected for the coming 
year: President, Hobart R. Beatty, Clinton; vice-presi- 
dent, E. E. Vorhees, Blandenville; treasurer, Fred Ruh- 
ling, Chicago. 

The secretary’s report showed the following interest- 
ing figures: 1366 members, $5,658.83 collected from 
railroads on audit, $268 collected in loss and damage 
from railroads, $79,142.13 paid in fire losses by the fire 
insurance association, $198,786.10 saved in premiums on 
fire insurance. 

The Hardware Underwriters of Elgin, Ill., rendered 
the report of its advisory committee. 





Railroad Men Are After More Pay Again 


Looks Like Another Boost for the Ever Increasing Cost of 
“Life, Liberty and the Pursuit of 
Happiness ”’ 


THE VICIOUS CIRCLE 
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“The vicious circle is infinite; increased wages are overcapitalized for 
inflated profits, and the cost of goods mounts faster than the wage level.” 


N.Y. Times 
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Would Save at Spigot but Waste at Bung 


House Committee Attempts False Economy of Cutting Down Foreign Trade Promotion 
Service—Horizontal Percentage Reduction in Appropriation Hits Men Who Make 
Business for American Manufacturers—Burleson’s Desperate Effort to Save 
His Face—Senate Will Probe Postal Service and Trade Commission 


By W. L. 


WASHINGTON, March 2, 1920. 


crustes by name, a bandit with a very highly devel- 
oped sense of humor, who tortured his victims on a 
certain bed, stretching their spines or lopping off their 


"TL czas was in ancient Greece a famous robber, Pro- 


legs to adapt their bodies to its length. After this treat- 
ment all victims looked alike to Procrustes so nobody could 
charge discrimination. 

Later on one of our Congressional committees took a 
leaf out of Procrustes’ book and attempted to lower all 
tariff rates fixed by the “robber barons of American in- 
dustry” by a horizontal reduction of a certain percentage. 
A handful of able and determined Senators knocked the 
stuffing out of this project, so we have no data as to how 
great the injury would have been if the scheme had gone 
through. 

Ill-Advised Cheese Paring 


OW comes a well-meaning but misguided House Com- 

mittee on Appropriations, and in an effort to curtail 
our national expenditures—and heaven knows they are sad- 
ly in need of curtailing—decides that a procrustean re- 
duction of a certain per cent shall be made in all appro- 
priations regardless of merit or national need. As a re- 
sult, the allotment for the Bureau of Foreign and Domestic 
Commerce available for the promotion of our foreign trade 
has been slashed from an official estimate of $1,658,000 to 
$490,000, which is less than one-half the amount hereto- 
fore appropriated for the current fiscal year. 

The members of the little band of determined Senators 
who beat the project of a horizontal tariff reduction are 
sleeping peacefully under the sod. There are many pa- 
triotic, far-sighted men in the present Senate, however, 
and it’s up to the business men of the country, including 
the readers of HARDWARE AGE, to convince them that they 
have a great opportunity of conserving the nation’s in- 
terest by promptly voting to give the Bureau of Foreign 
and Domestic Commerce the full amount estimated for its 
maintenance during the new fiscal year beginning July 1, 
next. 


CROUNSE 


ENATOR FRANCIS E. WARREN, of Wyoming, is 

chairman of the Senate Appropriations Committee, and 
his colleagues are Reed Smoot, of Utah; Wesley R. Jones, 
of Washington; Charles Curtis, of Kansas; William S. 
Kenyon, of lowa; Lawrence Y. Sherman, of Illinois; Asle 
J. Gronna, of North Dakota; Frederick Hale, of Maine; 
Selden P. Spencer, of Missouri; Lawrence C. Phipps, of 
Colorado, and Truman H. Newberry, of Michigan. 

Take ten minutes off some time this afternoon and write 
a short letter—or better still, a telegram—to Senator 
Warren, telling him how much you would appreciate the 
restoration of the appropriation for the promotion of our 
foreign trade. Then drop a line to your own Senator 
asking him to co-operate with Senator Warren. 

In order that you may understand the danger that men- 
aces our foreign trade promotion service, I quote the fol- 
lowing from a statement carefully prepared by our new 
Secretary of Commerce, Mr. Alexander, whose long service 
in Congress at the head of the Committee on Merchant 
Marine has given him a firm grasp on all questions affect- 
ing our export and import trade: 


Plain Words from Secretary of Commerce 

pa Pig pace what this drastic cut in appropriations 

will mean. Twelve commercial attachés—men 
trained and experienced in commercial and economic mat- 
ters—who are at present attached to embassies and lega- 
tions in a dozen important foreign capitals, where they 
are charged specifically and wholly with the promotion of 
American business interests at this critical period in the 
world’s history, will be withdrawn pferemptorily within 
three months’ time. At least fifteen trade commissioners, 
who are reporting on rapidly changing commercial condi- 
tions in European countries from Denmark to Austria, will 
have to be recalled by the Ist of May. 

“A deliberate sacrificing of the finest foreign trade pro- 
motion machine any country has ever built up—one which 
half a dozen of our keenest competitors have sought to use 
as a model. The spending of several hundred thousand 
dollars a year on constructive export trade promotion work 








“The slashing of this tmpor- 
tant appropriation by the House 
Committee has undoubtedly 
been done pursuant to a Pro- 
crustean policy rather than be- 
cause of any desire to cripple 
American Commerce” 











such as this bureau is accomplishing, cannot be considered 
as an outright expenditure in any sense of the word. It 
should ‘be regarded as an investment. It is so regarded 
by the Chamber of Commerce of the United States, by the 
National Foreign Trade Council, by the American Manu- 
facturers’ Export Association and by hundreds of national 
and local associations of business men. 

“In the same way the threatened abolishment of the 
bureau’s fifteen district and co-operative offices in New 
York, Chicago, Boston, New Orleans, San Francisco, St. 
Louis, Seattle, Cleveland, Philadelphia and six other cities 
will mean the elimination of a service which has demon- 
strated its usefulness in manifold ways. 

“The Bureau of Foreign and Domestic Commerce is not 
a bureau created by the war emergency. Its appropriations 
were not increased to take care of war activity and its per- 
sonnel was not added for the sake of carrying on the war- 
time work which is now no longer necessary. 

“The bureau has had a consistent growth over a period 
of eight years and there is every bit as much justification 
for the government to aid and encourage by expert techni- 
cal advice the American firms engaged in foreign trade as 
there is for the government through the Department of 
Agriculture to aid and encourage the farmers of the coun- 
try. Foreign trade is essential to preserve the economic 
stability of the United States.” 


House Lacks Information 


HE slashing of this important appropriation by the 

House committee has undoubtedly been done pursuant 
to a Procrustean policy rather than because of any desire 
to cripple American commerce. Few persons realize the 
part the Bureau of Foreign and Domestic Commerce has 
come to play in promoting trade. 

Had the committee known the attitude of the business 
community it would have looked upon the matter in an 
entirely different light. When the Senate learns where the 
American business man stands with regard to this im- 
portant question it will undoubtedly undo the work of the 
House committee. 

The chief apologist for the committee in its treatment 
of this important appropriation is Representative Wood, 
of Indiana, who had charge of the legislative, executive and 
judicial appropriation bill for the Committee on Appro- 
priations. In effect, Mr. Wood says that the people of 
Europe are so poor that it is foolish for American pro- 
ducers to hope to extend their foreign trade; hence it is 
unwise to spend good money for the maintenance of a 
foreign trade promotion service at this time. 


A Bad Time to Stop Advertising 


HE officials of the executive departments are fully 
aware that, notwithstanding conditions in Europe, all 
the leading nations of the world are striving strenuously 
to perfect their trade-promoting machinery through enor- 
mously increased appropriations. Many of these Govern- 
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ments are engaged in copying the American machine al- 
most to the last detail, Secretary Alexander declares. 

At this critical juncture, Mr. Wood proposes to scrap 
the American machine and withdraw the helping hand of 
the Government at a time when the American manufac- 
turer is already handicapped by exchange rates and be- 
cause he must rely largely upon foreign bottoms in which 
to ship his goods. 

Every merchant with a grain of humor in his makeup 
will laugh at the absurdity of Mr. Wood’s proposition that 
America shall cease the hunt for foreign trade simply be- 
cause such trade is a little harder than usual to secure. 
What would be said of any private business organization 
that quit advertising and called in its travelers because 
business was dull? 


National Chamber Appeals to Congress 


HE Chamber of Commerce of the United States is tah- 

ing a leading part in the campaign to induce the Senate 
to restore the appropriation so heavily slashed by the 
House. In a letter forwarded to every Senator and Repre- 
sentative the Chamber pleads for liberal treatment of our 
foreign trade promotion service. It says: 

“The service of all American commercial attachés sta- 
tioned in foreign countries will be terminated on June 
30, and the activities of the Bureau of Foreign and Do- 
mestic Commerce will on the same date be curtailed, if the 
committee’s recommendations are accepted. 

“This would appear to be a reversal of recent Ameri- 
can policy. Legislation has been enacted to permit Amer- 
ican business concerns to co-operate in their export trade, 
with supervision from the Federal Trade Commission. As 
late as December legislation has been enacted to permit 
co-operation in international financing, under the super- 
vision of the Federal Reserve Board. These are merely 
illustrations of an apparent Congressional policy in favor 
of developing the part the United States plays in inter- 
national commerce. 

“Discarding of commercial attachés and curtailment in 
the services of the Bureau of Foreign and Domestic Com- 
merce can scarcely be consistent with this policy. The 
Bureau has been a valuable source of business information 
for American business houses respecting foreign markets. 
For the Bureau as a source of such information there is 
no existing agency that can be a substitute exactly as there 
are no existing agencies which can replace the services of 
the commercial attachés. 


Trade Promotion Service Helps the Little Fellows 


“75> this connection it is appropriate to recall that the 
assistance of the Bureau of Foreign and Domestic 
Commerce and of commercial attachés has been most val- 


uable for American concerns of smaller size. In other 
words, the Bureau has served to promote a broad and 
sound foreign trade with participation by manufacturers 
and merchants of moderate and small size. It is needless 
to add that the comparatively few large industrial organi- 
zations of the country are themselves able to maintain 
such services of their own as they may always require 
abroad. 

“The importance of business information regarding for- 
eign markets and foreign conditions has received deliber- 
ate study from committees of the Chamber of Commerce 
of the United States, and the reports of these committees 
have been submitted to the organizations in our member 
ship for a referendum vote. The balloting in these refe- 
renda has placed the National Chamber in a position of ad 
vocating larger appropriations than the Department of 
Commerce itself has requested from Congress. This was 
the result, for example, of a referendum, completed in 1916, 
when organizations in forty-two states cast ballots, with 
over 800 votes in favor of greatly increased appropriations 
and immediate development of the commercial attache 
service, and with only 3 per cent of the votes in the nega- 
tive.” 

No more inopportune time for curtailment of the serv- 
ices of commercial information could be found. 

Probably your local trade body voted in the referenda to 
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which the’°Chamber refers. Back up the national body with 
that letter or telegram to Senator Warren! 

Tell him Procrustes has been dead a long time. Show 
him how foolish it would be to try to economize by cutting 
down the organization that brings into the Treasury, di- 
rectly and indirectly, the money that keeps the Govern- 
ment going. 


Burleson Would Pass Buck to Successor 


H AVING gouged the railroads out of a hundred million 
dollars during the past three years, Burleson is mak- 
ing a desperate attempt to prevent the recent restitution 
order of the Interstate Commerce Commission from be- 
coming effective during his administration. If his plan 
for saving his face succeeds, he will go out of office before 
the money is required to be paid and his successor, rather 
than himself, will be debited with the most colossal deficit 
incurred by any executive department since the foundation 
of the Government. 

According to the sweeping decision of the Interstate 
Commerce Commission, the Post Office Department will owe 
the railroads to the end of the current fiscal year on June 30 
next approximately $120,000,000, this being the amount for 
which the roads have been underpaid for service of carry- 
ing the mails since November 1, 1916. Beginning July 1 
next, the current appropriation will require to be increased 
by $35,000,000, making the total of that allotment about 
$85,000,000 in place of the $50,000,000 which Burleson has 
been paying under his own arbitrary schedule of rates 
coupled with his pet space-basis plan. 


No Increase for Railroads in Pending P. O. Bill 


HE law under which the decision of the Interstate Com- 

merce Commission has been made requires that the 
Postmaster-General shall immediately readjust the rail- 
way mail pay in accordance with the Commission’s find- 
ing; hence it is Burleson’s sworn duty to apply to Con- 
gress for a deficiency appropriation of about $120,000,000, 
and to ask that the pending Post Office appropriation bill 
for the support of the service for the year beginning July 
1 next shall be increased by, $35,000,000. Of course, if he 
should do this the deficit and the increased appropriation 
would be automatically charged to his administration. 

But he has not done it. The Post Office appropriation 
bill has just been reported by the Senate Committee on 
Post Offices and Post Roads without a dollar in the way 
of an additional allotment to cover either accrued deficit 
or prospective increase. 

The Senate Committee confidently expected that Mr. 
3urleson would ask for this money because they knew it 
was due the railroads. Mr. Burleson did not appear at all 
before the committee but its chairman, Senator Townsend, 
of Michigan, repeatedly interrogated the Postmaster-Gen- 
eral’s assistants, who did appear as to what provision was 
being made to pay the debt to the carriers, and it was. not 
until the hearing was practically closed that Second As- 
sistant Postmaster-General Praeger announced the policy 
adopted by his chief to minimize his humiliation. 


“Not Getting Ready” to Adjust Railway Mail Pay 


FTER admitting that the decision of the Interstate 

Commerce Commission would result in the payment 
to the railroads of “somewhere in the neighborhood of 50 
per cent increase over the existing rate’ which, put into 
figures, he estimated to be “between $30,000,000 and $40,- 
000,000 a year.” He said: 

“The Postmaster-General is preparing a motion for a 
rehearing on those rates, and until that is determined, and 
antil the commission determine whether or not they will 
grant a rehearing and go into certain phases of the case 
that the department will point out, we are not getting 
ready to make payment to the railroads of the increases, 
We do not accept the rates as definitely settled until the 
Commission disposes of the motion for a rehearing. 

“Then we will get into the work of restating the service 
on the new rate. Naturally when that is done we will 
have to come to Congress and ask for a deficiency appro- 
priation to pay the railroads.” 





Now comes a well meaning 


but misguided House Com- 


mittee on Appropriations 
that decides a certain per 
cent shall be cut from all 


estimates regardless of merit 











Slim Prospect for Rehearing 

OU will note that even the optimistic Praeger has little 

hope that the Commission will grant a rehearing. Ilr 
fact he seems to think that Burleson’s motion will be de 
nied and that the only recourse of the department will be t« 
“restate the service on the new rate,” which may mean 
that other cheese-paring economies will be attempted to 
the detriment of the service in the future as in the past. 

The possibility that the Commission will grant a re 
hearing is so remote as hardly to be worth consideration 
The oviginal case of the railroads was presented with great 
detail and the testimony of the Department’s experts was 
exceedingly voluminous. 

Many months were occupied in the hearing of the case, 
the record of which made many hundred pages. The Com 
mission devoted weeks to the examination of the evidence. 
and no more painstaking analysis of testimony has beer 
presented in any case than is comprised in the Commis- 
sion’s decision, now before me, a bulky pamphlet of 124 
pages. Suspicion is very strong here that the Post Office 
Department is planning to circumvent the decision by new 
regulations, some of which have already been formulated. 

However that may be, Burleson’s chief object appears 
to be to gain time by delaying final readjustment of the 
railway mail pay until the end of his term. If he can 
prevent payment until after the elections he will have 
eliminated himself as a campaign issue, at least to some 
extent. ° 


Commission to Investigate Post Office Department 


UT no efforts that Burleson can make will serve to keep 

him out of the lime light during the next six months 
The Senate Post Office Committee has taken care of that. 
Acting upon the forceful petition of the Merchants’ Asso- 
ciation of New York, supported by thousands of complaints 
from business men in all parts of the country, the Com- 
mittee in reporting the annual Post Office appropriation 
bill, has created a commission to investigate mail trans- 
portation in cities and terminals, including airplane, tube 
and tunnel projects. 

The scope of the commission’s duties will be so broad 
that practically every feature of the worst postal service 
the country has ever seen will be taken up for close scrutiny 
Special attention will be given to delays in handling first- 
class mail, which are of much greater importance to the 
averaze business man than any other shortcoming of the 
service. 

Years ago Burleson developed an ineradicable prejudice 
against the highly efficient pneumatic tube service employed 
for the transmission of letters in the big cities and used 
with: most gratifying results in transmitting first-class 
mail between railroad terminals. So persistently did Bur- 
leson attack the pneumatic tube system that he induced 
the last Congress to direct its abandonment and to insta] 
an automobile service in its stead. 
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Automobiles Poor Substitute for Pneumatic Tubes 


A* might have been expected, the automobiles failed to 
make the fast time of the pneumatic tubes; they re- 
quired earlier collections to make important trains; they 
contributed to traffic congestion; they greatly increased the 
dangers to pedestrians in important thoroughfares; and, 
during the stormy periods of winter, they have absolutely 
broken down, causing frequent delays of from 12 to 24 
hours in the despatching of the mails. 

While the pneumatic tubes have been used only in the 
larger cities, their employment has been of great im- 
portance to business men in every city, town and hamlet 
in the country as they have contributed to expediting col- 
lection and delivery of all mail sent or received by mer- 
chants and manufacturers of the big cities whose customers 
are scattered from Maine to California and from Canada 
to the Gulf. The loss of the tube service, therefore, has 
been one of the primary causes of the many complaints of 
mail delay, and the work of the investigating commission 
will be followed with lively interest by every business man. 


Senate Cuts Out Air Mail Appropriation 


A * recently foreshadowed in this eorrespondence, the 
Senate Committee has taken Praeger’s toys away from 
him by restricting the operation of the airplane mail under 
Post Office control to a single service between New York 
and San Francisco by way of Chicago and Omaha. This is 
to be maintained chiefly for experimental purposes. All 
other airplane mail.service undertaken by the Post Office 
Department must be by contract with private concerns 
with the additional restriction that the cost of the service 
shall not exceed the handling of the mails by regular mail 
routes. 

The Senate Committee is convinced that a great deal of 
time and money has been foolishly spent in tinkering with 
airplanes which might better have been devoted to im- 
proving the general mail service. Hereafter the tinkering 
will be done by private enterprise and the Government will 
only pay for what it gets in the way of expedited service. 


Penny Postage Provided for Drop Letters 


ERCHANTS in all lines will vigorously applaud the 
action of the Senate Committee in adding an amend- 
ment to the Post Office appropriation bill providing that 
postage for local drop letters deposited in post offices for 
delivery within the delivery limits of such post office shall 
be 1 cent per ounce. This will prove a boon to merchants 
who wish to circularize their customers for advertising 
purposes and will save a tiny sum in sending out that big 
batch of monthly bills. 
You can do yourself a good turn if you will write your 
Congressman asking him to co-operate in inducing the 
House to accept this Senate amendment. 


Senate Committee Probing Federal Trade Commission 


T= Senate Committee on Interstate Commerce, which 
was recently instructed by a Senate resolution to make 


a careful investigation of the methods pursued by the Fed- 
eral Trade Commission in its attacks upon business con- 
cerns and with reference to the character of its employees, 


is making a thorough job of the duty entrusted to it. The 
sub-committee, of which Senator Townsend, of Michigan, 
is chairman, has sent out a questionnaire to every concern 
against which the Commission has lodged complaint, the 
purpose being to secure information, in confidence if nec- 
essary, concerning the Commission’s methods, and especially 
in regard to any arbitrary action taken by the Commission 
pursuant to the extraordinary jurisdiction it has assumed 
under the act creating it. The questionnaire is as fol- 
lows: 
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Gentlemen: The United States Senate by resolution has 
directed a subcommittee of the Committee on Interstate 
Commerce to inquire generally into 

The work of the Federal Trade Commission; 

The procedure it has adopted; 

The authority it has exercised; and 

Its attitude toward the business of the country; and to 
make report respecting the value of the commission as a 
governmental agency. 

As a firm which has had a complaint filed against it by 
the commission (either pending or disposed of), a state- 
ment is desired by you on any and all points you desire to 
make, included in the scope of the inquiry as indicated 
above. 

It is desired particularly to ascertain: 

1. If complaint is pending or disposed of. 

2. How long the complaint was (or has been) pending. 

3. What kind of hearings were given, where was the 
hearing held, and did you have ample opportunity to pre- 
sent your case? 

4. If complaint against you was dismissed, what was the 
reason therefor? 

5. If a decision or finding has been made, was it made as 
a “consent order” or not, and were the facts “stipulated” 
by agreement or stated by the commission? 

6. If a “consent” order was entered, did it actually af- 
fect your acts or was it entered “to save the face of the 
commission?” 

7. Was the finding of the commission (if one has been 
made) an equitable one? If not, in what respect do you 
consider the commission has erred? 

8. If you consider that complaint against you was un- 
warranted, what do you believe was the reason that the 
complaint was filed by the commission? 

9. If finding was made, have you appealed or do you 
intend to appeal for a judicial review of the same? 


Very Pertinent Inquiries 


10. Do you have any information tending to establish 
the fact that the Federal Trade Commission has used its 
power to aid private enterprises in an unwarranted man- 
ner? If so, what are the facts and what are the connec- 
tions, political or otherwise, between the firm so favored 
and the commission or any member or employee thereof. 

11. Has the attitude of the Federal Trade Commission on 
your case been helpful or prejudicial to the business of the 
country? In your answer please explain why and how. 

12. Please express your opinion on the value of the com- 
mission as a governmental agency, and the reason for your 
opinion. 

13. If you believe that the work of the commission could 
be better handled by some other governmental agency or 
by reformation of its own procedure or policy, please indi- 
cate definitely your suggestions for the change or the im- 
provement. 

14. Give file number of complaint in your answer. 

As the committee will begin its hearings within a few 
days, it is urgently requested that you, with the aid of your 
attorneys, prepare and forward an answer to this letter 
at the earliest possible moment. 

Please be perfectly frank in the information which you 
give to the committee. Any information which you desire 
to give in confidence will be so treated. 

A large part of the information asked for herein is of 
record with the Federal Trade Commission, but time is not 
available to digest completely all of the record in every 
case. Evidence suggested by you will not be treated as 
volunteered, but the facts will be established by the records 
of the commission or by witnesses duly subpcened. 

The Senate Committee on Interstate Commerce is large- 
ly made up of lawyers of wide experience,-and thoroughly 
trained in the procedure of the equity courts. It is quite 
possible, therefore, the investigation may result in settling 
the much-mooted question arising in the Colgate, Beech- 
Nut and other recent cases as to whether an order of the 
commission is paramount to a decree of the United States 
Supreme Court. 
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William Hibbard, Jr., Dead 


ILLIAM GOLD HIBBARD, JR., son of the founder 
of the great wholesale hardware house of Hibbard, 
Spencer, Bartlett & Co., and treasurer of the firm until 


1918, died recently at the Presbyterian Hospital, New 
York City, of acute peritonitis. 

Mr. Hibbard was born in Chicago in 1870, receiving 
his early education at the Harvard School in that city 
and at St. Paul’s School, Concord, N. H., and later 
graduating from Harvard University. In 1892 he joined 
his father in the business which now bears his name, 
and remained for years an active member of the firm. 

In the fall of 1918 Mr. Hibbard resigned from the 
firm to enter actively in war work, and being beyond 
the age of military duty he went to France in the 
service of the Y. M. C. A. 

Mr. Hibbard was always active in charitable work in 
a quiet, unostentatious way, and for many years was a 
trustee of St. Luke’s Hospital and the Chicago Found- 
lings Home. He was a director of the Chicago Trust 
Co., and during his residence in Winnetka was especially 
interested in North Shore improvement problems. 

In 1899 he married Susan Follansbee, daughter of 
George A. Follansbee of Chicago, and for many years 
Maintained a residence at 1637 Prairie Avenue. 
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“Congratulations, Uncle John” 
By Roy F. SOULE 


i my pen could paint a word picture of what is in 

the hearts of the hardware men of the Southwest I 
would make the meaning of friendship clearer and 
deeper. If I could go on and explore the hearts of 
hundreds, thousands of hardware men from other parts 
I would find the pigments to emphasize its beauties, to 
intensify the trust, the love, the rich warm feeling of 
this entire industry for a man who makes his home 
in Houston, Texas. This is because Uncle John Har- 
vin makes men feel at home when they enter the Lone 
Star State. 

He is commonly called the most popular man in 
Texas. I’ll go a step farther, Uncle John. No one 
state has a corner on the affection which hurdles re- 
spect and admiration to snuggle closer to you. 

You came from a greater state than Georgia, from 
a greater place than this beloved nation of ours, for you 
are the offspring of kindness, the son of sympathetic 
understanding, the blending of business and benevo- 
lence. You are, of all men, a mixer and a Texan who 
needs no precautionary seat with the wall at his back. 


“Uncle John” Harvin 


We have just heard that your associates in the Peden 
Iron and Steel Company complimented themselves by 
giving you a testimonial dinner on the evening of 
January 8th to commemorate the rounding out of your 
twenty-fifth year with Peden in Texas. 

No cub hardware salesman ever made his initial 
trip to Texas that he didn’t come out your devoted 
friend, and with reason. Your friends outlasted your 
hair, Uncle John, and every one of them extends to 
you best wishes for that fiftieth anniversary to come. 
The trail of life is no steep climb to him who goes 
onward and upward with friends like you. 

I have never heard you spoken of as a poor man. I 
have never heard you accused of wealth, but I have 
heard thousands of real men call you “Uncle John” in 
a way that brands you a multimillionaire in friendships. 
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Do You Realize What a Thaw 
Will Do to You? 


Loss of Life, Damage to Property and General Ruination Will 
Be the Result of a Warm Spell to the ‘‘Down-River” 
People Unless Precautionary Measures Are Taken 
Now—Basement Goods Which Are Hard 
to Replace This Year Should Be Pro- 
tected Against Possible Flood 


HE ground of the Northern States is covered with a depth of snow that 

has put the oldest of old-timers to a real reminiscing test. An over-active 

imagination is about the only thing that can conjure up a similar situ- 
ation. 

The streets of many cities are blockaded with drifts that have success- 
fully defied the street cleaning departments for the past month, and relent- 
less old Nature adds to the apparently impossible burden with frequent addi- 
tional snowfalls. 


A sudden change of weather that will melt this snow is the earnest prayer 
of every blizzard-bound community. 


We hope their wishes will never materialize. If that snow ever goes off 
in a hurry, under the impetus of a warm rain, the floods of this spring will 
do damage and probably take a human toll of frightful proportions. 


And the season is so far advanced that there is an extreme likelihood of 
this very thing. 

The Government should have an emergency fund to prepare the “down- 
river” towns for this impending calamity. As in the past, however, the 
national funds will probably be spent for relief rather than in the impera- 
tively needed precautionary measures. 


Municipalities in endangered river towns should certainly lose no time in 
preparing to meet this situation. Merchants with heavy basement stocks 
should arrange for a very quick transfer of such merchandise if it cannot be 
moved at once. 


With an acute shortage of many lines, and particularly of the heavy goods 
commonly stored in basements, we can ill afford a great loss by water dam- 
age. 

It is also exceedingly probable that transportation lines will be seriously 
damaged if the great expanse of snow-covered country should receive a 
drenching. Wise merchants, realizing that every day’s extension of cold 
weather emphasizes the danger, are taking prompt precautionary measures. 




















EDITORIAL COMMENT 














Reserve Board’s 
Present Attitude 


HE demand for money to finance the great 
industrial expansion of the country and 
high-priced inventories of manufacturers 

and merchants is as great as the demand for 
goods. In fact, there is a direct connection 
between the two. There is no gainsaying the 
statement that the abundance of money in the 
last year or so has been a potent factor, if not 
the most important factor, in the continuous 
upbidding of prices of raw materials and manu- 
factured articles, the inflation of credit making 
for greater competition among buyers. 

The Federal Reserve Board has recognized 
the danger of the present situation. It gave its 
first warnings last fall to Wall Street. These 
were disregarded, with the result that call 
money rates went to a point which precipitated 
a near-panic in securities. Since that time the 
Federal Reserve Board, through its member 
banks, has gradually been “putting on the 
screws,” with the résult that it has become 
more and more difficult to procure loans even 
for what are normally regarded as legitimate 
business ventures. 

In its annual report, given out last week, the 
Federal Reserve Board made plain its position, 
whieh is to “check expansion and to induce 
healthy liquidation.” While reiterating its 
former statements that the financial condition 
of the country is sound, the board points to the 
necessity of restricting demand for goods as 
one means of decreasing the demand for credit, 
and the natural result of this policy, if consist- 
ently maintained, will be to reduce to some 
extent, at least, the competition for goods, 
thereby paving the way for lower prices. 

Some manufacturers and merchants, with 
whom HARDWARE AGE has talked, deprecate the 
talk of a panic. The fact that reputable 
bankers have hinted at such a catastrophe in no 
way alters the belief of many that if prudence 
guides the business interests of the country 
nothing of the kind can occur. It is this pru- 
dence which the Federal Reserve Board recom- 
mends, and will insist upon, if Congress gives 
it the power. An amendment to the Federal 
Reserve Law is sought whereby the board will 
have power to establish maximum lines of 
credit for member banks, thereby placing banks 
in a position to hold their own borrowers in 
check. The announcement is made that radical 


or drastic deflation is not contemplated and that 
extreme measures will not be necessary. 

The banks have already taken steps to dis- 
countenance all kinds of speculation in commo- 
dities. For example, under normal business 
conditions when a broker brings a carload of 
eggs to market and finds that prices are off a 
few cents a dozen he puts those eggs in ware- 
house, takes his warehouse receipts to the bank 
and borrows money to buy more eggs. This is 
a form of credit inflation that is being stopped. 
Dealers in iron and steel scrap have recently 
found that the banks would make no further 
loans to enable these dealers to pile up further 
accumulations of scrap in their yards to hold 
for higher prices. This action was taken de- 
spite the fact that under normal conditions 
scrap metal is regarded as a decidedly favor- 
able risk. 

Food products and textiles are two lines of 
merchandise which may first feel the effects of 
the tightening of money. There has been great 
speculation in these products both for foreign 
and domestic trade. In the iron and steel in- 
dustry, upon which the hardware trade largely 
depends for its raw materials, the deflation 
which the Federal Reserve Board expects prob- 
ably will not come so soon. Easier conditions 
are in the making, however, it being probable 
that the worst of the steel famine has passed. 
Spring weather will bring relief to railroad 
transportation. Also, there is an expectation 
that the railroads will function better under 
private control. It is the railroad situation 
that has given the steel industry the greatest 
trouble, and there has been considerable loss 
of production, particularly during February, 
which, coming on top of the loss due to the steel 
strike last fall, has put demands far in excess 
of supply. With better production and better 
railroad service there should be an improve- 
ment in the supply, with the possibility of the 
disappearance of premium prices within the 
next three to six months. There is one factor 
which cannot be counted on fully as yet, how- 
ever, and that is the extent of purchases by the 
railroads. If these become very large any in- 
crease in iron and steel production or decreased 
demand from other sources will easily be offset 
by such buying. 

While it is believed that the peak of prices in 
iron and steel has been reached, it is not evi- 
dent that hardware will go lower. It must be 
remembered that most of the hardware for dis- 
tribution this year will come from materials 
bought at the highest levels. 
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‘Please Remit,” as Couch Says 
It, Does Not Offend Customers 


This Credit Man Always Signs His Slips ‘‘Your Friend,’ and He Gets Tardy 
Payers Send Checks That Are Long Overdue—Rubbing 
the Fur the Right Way 


By Ep DAVIDSON 


effect that people are inherently honest to the 

extent of 97 per cent from actual test by the 
time death do us part, and that the successful collector 
got his long before that important event, I decided that 
collecting was worthy the name “profession.” 

Now, if collecting is to be numbered among the pro- 
fessions it must have that element known as “etiquette” 
or fall below the standard. 

To determine whether or no there were collectors, 
or shall we say credit men, who could meet this test, I 
cast back over my unmentionable past (having at vari- 
ous times failed to come through on the ’teenth of the 
following month and even of several following months), 
and there was called to my mind among a debris of 
unpleasant memories one which stuck out as never hav- 
ing reached the unpleasant stage. 

This man had managed to extract money from me, 
although living in another city, at a time when my local 
creditors were clamoring quite disagreeably and yet he 
had never even written me a letter. 

In searching out the reason thereof I became con- 
vinced that it was his personality, though I had never 
met him face to face, that had caused me to dig just in 
time to avert open hostilities. For his treatment always 
“took,” but never left a scab. 

His method consisted solely of slapping a little sticker 
on the bottom of my statement. These little stickers, 
although quite pointed and readily understood by me, 
did not produce any “mad” on my part for what I now 
perceive were three reasons. 


That Little Personal Touch 


HE first reason was the last thing on the sticker, 
which was signed, “Your friend Couch.” 

The second was that each appeal carried the impres- 
sion of reason, fair play and a touch of mutual benefit 
and sympathy, sometimes intimating, for example, that 
he realized that we were both playing against the same 
hard odds in trying to make our collections. 

The last reason, and I am convinced of more impor- 
tance than at first apparent, was that the sticker was 
printed. There is something quite subtle about the 
vague feeling that your case is one so common to man- 
kind that a printed form is needed, for misery loves 
company. In selling by printed form it is advisable to 
get as much personal touch as possible in your appeal 
and make each letter seem a real living word direct 
from the seller to, and only for, the ears of the pros- 
pective purchaser. But in dunning for moneys due the 
reverse is absolutely true, and it should be made as 
impersonal in form as possible and thus avoid the back- 
fire of a clash of personalities. 


NI “eitect an article in the big time circuit to the 


So although Couch said some pretty plain things and 
signed his name to them, still you knew it was not 
especially worded to apply to you and felt it was only 
the nearest thing he had to your case, and that the 
particular angle that would have otherwise made you 
mad was very likely an angle that was really meant for 
some case that differed somewhat from yours. 


Having never absolutely gone to the mat with Mr. 
Couch to see just what the “limit of the finish” really 
was, I sought him out, introduced myself and told him 
I wanted to know the whole story, just how many stick- 
ers he had and if he ever tried the personal call. 

“There are many handicaps to a personal approach on 
collections,” said he. “The surroundings, the individual 
personalities, the presence of third parties in the offing 
if not right at hand and the danger of interruptions, 
that all go to make the personal call a matter requiring 
great tact, the results of which may be shot to pieces 
at any moment by the intrusion of outside occurrences 
and make the whole call worse than wasted effort. 


Study These Stickers 


— I have gradually accumulated a number of stickers 
which I have found by experience most effective. 
These stickers are not in the form of a series, although 
they might be classified roughly, but the condition of 
an account when brought to my attention will now al- 
most automatically lead me to the right sticker. 

“Roughly speaking, I try to get over these three ideas 
with my stickers: 


To let the customer know my troubles; 
To jab him up on payments, and 
To leave a feeling of friendship. 


“T have accumulated twenty-four separate appeals and 
while some of them may seem duplication, still an ex- 
perience of a good many years has found a use for 
them all.” 

An examination of these will doubtless disclose the 
close study Mr. Couch has given this matter of collec- 
tions and I think permit him in your mind a niche in 
the “profession of credit.” 

A talk with the salesmen of Mr. Couch’s company 
elicited the fact that as a credit man they consider him 
about the best salesman in the house, which is some 
admission from a salesman. 


Collecting with Discretion 


C OUCH’S method of stickers is only one of the many 
ways in which a collector can collect. However, 
it is a wonderful illustration of what the personal 
touch will do toward making a concern a prosperous 
one and keeping the money rolling in without a hitch. 
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Any retailer who is bothered with slow collections, 
and there are mighty few that are not, can apply the 
same stickers or similar ones to his business. This 
is not for the benefit of the jobber alone. The re- 
tailer has his troubles and also he can have his rem- 
edies. 

The stickers are, in the case of Couch, applied to 
getting money from the retailer, and Couch has stud- 
ied the retailer generally, and his customers espe- 
cially. So also the retailer must, before inaugurating 
anything of this kind, study his customers and know 
them very thoroughly before he attempts to “jolly” 
them. 

Discretion and tact are needed in collections at any 
stage of the game, and methods which will apply to 
one line of customers and bring results will send 
another brand flying away from the store in a high 
state of indignation. To strike the happy medium and 
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inject a note of firmness into the sugar coated sticker 
is the objective to be obtained. 

A close study of the stickers will disclose the fact 
that Couch before he ever tried them out had a won- 
derful working knowledge of the people who would 
receive them. For instance, take, perhaps, the harsh- 
est of these stickers: “It is because I believed possi- 
bly you were having trouble in making your own 
collections that I have waited so patiently, but this 
account is now so long past due that I must ask for 
your check by return mail. Your friend Couch.” It 
is hardly necessary to state that this looks like the 
last sticker that will be sent, but still there is that 
little personal touch in the opening few lines. 


Here are some of the slips he encloses with state- 
ments that he sends out. Study them; some, if not all, 
can be used by your store and help get in the money. 








Some firms overlook a payment 





This matter of merchandising is a queer 
game, isn’t it?) First the salesman, then the 
order, then the shipment (promptly from us, | 
always), the satisfaction of the customer, the 
remittance, the satisfaction of the Credit 
Manager,—and start all over again. A queer 
game, truly, but necessary. 


It was because I believed possibly 
you were having trouble in making 
your pwn collections that I have waited 
so patiently, but this account is now 
so long past due that I must ask for 
your check by return mail. 
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If you had my position and I had 


at maturity of account, others for- 
get and still others just don’t care. 
I still believe you belong in the first 
class. 

Your friend COUCH. 
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Patience is a virtue at times. | 
AM-—patient. Keep your checks 
coming often enough so that I will 


your business, how leng a time 
would you extend me? A pertineng, 
question, isn’t itP 

Your friene 


Your friend COUCH. not become discouraged. 
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Do not forget that we believe in you 
otherwise we would not have given you 
credit. Please send me a check promptly 
thus making it possible to continue 
YOUR credit with us. 

Your friend COUCH. 
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When we sell a bill of goods we expéct —~ - 
payment in 60 days (our terms). If there AN oy oer 
is any reason why you cannot pay the jas exer are MO os 
bill at maturity, you should send us re- k sible ye gos yn § 
mittance for as large an amount as pos- gee rts = yan ae vient 
sible with, an explanation. That's good agers ee 


business. 
Your fritud COUC 











A straight line is the shortest dis- 
tance between two points. Please 
send me a check on a straight line. 

Your friend COUCH. 





Reciprocity in business dealings is most 
desirable. High-class merchandise plus 
prompt service plus a generous credit 
equals your satisfaction. Converagly, 
your satisfaction plus consideration (for 
us) SHOULD equal a check. Please re- 


ciprocate. 





Your friend COUCH. 











Letters of a Sales Manager to His Men 
LIP 


The Monuments Men Leave Behind Them—and Why 


This is the fifty-fourth of a serics of sales letters, which, though intended primarily for 
traveling men, will be of interest to every member of the trade. They were written by 
the sales manager of a great hardware jobbing house to a corps of salesmen who in the 
last eight years have doubled the business of the firm. The letters are really short editorials 
which prefaced actual merchandise instructions. The author has consented to their publi- 
cation at the solicitation of Harpware AGe, in which they will appear in succeeding issues 
through the year. 


N READING a Chicago paper the other day—my eye fell upon an obituary notice that occupied 

I a column of space. It was not the obituary notice of a great merchant, a banker, a politician, a 

statesman: There was nothing about the station that this man had filled during his life that 
brought him into the public eye.and therefore into the press: 

He did not boast of the kind of a reputation held by “Bathhouse John”: 

He was not a prominent criminal like Pat Crowe, who startled the whole world by kidnapping the 
son of Cudahy, the packer, and holding him until he obtained a big ransom: 

He was not a freak of humanity—like some of the old river hermits that one often hears about: 

He was just an ordinary street car conductor: 

He had served the public on one line, in the city of Chicago, for twenty-three years. 

The space devoted to his death by the daily papers was greater than that given to any man that 
has died in this country in fifteen years, save one—and that one exception was ex-President Roosevelt. 

More space devoted to this street car conductor than is bestowed upon great generals or famous 
artists—and why? 

Just because he daily practiced cheerfulness towards the people whom he served. 

He had a friendly word of greeting for every one who entered his car. He took special care of 
children and old folks and when an occasional day came when he was not in his accustomed place, be- 
cause of sickness or because he was planting the family garden—the patrons of the line asked so- 
licitously about him. 

The reserved and seriously minded business man on his way to business—his mind fully occupied 
with the day’s problems, always looked for that friendly smile and that cheerful “Good morning” as 
he stepped upon the platform of the car. 

The children on their way to school—jabbering and laughing as children only can—paused on the 
corner to watch John’s car go by and to wave their hands to him. 

The tributes paid this man, there are hundreds of men who would give thousands of dollars to 
have paid them when they “shuffle off.” 

This street car conductor and his life and death, stand as a contradiction of the statement so 
often made that it is the position that gives a man an opportunity to obtain public applause. 

Too often do men blame their job for their inability to win public approval for their daily acts. 

They seem to feel that if they only had the other fellow’s job, they could then give vent to their 
full ability to build a lasting monument in the minds of the people, that would be a lasting testi- 
monial to their usefulness in this world. 

If that is true—if in order that we may live in the memory of others, after we are gone, we need 
some certain kind of a job—some especially created position and we could choose what that position 
should be, none of us would choose the job of street car conductor to build such a memorial founda- 
tion upon. 

Perhaps we would make the mistake of concluding that we had to be called to a bank president’s 
job or to the Governor’s chair in order that when we pass beyond we may receive columns of space 
in the newspapers. Yet, see the fallacy of our reasoning. 

In the opinion of the public, the two most prominent and successful men who have died in the 
past fifteen years are Ex-Pres. Theo. Roosevelt and John Anderson, street car conductor. 

Each had contributed most bountifully to the happiness of those he came in contact with. 

And, friend—haven’t we—in our present positions, as good and great an opportunity to contribute 
to the happiness and comfort of others in this world as did John Anderson, street car conductor, and 
Theo. Roosevelt, Ex-President of the United States? 
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NEW YORK 


Ottice of 
New 


HARDWARE AGE, 
York, March 1, 1920. 

PRING business is beginning to increase. The whole- 

sale trade, however, in many instances reports that 
retailers are buying with more noticeable caution, and it is 
said that manufacturers in many cases are meeting with 
the same uncertainty. In other words, these reports would 
seem to indicate that there is a definite limit to the demand 
of the public at present prices. Conditions in the export 
trade are continually becoming more difficult. The discount 
on European exchanges has reached a point where a cur- 
tailment of our export trade is taking place. Buying orders, 
it is said, are being cancelled, and ships are leaving New 
York in ballast. The contraction of domestic consumption, 
due to high price levels and shortages, and the decline in 
exports will probably be reflected, it is intimated in some 
quarters, in lowered prices. The continued productiveness 
of labor, is of course, the crux of the whole matter. 

The builders’ hardware situation is being closely watched 
by many observers even outside of hardware circles. The 
amount of buying in this line that is expected to begin 
within a few weeks will indicate more or less clearly the 
health of both the financial and industrial interests through- 
out the country. In some quarters, it is said, that no matter 
how high prices are a large amount of building will be 
undertaken, because of its abselute necessity. Some con- 
tractors, on the other hand, are pessimistic and point out 
that at the present costs of material and labor it will be 
impossible to get an adequate return on a building invest- 
ment. Prices from three to five years hence will in all prob- 
ability be much lower than those prevailing at the present 
time, they point out. 

In this connection it is interesting to note that prices on 
the complete line of builders’ hardware handled by local job- 
hers has advanced 10 per cent. 

The entire Disston line has also advanced 10 per cent. 

Utica pliers have advanced 10 per cent. 

The Eagle Lock Company has advanced prices on suit case 
and trunk locks 10 per cent. Escutcheon pins are now 
quoted 10 per cent off. Mail boxes have advanced 10 per 
cent. Wash rollers are now being quoted 30 per cent off. 

Triumph game traps now receive a discount of 6 and 5 
per cent. 

Cotton waste is now sold in this vicinity 
per lb 

Gem choppers have been advanced 7' per cent. Awn- 
ing hooks are now quoted 55 per cent off. Wire screw 
hooks, 25 per cent off. The new discount on harness snaps 
is plus 90 per cent. Paracentric keys have advanced 10 
per cent. Copper burrs are now quoted plus 30 per cent. 
Cow bells are being quoted 10 per cent off. 

The Winsted Edge Tool Works, Winsted, Conn., 
vanced prices on chisels 5 to 15 per cent. 

Iron City Tool Works has advanced prices on blacksmith 
vises 10 per cent. 

Several lines of agricultural handles have advanced ap- 
proximately 8 per cent. 

Pig tin is now selling at 68 cents per Ib. 
advances when the English exchange drops. 

Brass and Copper. —The market in this vicinity for both 
of these items is essentially strong and firm. Many milis 
are reported to be far behind delivery on many items. 


at 27 cents 


has ad- 


Tin always 


from New York 
high brass wire 
to 28c. base; seamless 
tube, 34c. to 
plain 


Base prices for not less than 100 Ib. of a siz 
stock High brass sheets, 264%c. to 314%c. base; 
264ec, to dlloc. base; high brass rod, 23°4<¢ 
brass tube, 32%c. to 35%c. base; seamless copper 
37c. base; sheet copper, 30%c. to 32%c. copper wire, 
29'4¢. base. 

Bolts and Rivets.—Another advance occurred on stove, 
tire and sink bolts during the past week. Other items are 
firm since the advance of a week ago and the market is 
fairly active. Prices on bolts in the local market vary. 
Machine bolts % x 6 and smaller, 20 per cent to 25 and 5; 
larger and longer, 10 per cent to 5 and 5. Common car- 
riage bolts, % x 6 and smaller, 10 per cent to 15 and 5; 
larger and longer, list net, to 5 and 5. Lag screws range 
from 25 per cent to 30 and 5. Stove bolts, 2/3 to 70. Com- 
mon tire bolts, 50 to 55. 

Stove bolts, 66 2/3 to 65. 
Sink bolts, 65. 

Rivets are generally held at 30 per cent discount. Some 
jobbers, however, are quoting iron rivets, 30 and 5 off; 
black tinners’ rivets, 30 and 5 off; tinned tinners’ rivets, 30 
and 5 off. 

Coffee Mills.—There is a strong interest for coffee mills 
and also somewhat of a scarcity. 

Crystal coffee mills, with glass hopper, $16 
coffee mills, 6 x 6 x 8, $9.75 per doz 

Chain.—Both jack and safety 
cent during the past week. 

Drills—As reported last week the market for drills is 
somewhat quiet although the interest is gradually in- 
creasing. 


base; 


Tire bolts, 45 to 55 per cent. 


5) per doz wooden 


chain advanced 10 per 


sit sere drills, 45 off; jobbers’ drills, 
31/3 off; 


33 1/3 


wood boring brace drills, 


Prices are: 
off; wire gage drills, 
40 off. 


Farming Tool Handles.—More and more activity is mani- 
festing itself in this line. Some items have advanced but 
the majority still held firm. 

Prices are: Farming tool handles generally are quoted at 5 per 
cent off. Long shovel handles, 5 per cent off. Long spade han- 
dles, 5 per cent off. Bent D handles, 5 per cent off. Malleable D 
fork handles, 5 per cent off. Pick handles plus 20 per cent 

Flower Bed Guards.—As intimated from time to time 
on this page prices have advanced. The reason is primar- 
ily because of the shortage and increased costs of ma- 
terial, labor and distribution. New quotations are: “Per- 
fection” flower bed guards, 16 in., $8.80 per 100 lineal feet; 
22 in., $10.40 per 100 lineal feet. 


Galvanized Ware.—The shortage in many items of this 
line is becoming more keenly felt. Many jobbers report 
that it is growing exceedingly difficult to get deliveries from 
the factories. Prices so far are steady. Galvanized sheets, 
No. 28 gage, holds at $9.50 to $10 base per 100 lb. Other 
items are: 

Galvanized pails, 8 qt., $4.25 per doz.; 
12 qt., $5.55 per doz.; 14 qt., $6 per doz.; . 
Extra heavy galvanized pails, 12 qt., $7.30 per doz.; 14 qt ES. 35 
per doz.: 16 at., $11 per doz. Fire pails, galvanized, $6.80 per doz 
Wash tubs. No. 1, $13.75 per doz.; No. 2, $15.95 per doz.; No 
$18.60 per doz. 


10 qt., $4.99 per doz. 


16 qt., $7.30 per doz 


Garden Tools—Since the advance of last week renewed 
interest has developed on all items listed under this head- 
ing. Garden tools of all kinds are the foremost selling 
articles at present in the local market, with the possible 
exception of wire goods. The shortage that has developed 
as a consequence of the heavy demands and manufac- 
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turing difficulties is being very acutely felt in many 
quarters. 

Lawn rollers are being quoted list plus 10 per cent. 

Socket hoes are $8.84 to $9.50 per doz.; riveted shank 
hoes, blue finish, $4.01 to $4.10 per doz.; solid shank hoes, 
bronze finish, $7.97 to $8.60 per doz.; mortar hoes, 9-in., 
$11.41 to $11.80 per doz. 

Hedge shears, 8-in., $1.40 each; 9-in., $1.65 each; 10-in., 
$1.90 each; No. 101, 8-in., $1.50 each; 9-in. $1.75 each; 
10-in., $2.05 each. 

Malleable iron rakes, 10 tooth, $4.56 per doz.; 14 tooth, 
$5.11 per doz.; 16 tooth, $7.42 per doz.; steel rakes, 10 tooth, 
$7.60 to $8.94 per doz.; 14 tooth, $9.15 to $10.45 per doz.; 
18 tooth, $10.65 per doz. Wooden lawn rakes, wooden bows, 
$5.78 to $6.50 per doz.; steel bows, $7.50 to $8.09. Wooden 
hay rakes, 2 wire bows, $4.95 per doz.; 3 aluminum bows, 
$7.81 per doz.; 2 wooden bows, $4.80; 3 steel bows, $7. 

Spading forks, 4 tang, malleable D handle, strapped, 
$11.82 per doz.; wooden D handle, strapped, 4 tang, $15.40 
= doz.; 4 tang, extra heavy, wooden D handle, $17.71 per 
oz. 

Manure forks, 4 tines, strapped, 4% ft. handle, $12.79 
per doz.; 4 tines, plain ferrule, 4% ft. handle, $11.33 per 
doz.; 5 tines, strapped ferrule, 4% ft. handle, $15.10 per 
doz.; 4 tines, wooden D handle, plain ferrule, $13.74 per doz.; 
malleable D handle, 4 tines, plain ferrule, $11.04 per doz.; 
malleable D handle, 4 tines, strapped, $13.75 per doz.; 
wooden D handle, 4 tines, strapped, $15.72 per doz. 


Hay forks, 2 tines, 51% ft. handle, eee ferrule, $10.29 per 
doz.; 3 tines, plain ferrule, 5% ft. handle, $11.59 per doz.; 
3 tines, strapped ferrule, 5% ft. handle, $13.14 per doz. 


Garden Trowels.—The same conditions hold essentially 
true of these implements as of all other garden tools. 
Special demands have been received some jobbers report. 
Tinned steel blade trowels, 6 in., 74 cents per doz.; riveted 
shank, florist trowel, heavy steel blade, $1.54 per doz.; one- 
piece garden trowel, 1% in., $2.47 per doz.; Magic weeders, 
$1.26 per doz. 


Garden Sets.—Interest is very vigorous for sets and 
jobbers report many new orders. Prices are: Set con- 
sisting of 1 hoe, 1 5-tooth malleable rake and 1 steel spade, 
3% x 3 in., $1.37 per doz. sets; four-piece steel garden set, 
1 floral trowel, 1 floral rake, 1 lady’s hoe and 1 boy’s spad- 
ing fork, $24.47 per doz. sets. 


Linseed Oil.—The linseed oil market has developed a 
marked buying activity during the past three or four days. 
One of the large crushers advanced the price 10 cents for 
June-September delivery which is now quoted $1.62 per 
gallon. Local prices for current deliveries are: $1.77 for 
carlots, $1.80 for lots of 5 barrels or more and $1.83 for 
single barrels per gal. Boiled oil is 2 cents extra; double 
boiled oil is 3 cents extra; and oil in half barrels is 5 
cents extra. 


Lawn Mowers.—Interest and buying activity are con- 
sistent and fairly strong in this line. Prices are firm. 

Plain bearing, 3 blades, 12 in., $5.15 net; plain bearing, 14 in., 
$5.40 net; plain bearing, 4 blade, 10 in., $5.50 net; plain bearing, 
4 blade, 12 in., $5.75 net; 16 in., $6.25 net; ball bearing, 3 blades, 
12 in., $6.40 net; 16 in., same, $6.90 net; level, 4 blade, 14 in., 
$9.35 net; same, 18 in., $10.35 net; same, 20 in., $10.85 net. 

Nails.—The card of extras on wire nails, issued by sev- 
eral independent companies makes an advance of 22 cents 
per keg, to conform, it is said, to their increased cost of 
manufacture. “Since September, 1917,” says The Iron Age, 
“when the Government fixed the price at $3.50 per keg, the 
wire nail business, it is claimed, has been done at a loss. 
About 1,000,000 tons are consumed annually in normal 
times and it is estimated that 20,000,000 kegs of nails will 
be made this year.” 


The scarcity of both cut and wire nails continues to be 
the most conspicuous shortage in the entire hardware mar- 
ket. The current prices prevailing in this section vary 
considerably. For wire nails the prices range from $4.25 
to $6.50 base per keg. For cut nails (which are almost off 
the local market entirely) prices range from $7.50 to $8 
base per keg. It should be further noted that only small 
lots are obtainable anywhere in this section. 

Brass and wire nails in 1-lb. papers are quoted by local 
jobbers at 2/3 off. Quarter-pound papers take a discount of 
10 per cent. Set screws, iron, 50, 10, 5 per cent off. Cap 
screws, 50 and 10 per cent off. Galvanized nails, 25-Ib. 
boxes, 4D, $8.65; 6D, $8.55; 8D, $8.45; 10D, $8.40; 20D, 
$8.35. Galvanized roofing nails, 1 x 12, $10. Plain roofing 
nails, 1 x 12, $7.20. 


Hardware Age 


Naval Stores.—During the early part of last week the 
market for both turpentine and rosin dropped steadily but 
toward the middle of the week it gathered strength and 
the statistical position of both items is now essentially 
strong and buttressed further by the fact that there is no 
accumulation of stocks in any of the local markets. How. 
ever, many observers entertain the belief that the market 
for turpentine will be down to $1.50 by June although a 
great deal depends on the labor situation in the South. Tur- 
pentine is held locally at $1.99 to $2 per gal. Rosin has 
also moved upward. Common to good strained rosin, on a 
basis of 280 lb. per bbl. is now being quoted at $17.25 per 
bbl. G and F rosin is held at $18.50; and best W W $22. 
Most of the pale grades are exceedingly scarce. 

Rope.—The situation in the rope market is in every 
sense peculiar. The West reports heavy buying, while in 
the East business is lagging. The general consensus of 
opinion is strongly in favor of buying rope now. The 
hemp market is advancing steadily and it is reported that 
as soon as most of the hemp that is now being used in 
manufacture is consumed prices will inevitably advance. 
Present quotations are: 

Jute rope, No. 1, 17%c. 


to 18c.; jute rope, No. 2, 16%4c. to 17e 
jute twine wrappings, best grade, 28%c. to 338c.; Indian hemp 
twine, No. 4% to 6-in. basis, 24%c. to 27¢c.; manila rope, best 
grade, 25c. to 26%c.; second grade, 24c. to 254%c.; hardware grade, 
22c. to 23%4c.; sisal rope, pure, %-in. basis, 19c. to 22%c.; lath: 
yard, first grade, 19c. to 221%4c.; second grade, 17c. to 19%c. 


Roofing and Building Paper.—Since the advance of last 
week there has been continued activity in this line. The 
shortage is being accentuated by the insistent demand. 
Prices are: Tar paper, 1 ply, $2.95; 2 ply, $2.05; 3 ply, 
$2.50. Rubber roofing paper, 1 ply, $2.90; 2 ply, $3.50; 
3 ply, $4.10 per roll. Sheathing paper, 25 lb. roll, $1.75; 
30 lb. roll, $2.30; 4 lb. roll, $3.25, 

Roller Skates.—Since new figures were quoted last week 
on roller skates many jobbers have received a large num- 
ber of inquiries and renewed interest has developed. Boys’ 
Union roller skates are now being quoted at $2 per pair, 
and girls’ skates, $2.10 per pair. 

Rubber Garden Hose.—A very substantial demand is 
being made for rubber garden hose and its accessories. 
Prices are: Rubber garden hose, % in., 6 ply, 14%4c. per ft.; 
5 in., 7 ply, 18%4c. per ft.; % in., 5 ply, 14c. per ft.; % in., 
4 ply, wire bound, 16c. per ft.; % in., 6 ply, plain, 16c. per 
ft. All prices quoted herewith are for 50 ft. lengths. 
Lengths of 25 ft., add 4c. per ft. 

Hose washers are 45c. per lb. Nozzles, level grade, $7 per 
doz.; Will-Wear grade, $7.50 per doz.; galvanized hose 
clamps take a discount of 10 per cent. 


Hose Reels.—Simplex hose reels sell at $15 per doz. Reels 
with galvanized steel drum, 21% in. diameter, handles 28 
in., for 100 ft. of hose, $30 per doz. 

Pruning Shears.—The spring buying season has increased 
interest in this line enormously. Prices are firm. 

Cast iron pruning shears, $2.85 per doz.; 9-in. California 
pattern, black finish, $8.75 per doz.; 9-in. full polished, 
California pattern, $13.50 per doz. 

Grass shears, black finish, 5% in., $2.90 per doz.; full 
polished, warranted, $6.35 per doz. 

Lawn Sprinklers.—These items are receiving their fair 
share of interest in the present spring buying. Prices are 
firm. Gold lacquered, tin top, 4% in. diameter, $1.40 per 
doz. Sheet brass ring sprinkler, 8 in. diameter, $7.50 
per doz. Sprinkler with 3 brass arms, 5 in. high, brass head, 
$14 per doz.; 3 brass arms, 12 in. high, brass head, $16 per 
doz.; 3 brass arms, 24 in. high, brass head, $23 per doz. 

Sprayers.—Sprayers are in ample demand and the sup- 
ply seems to be fairly adequate to answer normal spring 
buying in this section. 

One-pint sprayer, tin tank, $3.50 per doz.; one-quart 
same, $4.50 per doz.; 1 qt. tin, with brass tank, $10.50 per 
doz. 

Screws.—A few price changes occurred during the past 
week on screws. The demand is consistent but not un- 
usually heavy. Flat head, bright screws are now quoted 
72% and 20 per cent. Flat head, galvanized screws, 5712 
and 20 per cent. Round head blued screws, 70 and 20; 
round head, nickel plated screws, 60 and 20. Iron machine 
screws 66 2/3 per cent. Brass machine screws 50 and 10 
per cent. It should be noted that plain round and flat 
head screws remain unchanged. 


Scales.—A new and quite substantial interest is show- 
ing itself in this line with prices firm since the advance 
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of last week. Flat top barrel scales are now $2.50 each; 
barrel scales with scoop are now $2.75 each; parcel post 
scales, $2.50 each. 

Window Glass.—It is reported that if some factories 
accepted all of the orders offered them they would be able 
to tie up their entire production for the next two years. 
There has never been, it is said, the scarcity of both win- 
dow and plate glass in the history of the industry. The 
railroads are placing neeny orders and the automobile 
industries are also extremely heavy buyers. It is stated 
that several large orders placed by the Government for 
naval construction work have beén refused by some of the 
largest factories because they are now so far behind on 
production that it would be impossible for them to furnish 
the Government requirements. All prices it should be 
noted are nominal and altogether subject to stock on hand 
at time of delivery. Building contractors are offering 
fabulous prices for prompt deliveries of even inferior qual- 
ity glass. 


CHIC 


Office of HARDWARE AGE, 
Chicago, Feb. 25, 1920. 

5h USiNEeS continues to be excellent both from a jobbing 

and retail standpoint. Jobbers are out of stock on a 
great many staple items and deliveries from the manufac- 
turers appear to be slower than ever. Not only is the short- 
age of labor and raw material holding back their output, 
but the embargo on a great many items has prevented the 
moving of their finished products. This not only applies to 
freight shipments, but also express. Naturally this has 
caused a great increase in parcel post, and articles mailed 
from the East which under ordinary conditions would take 
from two to three days now take eight or nine days. 


Stanley Works of New Britain, Conn., in a notice to the 
trade under date of Feb. 20, advise that on and after above 
date all orders are subject to acceptance at their offices at 
New Britain, New York or Chicago and will be filled as 

romptly as possible at prices ruling on date of shipment. 

hey will not accept cancellation of orders for irregular 
goods, or special finishes, or those in process of manufacture 
not regularly carried in stock. 


There has been an advance of approximately ten per cent 
in the price of trunk locks, suit case locks, suit case and 
sample case hardware. Price on wood handled trucks ad- 
vanced ten per cent. Cotton gloves and mittens have ad- 
vanced twenty per cent and wood agricultural handles 
have advanced another ten per cent. This makes two ad- 
vances on wood handles within the last sixty days. Price 
on grindstones advanced ten per cent. 

Some of the independent mills manufacturing wire nails 
have issued new nail cards showing an advance over the base 
— on all wire nails. This new card has not been adopted 

y the larger mills, but it would not be surprising to see 
them issue revised cards. 

There has been a decline of fourteen cents per gallon in 
the price of turpentine. Other paint staples remain about 
the same as last reported. 

Several of the manufacturers of builders’ hardware no- 
tified the trade of an advance of ten per cent to go into 
effect immediately. Builders’ hardware continues to be in 
good demand and the manufacturers are further behind 
with their orders than ever, and if nothing unforeseen hap- 
pens, record sales on builders’ hardware will be made this 
year. 

There has been a movement by the building trades union 
to ask for a raise in price from $1 to $1.25 per hour. It is 
expected that the contractors will grant this increase with- 
out allowing the mechanics to go on a strike, as owing to 
the shortage of skilled labor, employers are now paying 
from 10 to 25 cents per hour more as a bonus for labor. 

Cash sales and collections continue to be excellent. 


Axes.—Since the jobbers have repriced their entire line 
of axes, they report excellent sales. They will accept orders 
at present prices for shipment as late as July 1. Dealers 
who have not placed their orders for axes should do so at 
once, as it is expected that there will be a shortage later on 
in the season. 

We quote from jobbers’ stocks, 
Single bitted axes, 3-lb. to 4-Ib., 
bitted, $22.50 per doz. base. 


f.o.b. Chicago: 
$16.50 per daz. 


First quality 
base; double 


Alarm Clocks.—There has been no change in the situa- 
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Wire Goods.—From all indications the statement that 
there is going to be a very real shortage in wire goods of 
all kinds is thoroughly warranted. The present difficulty 
in obtaining goods is causing both jobbers and retailers un- 
feigned embarrassment. The demand is out of all propor- 
tion to the supply. 

Poultry netting is now quoted 331/3 off. Farm fencing 
now takes a discount of 25 per cent. Black wire, $2.50 per 
100 sq. ft., dull finished galvanized wire, 12 mesh, $3 per 
100 sq. ft., 13 mesh, $4.60, 14 mesh, $3.50. 

Square mesh wire cloth, 2 x 2, $5 per 100 sq. ft., 3 x 3, 
$5.25 per 100 sq. ft.; 4 x 4, $5.50 per 100 sq. ft.; 5 x 5, 
$5.50 per 100 sq. ft.; 6 x 6, $5.75 per 100 sq. ft.; 8 x 8, $6.25 
per 100 sq. ft. 

Stone plain annealed wire, No. 16, $7.85 per 100 lb.; No. 
18, $8.45 per 100 lb.; No. 20, $9.60 per 100 lb.; No. 24, $11.15 
per 100 lb. Stone galvanized annealed wire, No 16, $9.85 
per 100 lb.; No. 18, $10.85 per 100 lb.; No. 20, $11.85 per 
100 lb.; No. 24, $12.50 per 100 lb. 


AGO 


tion as to alarm clocks since last reported and deliveries 
from the manufacturer continue to be less than one-third 
of the demand. Jobbers’ stocks are badly broken and they 
are cutting down all orders received by them in order to 
obtain as wide a distribution as possible. There has been 
no change in prices since last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: The American 
alarm clock, dozen lots, $13.84 per doz.; Sleepmeter alarm clock, 
$18.36 per doz. net; Ironclad alarm clock, $22.29 per doz. net 
Big Ben and Baby Ben, $28.78 per doz. net. 

Ash Sifters——The cold spell prevailing in this section 
during the past ten days has stimulated the sale of ash sift- 
ers and jobbers report that they have been receiving a 
great many reorders from their customers. Prices on ash 
sifters continue to be very firm. 
jobbers’ stocks, f.o.b. Chicago: 
x 14 black japanned sifters, 


Square wood 


We quote from 
$2.80 per 


frame, wire screens, 12 
doz.; galvanized screens, $3.40 per doz.; 
$12 per doz.; furnace sifters, 30-in., straight handle, 8% x 12 
blade, double tinned, $7.80 per doz.; rotary sifters, No. 104, $36 
per doz. 


Coal Hods.—Jobbers are making a special effort to have 
their salesmen book orders for future delivery on coal 
hods and urge dealers who have not already placed their 
orders to do so at once. Owing to the shortage of steel 
sheets there undoubtedly will be a shortage and the de- 
mand for immediate delivery continues to be very good. 
Japanned open 
$5.25 per doz.; japanned funnel 
17-in. $7.20 per doz: 
$8.90 per doz. ; 


barrel sifters, No. 06, 


We quote from jobbers’ stocks, f.o.b. Chicago: 
hods, 17-in., $4.70 per doz.; 18-in., 
hods, 17-in.. $5.90 per doz.; galv. open hods. 
18-in., $7.85 per doz.; gal. funnel hods, 17-in., 
18-in., $9.60 per doz. 

Tire Chains.—There is a great shortage of tire chains. 
Jobbers who usually carry in stock twenty thousand pairs 
of these chains report that, their stock is less than two 
thousand pairs and these are of odd sizes. Manufacturers 
are away behind with their orders and are making no prom- 
ises as to deliveries. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
chains, 30 x 3%, in lots of dozen pairs, $2.53 per pair. 

Eaves Trough and Conductor Pipe-—Prices on eaves 
trough and conductor pipe advanced about 10 per cent 
during the past week. Jobbers state that their sales are 
excellent and the demand is improving each day. Their 
stocks are only fair, but have sufficient quantity on hand 
to meet present requirements. 

We quote from jobbers’ stocks, f.o.b. 
joint eaves trough, 5-in., $6.30 per 100 ft.; 
ridge roll, $6.30 per 100 ft.; 29-gage conductor pipe, 
per 100 ft. These prices are for full crate lots. 

Files.—There has been no change in price since last re- 
ported; however, some of the small manufacturers have 
advanced prices. Jobbers state that their stocks are well 
assorted and are able to fill all orders promptly. 

We quote from jobbers’ stocks. f.0.b. Chicago: Nicholson files, 
50-74% per cent discount; New American, 60 per cent discount; 
Disston, 50-10 per cent discount; Black Diamond, 50-5 per cent 
discount, 


Rid-O-Skid 


Chicago: 29-gage lap 
2-in., plain galvanized 


3-in., $6.75 


Galvanized Ware.—Jobbers state there is no improvement 
in deliveries made by manufacturers during the past week 
and that their stocks are badly broken. In fact, they have 
very few, if any, of the staples on hand. Prices are being 
quoted only on application and orders taken subject to stock 
on hand. 
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Glass.—Reports from both jobbers and retailers indicate 
a very heavy demand and a shortage for spring is more 
apparent than ever. Stocks in general throughout this 
section are very low and deliveries from the manufacturers 
are less than normal. There has been no change in the 
price since last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single strength 
A, all sizes, 77 per cent off; single strength B, first three brack- 
ets, 77 per cent off; all sizes, double strength A, 79 per cent 
off; putty in 100-lb. kits, $4.25; glaziers’ points, No. 1, No. 2 and 
No. 3, 1 doz. to package, 65c. per package. 

Clipping Machines and Parts.—There has been an in- 
crease in sales of all kinds of clipping machines and parts 
reported last weel: Jobbers state that they have fair 
stocks on hand aid are able to fill all orders promptly. 
Dealers have been 1cordering the horse-clipping machines 
and sales are reported well up to expectations. 

We quote from jobbers’ stocks, f.o.b. Chicago: Stewart horse- 
clipping machines, No. 1, ball-bearing, enclosed type, for horses, 
mules and cows, list $12.75. Top plates, list $1.00. Bottom 
plates, list $1.50. Discounts, 25-5. Stewart clipping machine, No. 
8, for sheep and goats, complete with No. 5 shear, four combs 
and four cutters, $17.00 list. Discount, 25-5. 


Wood Handles.—The shortage of hickory and the great 
demand for wood handles make it almost impossible for 
jobbers to accumulate stocks. Shipments from the manu- 
facturers are very slow and as soon as a quantity of these 
handles are received they are applied on back-orders. 

We quote from jobbers’ stocks. f.0.b. Chicago: No. 1 hickory 
axe handles, $4 per doz.; No. 2, $3 per doz.; second growth hick- 
ory axe handles, $6.30 per doz.; extra quality hickory axe han- 
dles, $5 per doz.; No. 1 hatchet and hammer handles, 90c. per 
doz.; second growth hickory hatchet and hammer handles, $1.60 
per doz. “lal 


Lanterns.—Jobbers report that a great many orders are 
being booked for lanterns for shipment at their option after 
July 1, invoice to date September 1. Dealers should check 
up on their stocks of lanterns at once as there isa short- 
age. Jobbers state that they have very few lanterns in 
stock and present prices are held firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
lanterns, No. 0 tubular, $6.50 per doz.; No. 
$9.35 per doz. 
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Paints and Oils.—The flaxseed market continues firm at 
high prices and there is a probability of this condition hold- 
ing for some time to come. There is no change in price 
to report in this market. Crushers are complaining about 
present conditions. The railroad situation has slowed up 
deliveries. Manufacturers of white lead report that they 
have the largest volume of business they have ever known, 
and that while they are endeavoring to increase their pro- 
duction and take care of their customers, they are making 
very little headway. Buyers who held off placing their or- 
ders for turpentine last week were rewarded by a decline 
in price of 14c, per gallon. The sale of turpentine even at 
this reduced price is unusually quiet, and with the rate of 
exchange being unfavorable for foreign shipping, the tur- 
pentine market is in somewhat of a stagnant condition. 

The following prices prevail on leading staples: Strictly pure 
linseed oil, 1 to 4 bbls., one delivery, raw, $1.98 per gal.; boiled, 
$2.00 per gal. Terms 30 days net, or less 1 per cent if paid within 
10 days from date of invoice. Strictly pure gum spirits of tur- 
pentine in barrels, $2.16 per gal.; 180-deg. denatured alcohol in 
barrels, 85e. per gal.; strictly pure white lead, 100-lb. kegs, $15.00 
each; New York plaster of paris, in barrels, $4.50 per bbl; 
Gilders’ whiting, in barrels, $3.50 per cwt.; pure shellac (4-lb. 
goods), in gallon cans, white $7.30 per gal.: orange $6.80 per gal.; 
Finglish Venetian red, in barrels, $2.50 to $5.00 per ewt. 

Nuts and Bolts.—There is a great scarcity of nuts and 
bolts of nearly all sizes and jobbers report they are find- 
ing it very difficult to obtain deliveries from the mills. 
Their stocks are badly broken and the demand continues 
to be very heavy. 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine bolts 
up to % x 4 in. 35-5 off; larger sizes, 25-5 off: carriage bolts 
up to % x 6 in.. 30 off; larger sizes 20 off; coach or lag screws 
gimlet points, square heads. 45-5 off; hot pressed nuts, square or 
hexagon cap, $1.45 off per 100 Ib.; stove bolts, 70 off. 

Wire Nails.—The demand for wire nails continues to 
be greater than the available supply, with results that 
jobbers are unable to accumulate stocks. hey refuse to 
back order nails, but. state that they are receiving ship- 
ments in broken lots and as fast as these are received they 
are proportioned out to the various customers. There has 
been no change in price since last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
nails, from $3.90 to $4.50 per keg base. 

Rope.—While the price on rope remains the same as 
last reported, there is every indication that an advance will 
be put into effect in the near future. This prediction is 
based upon an advance in price of Manila fiber. Jobbers 
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state they are doing a nice business on rope and have am- 
ple stocks on hand to meet all demands. 

We quote from jobbers’ stocks, f.o.b. Chicago: In full coils, 
Manila rope, standard brands, No. 1, 25%c. per lb. base; No. 2, 
24%%4c. per lb. base; No. 3, 224%c. per lb. base; sisal rope, full coils, 
standard brands, No. 1, 19%c. per lb.; No. 2, 174%c. per Ib. 

Roofing Paper.—The lack of production and the embargo 
on roofing paper have created somewhat of a shortage. Job- 
bers report that their stocks are very low and that the 
demand is very active. There has been no change in price 
since last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Certainteed 
roofing, 1-ply, $2.13 per sq.; 2-ply, $2.64 per sq.; 3-ply, $3.15 per 
sq.; Major roofing, 1-ply, $1.83 per sq.; 2-ply, $2.24 per sq; 
3-ply, $2.65 per sq.; Guard roofing, 1-ply, $1.38 per sq.; 2-ply, 
$1.74 per sq.; 3-ply, $2.10 per sq.; tarred felt, $4.25 per 100-Ib,; 
red and gray rosin paper, $90.00 per ton. 

Spark Plugs.—Spark plugs are in greater demand than 
ever. The approach of spring has been an incentive in 
causing a great many owners to tune up their cars and 
about the first thing they require is new spark plugs. Job- 
bers have good stocks on hand and are filling all orders 
promptly. There has been no change in price since last 
reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Hercules Giant, 
lots of 1 to 50, 65c. each; lots of 50 to 100, 62%c. each; lots of 
100 and upward, 60c. each; Hercules Junior, lots of 1 to 100, 40c. 
each; lots of 100 to 150, 37%c. each; lots of 150 and upward, 36c. 
each; Hel-Fi standard plugs, lots of 50 to 100, 42%c. each; lots 
of 100 and up. 40c. each; Hel-Fi superspark plugs, lots of 50 to 
100, 624%4c. each; lots of 100 and up, 60c. each; A. C. Titan plugs, 
63c. each; A. C. Cico plugs, 48c. each; Champion X, 59c. each; 
Champion O, 62c. each; Champion Heavy-Duty, 78c. each; Split- 
dorf plugs, 62%c. each; United plugs, Junior, small lots, 40c. 
each; lots of 100 or over, 374%4c. each; United Giant Heavy Duty, 
small lots, 60c. each; lots of 100 or over, 57%4c. each. 

Steel Sheets—The shortage of steel sheets is more 
notable than ever and the demand appears to be heavier. 
Jobbers continue to place a limit of one bundle of sheets 
to a customer. They have very few sheets on hand and 
deliveries continue to be slow. Present prices are being 
well maintained. 

We quote from jobbers’ stocks, f.o.b. Chicago: Galvanized sheets 
No. 28 at $8.00 per 100 lb., 28-gage black sheets, $6.50 per 100 Ib 


Stove Board.—Jobbers report that they are booking very 
satisfactory orders for future delivery on stove board. 
There is an inclination on the part of the dealers to an- 
ticipate their wants earlier, as a great many dealers 
were unable to procure enough stove board last season to 
meet their requirements. Present prices are held firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Wood _ lined 
crystal stove boards, 24 x 24, $13.65 per doz.; 26 x 26, $16.05 per 
doz.: 28 x 28, $18.85 per doz.; 30 x 30, $21.30. per doz.; 33 x 33 
25.50 per doz.; 36 x 36, $30.50 per doz. 

Screws.—There has been no change in the situation as 
to wood screws since last reported. Jobbers state that their 
sales continue to be very heavy and they are finding it very 
difficult to keep their stocks assorted on the standard sizes. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head, bright 
screws, 7244-20; flat head brass, 60-20; round head brass, 574-20: 
round head blued, 70-20. 

Sash Weights.—Even at the advanced price of sash 
weights announced last week sales have materially in- 
creased and the demand, if anything, continues to be 
heavier. Foundries are unable to produce enough weights 
to meet present requirements. Jobbers have very few sash 
weights on hand and are unable to accumulate a stock. 

We quote from jobbers’ stocks, f.o.b. Chicago: Sash weights 
in less than con lots, $70 per ton; ton lots, shipment direct from 
the foundry, subject to delay, $68 per ton. 

Wheelbarrows.—There is a scarcity of steel tray wheel- 
barrows. Jobbers report, however, that they have wood 
trays on hand and are able to make prompt deliveries on 
these. The demand for wheelbarrows was never heavier 
and dealers who have not checked up their stock and placed 
their orders for wheelbarrows should do so at once, as 
with the large amount of construction work under way, 4 
great many wheelbarrows will be needed. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 4 
barrows, all steel, $7.70 each: common tray or stave 
$2.95 each; angle keg garden barrows, $4.75 each 

Wire Cloth and Poultry Netting.—Jobbers are not ac- 
cepting any orders for wire cloth and poultry netting to be 
shipped by the manufacturer. All orders are subject to 
stock on hand. Stocks of netting and wire cloth are very 
limited and it would not be surprising if local jobbers were 
obliged to withdraw from the market in the very near 
future. 

We quote from jobbers’ stocks, f.o.b. Chicago: Black painted 
wire cloth, 12-mesh, $2.25 per 100 sq. ft.; poultry netting, galvan- 
ized before weaving, 50 per cent discount; galvanized after weav 
ing, 45 per cent discount. 
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Office of HARDWARE AGE, 
3oston, Feb. 28, 1920. 


EW business in the shelf hardware district here was 

greatly curtailed by the annual convention of the retail 
hardware dealers, during the past week. The convention 
was held Monday, Tuesday and Wednesday, and most of 
the traveling men on Thursday and Friday had such a hard 
time of it getting transported around the country they 
finally gave it up. Business in heavy hardware circles was 
not, perhaps, interrupted by the hardware convention as 
much as was the case in shelf hardware circles, but the 
influence nevertheless was felt. 

New England’s transportation system has been badly 
shattered for several weeks now and as a result stocks, 
generally speaking, in jobbing hands are beginning to run 
low. Unless transportation conditions materially improve 
within the near future there is a strong possibility that 
some of the hardware manufacturing plants in New England 
will be obliged to close either for the lack of fuel or raw 
material. In that event the supply of finished goods situa- 
tion will be considerably aggravated for country roads make 
automobile trucking almost impossible, and practically all 
of the connection railroads have had embargoes on the New 
England roads for some time owing to the freight car con- 
gestion at outside junction points. Freight car congestion 
is not confined to junction points. Early in the week the 
Boston & Maine Railroad had about 2100 cars in its local 
yards, and the New Haven about 5000 in its Providence 
yards. In each instance it will take a week to clean up the 
congestion under the most favorable conditions. It is not 
to be wondered at, therefore, that some of the jobbers are 
more concerned with the supply situation than they are 
with the lack of new orders during the past week. 

Numerous price changes, all upward, are recorded by the 
shelf and heavy hardware interests during the. past week, 
but the major portion of these relate to articles in which 
the average New England retail dealer is little interested. 
In talking with retail dealers at the annual convention we 
found most of them inclined to be extremely conservative. 
Most of them during the past two or more years have made 
more money than ever before in the history of their busi- 
ness, and while they all are badly in need of stock they 
express themselves as inclining to go slowly in new orders 
inasmuch as they have considerable stock on hand on which 
they have been able to mark up prices to a point which 
will allow a backdown, if it comes, without serious results. 
The average retailer appears to feel, in other words, that 
he can afford to sit back and watch National events and 
general business conditions for the next month or two 
while he draws down on whatever he has on order with 
the jobber. 

Axles.—It appears now that some local jobbing houses 
are shyer on axles than they have been before in years. 
There are, however, some houses who have a good supply 
and who can make prompt shipments providing transporta- 
tion conditions improve. The demand for stock so far this 
year has been unusually good, which in a large measure 
accounts for the recent advance in local quotations. 

We quote from jobbers’ stocks: Axles, square bed, under 2% 
+ 12%c. per lb.; 2% in. and 3 in., 13%%4c. 

Bit Braces.—Some of the popular lines of bit braces have 
been marked up from 10 to 20 per cent by the jobbers here 
because of similar changes in manufacturers’ lists. 

Bolts.—There has been a further marking up in local 
quotations on machine bolts with nuts, common carriage 
bolts, bolt ends and tap bolts. The advance is based on the 
tapidly decreasing stocks and the inability of jobbers to 
secure fresh supplies except at higher prices than last 
paid. The call for all kinds of nuts is fully up to expecta- 
tions and local stocks in some instances are beginning to 
get uncomfortably small. For the moment, however, there 
appears to be sufficient to meet all requirements. 

We quote from jobbers’ stocks: Machine bolts, with H. P. 
outs, 4 x % and smaller, 15 per cent discount; 4% x % and 
larger, 10 per cent discount; machine bolts, C. T. & D. nuts, 
4x % in. and smaller, 10 per cent discount; 4% x % in. and 
larger, list; common carriage bolts, 6 x % and smaller, 10 per 
cent discount; 6%: x % and larger, list; tap bolts, list plus 30 
ber cent; stove bolts, large quantities, 60 per cent discount; 
bolt ends, 5 per cent discount; tire bolts, 45 per cent discount; 
semi-finished nuts, 9/16 and smaller, 45 per cent discount; % 
and larger, 45 per cent discount; finished case hardened nuts, 
o0 per cent discount; H. P. square blank in full keg, tapped; 
hexagon, blank, tapped; C. P. C. & TT. square blank, tapped; 
hexagon blank and tapped, list plus 2c. 

Cant Dogs.—There has been a slight advance made in 
both producers’ and jobbers’ quotations on cant dogs. 


in 


Chajn.—The local chain market appears stronger than 
ever. A week ago the jobbers advanced prices on proof coil 
self-colored chain in casks, and in some quarters it is inti- 
mated strongly that a further rise in values is coming 
within a short time. Small sizes are by no means plentiful. 
In fact, unless fresh supplies from the manufacturers can 
be secured before spring buying sets in, the market is likely 
to clean up on small sized chain within a short time, accord- 
ing to jobbing interests here. 

We quote from jobbers’ stocks: Proof coil self-colored chain 
in cask lots, 3/16 in., $15.85 per 100 Ib.; % in., $14.50; 5/16 in. 
$12.20; % in., $10.50; 7/16 in., $10.20; % in., $9.85; 5¢ in., $9.85 
Excess charges are made for extras. 

Drills—There is a tremendous demand for high speed 
drills and local stocks in a majority of instances are badly 
broken. Most of the manufacturers of these drills are fairly 
swamped with business. They have fairly good stocks of 
steel on hand, but the manufacturers are unable to get 
goods through to the east, especially those located in the 
middle west. According to large jobbing interests condi- 
tions cannot continue much longer on their present basis 
without a further advance in prices. 

We quote from Carbon drills, sizes up to 1% 
in., straight shank, 40 per cent discount; bit stock drills, 45 per 
cent discount; blacksmiths’ drills, 40 per cent discount; center 
drills, 40 per cent discount; ratchet drills, list; wood boring brace 
drills, 45 per cent discount; high speed drills, price on application 

Galvanized Bars.—The demand for galvanized bars noted 
a week ago continues and available supplies have shrunk 
materially as a result. Comparatively few local houses 
carry these bars, which makes the supply situation look 
more acute than it really is, however. Rumor has it that 
a further advance in jobbing quotations is slated for the 
near future. 

We quote from jobbers’ stocks: Flat galvanized bars in stock 
1x &% in., 12 ft. long, $11 per 100 Ib.; 1x 3/16 in., 12 ft. long, $11 
1x 4 in., 16 ft. long, $8.80; 14x % in., 16 ft. long, $8.80; %% in 
16 ft. long, $11.50. 

Round galvanized bars in stock, % in., 18 ft. long, $9.20 per 
100 Ib.; 5 in., 18 ft. long, $7.70; % in., 18 ft. long, $7.60. 

Galvanized Ware.—Little or no comment is heard among 
retail dealers regarding the constantly advancing prices for 
galvanized ware. On the other hand there is considerable 
faultfinding because of the scarcity of stock. The fault 
does not lie with the jobber, however. The manufacturers 
have been and are having serious trouble in securing al 
the raw material they desire, and when they get a car of 
finished product ready to ship the railroads will not take it 

We quote from jobbers’ stocks: 

Ash Cans Galvanized, without stays, 
stays, $6.30 each 

Coal Hods.—Japanned, with wood handle, 15 in., 
16 in., $5.15; 17 in., $5.73: galvanized, with wood handle, 15 in 
$7.30 per doz.; 16 in., $8.08; 17 in., $8.71; 18 in., $9.50; 18 in 
extra heavy, $14.54; extra strong, riveted, 20 in., $37.63 

Pails.—Eight-quart, $4.24 per doz.; 10-qt., $4.80; 12-qt., $5.26 
14-qt., $5.90: heaviest pails, 40 lb. to the dozen, $7.70; 50 Ib. te 
the dozen, $9.92 

Tubs.—Galvanized, 

Garbage Cans.—Galvanized, No. 
No. 3, $1.22. 

Glass.—During the past week or ten days there has bee: 
a slight improvement in the retail demand for glass, presu 
mably due to Young America and snowballs. The market 
is by no means active, however. Judging from the large 
number of private dwellings contemplated this spring the 
consumption of glass will be exceptionally heavy, and pos 
sibly it might be well for the retailer to stock up a littl 
to ward off any shortage which may exist later. The most 
reliable manufacturers say they cannot see any likelihood 
of lower prices for many months, but admit that almost 
anything might happen any day. 

We quote from jobbers’ stocks: Window glass, single A and } 
by the box, 76 per cent discount; double A, 77 per cent discount 
double B, 79 per cent discount; all A and B glass by the light 
75 per cent discount 

Leading Glass._-Colored art glass, $1.50 per sq. ft. and higher 
double thick A, $1.25 per sq. ft. With hard metal] 50c. per sq 
ft. extra. Copper finished, 25c. per sq. ft. extra. All glass fig 
ured in square inches. 

Vitro-Marble.—Glass % in. thick, 50c. per sq. ft.; 5/16 in., 60¢ 
7/16 in., 70c.; % in., 90ce. 

Skylight Glass.—Rough or rolled, % in. thick, 18e. per sq. ft 
3/16 in. thick, 22c. per sq. ft.; % in. thick, 28c. per sq. ft.; wired 
glass, 35c. per sq. ft. 

Grinders.—The Carborundum Co., Niagara Falls, an 
nounces an advance of about 20 per cent in its list on 
grinders. 

Horseshoes.—The demand for horseshoes is a little better 
than it usually is at this season of the year. This article 


jobbers’ stocks 


$3.94 each; with three 


$3.75 per doz 


$26.19 


$1.0 


No. 200, $23.40 per doz.; No. 300 
1, $2.25 per doz.; No 





114 


is one of the few which has not advanced in price for a long 
time. The heavy hardware jobbers, however, are of the 
opinion that prices will be advanced within the near future. 
_ We quote from jobbers’ stocks: Standard makes in 100-lb. 
kegs to blacksmiths and consumers in Maine, New Hampshire, 
Vermont, Massachusetts and Rhode Island points, $7.50 per keg 
base. sase prices are for No. 2 or larger. To Connecticut black- 
smiths and consumers the base price is $7.25 per 100-lb. keg. 
No freight is allowed on store shipments. 
Fancy Shoes.—Side weights, $12 per keg: track side weight, 
$12.25; toe weights, $10.75; steel shoes, $9.25; toe creased, $7.75; 
side wear, $9.75; calked, $9.25; extra light calked, $10.25; iron 
countersunk, $8.25; steel countersunk, $10; tips, $9.25; light driv- 
ing, $9.25; featherweights, $9.25; mule, $8; all assorted shoes, 50c 
per keg extra. , 
Toe Calks.—Dull, $2 per box; sharp, $2.25; blunt heel 2.25; 
sharp heel, $2.50. Broken boxes call for an extra oan 1b 
Iron and Steel.—If anything the steel supply situation is 
more acute than ever and local stocks of iron have been 
materially reduced this month, not so much by any pro- 
nounced increase in the demand, as the inability of the job- 
bers to secure fresh supplies from the mills. Prices are 
very strong all along the line on iron and steel, and if any- 
thing tending upward. 
!ron.—Refined, per 100 lb., $4.50 base except as noted; %, 9/16- 
in. round and square and 2%-in. and larger, $4.90: Tein’ woend 
and square and smaller, $6.50; over 6 in. wide, $6; best refined, 


Norway iron, $20; 


$7; Wayne, $7; band iron, $6; hoop iron, $7; 
broken bundles of hoops, 2c, extra; broken bundles of other iron 


%c. extra. 

Steel.—Soft steel bars, $4.50 per 100 lb. base; flats, 6 in. wide 
and narrower, over 2 in. thick, $5; over 6 in. wide and not even 
inches, $5.35; concrete bars, plain round and square, $4.50 base; 
twisted squares, $5; structural, angles, channels and tees under 
3 in., $4.50 base; 3 in. and over, $4.25; cold rolled steel, rounds 
$6 base; squares, hexagons and flats, $6.50; tire steel, 1% x % 
and larger, $5.20; narrower and thinner, $5.70; open hearth spring 
steel, $9; crucible spring steel, $13; steel bands, $6; hoops, $7; 
No. 10 sheets, $6.05; plates, 4% in. and heavier, $4.80 base. ‘ ‘ 

Lawn Mowers.—Orders for lawn mowers are sifting in all 
the time, but buying is not as pny 4 as many jobbers anti- 
cipated. The few retail dealers we have talked with on the 
subject of lawn mowers are inclined to go slow for a while 
pending National developments. 
We quote from jobbers’ stocks: 


Cheaper grades, 14-in., $4.80 
each; 16-in., $5; 18-in., $5.20. $ 


Ordinary grades, 16-in., $7.50 each; 
18-in., $7.80. 3etter grades, 14-in., $11.40 each; 6-in., $12.54; 
18-in., $13.68; 20-in., $14.82 Ball-bearing mowers, 14-in., $12.67 
each; 16-in., $13.94; 18-in., $15.20; 20-in., $16.47. 

Locks.—One of the leading manufacturers of trunk, suit- 
case locks and the like has advanced prices approximately 
10 - cent, and jobbers lists have been revised to corres- 
pond. 


Lead.—No change in jobbing prices on lead are reported 
this week, but inasmuch as the American Smelting & Refin- 
ing Co. has advanced its price on pig from 8% to 9c. per 
pound, it is a certainty that the hardware interests will 
adjust their lists before the close of another week. 

We quote from jobbers’ stocks: Sheet lead, 15%c. per lb. base. 

Nails.—The fellow who has been offering Canadian wire 
nails on this and other New England markets; so far as can 
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St. Paul and Minneapolis, Feb. 24, 1920. 


ITH the receding of the influenza epidemic an increase 

is noted in volume of business and the amounts of 
orders being placed for spring delivery. There is little 
change in the general level of prices or very little real 
attention given to the matter of costs when orders are 
placed. The leading question when orders are given fac- 
tory representatives refers to the delivery of goods more 
than to the price. Even though the factories are increasing 
their production the increase of orders is more than keep- 
ing pace with this movement. 

Shortage of nails is still as bad if not worse than at 
the first of the year, and from the present outlook we 
have several months ahead of us of the same general con- 
dition of this commodity. There has been some rumor of 
an advance on standard nails, but no definite announce- 
ment has so far reached this market. However even at 
the present high level the total value of the amount of 
nails necessary to build is small compared to the entire 
cost of such an undertaking and is so regarded by the 
average builder. Shortage of the sizes and kinds of nails 
commonly used still continues to handicap building opera- 
tions. Lath nails and large head roofing nails are very 
hard to obtain and some dealers are selling only small 
quantities of them per customer. Plate glass is practi- 
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be ascertained, is not having very good luck in disposing 
of same owing to the prices asked by him. The wire nails 
situation appears to be growing worse instead of better 
owing, probably, to the railroad transportation situation. 
Cut nails also are in short supply and consumers are willing 
to pay premiums for same. 

We quote from jobbers’ stocks: Wire nails, per keg, $4.50, $5, 
$5.50, $6 base; coated wire nails, $5 per standard 100-lb. keg 
base; cut nails, $7.25 per keg base; galvanized nails, $11 per 
keg base. 

Picture Cord.—The important manufacturers of picture 
cord have advanced prices 25 per cent, and announce that 
they are many weeks behind on deliveries owing to their 
inability to secure raw material to work with. 


Rivets.—The jobbers here have advanced small rivets 5 
per cent to 35 per cent discount. This action was due to 
an increase in the demand and material reduction in stocks 
and the inability of the jobber to replace goods except at 
advanced prices. 

We quote from jobbers’ stocks: Rivets, iron, small, 35 per cent 
discount; structural, full kegs, $6.25 per 100 lb. base. 

Screws.—Coach screws have advanced 10 per cent, but 
prices on all other kinds remain unchanged although very 
strong. The supply situation has not changed since last 
reports. It is still difficult to get some sizes of wood screws 
and the prospects are it will be so for some time owing to 
the inability of the manufacturers to keep up on shipments 
of fresh stock. 

We quote from jobbers’ lists: Wood screws, flat head bright, 
72% per cent discount; flat head blued, 724% and 5 per cent 
discount; round head blued, 70 per cent discount; flat head brass, 
60 per cent discount; round head brass, 57% per cent discount; 
flat head brass plated, 62% per cent discount; round head 
nickeled, 60 per cent discount; flat head galvanized, 57% per cent 
discount. 

Coach screws, 25 per cent discount; iron machine screws, 55 
per cent discount; cap set screws, 40 per cent discount; set 
screws, 45 per cent discount. 

Wrenches.—Rumor has it that one popular line of 
wrenches will be advanced during the first week in March. 
If one line is advanced the others probably will be only 
willing to mark up their lists owing to the prices they are 
paying for small amounts of stocks to tide them over until 
mill shipments arrive. 

We quote from jobbers’ stocks: Stilson and Trimo, 50 and_10 
per cent discount; Coes and parts, in full packages, 25 and 7% 
per cent discount; in broken packages, 25 per cent discount; drop 
forged wrenches, 20 per cent discount; Westcotts wrenches, new 
list, 10 per cent discount. 

Wringers.—The market on wringers is beginning to show 
signs of life. The demand is by no means brisk, but it is 
a little larger than it usually is at this time of the year. 
The manufacturers, who some time ago, romised to speed 
up deliveries have fallen down owing to the railroad trans- 
portation situation, and as a result the market here is ‘thot 
too plentifully supplied with wringers. 


We quote from jobbers’ stocks: Mop wringers, No. 1, 
per dozen; No. 2, $27; No. 3, $36. Discount, 30 per cent. 


CITIES 


cally off the local market and large premiums are being 
paid for early deliveries where it is possible at all to ob- 
tain the goods. One of the large retail establishments was 
delayed several weeks in the changing of their store front 
awaiting the arrival of glass that had been ordered months 
before, and this is indicative of the general condition along 
this line. 


Automobile Accessories.—The nearer spring approaches 
the more clearly is shown the general interest in automobile 
accessories. Dealers in automobiles are constantly warn- 
ing their trade that there is going to be a tremendous short- 
age of cars during the entire season. This together with 
the steadily advancing price will undoubtedly cause many 
car owners to put considerable work on their old cars with 
a view to driving them the coming season, or to selling them 
to that much better advantage. It is naturally too early to 
see much movement in either the new or used car market, 
but automobile dealers find that auto-show prospects are 
developing much better than last year, and this indicates far 
better business for the coming season. There is no note- 
worthy change in prices this week. 

We quote from local jobbers’ stocks: 30x3% Weed tire chains, 
$4.61 per set; 34x4 Weed tire chains, $6.45 per set; 30x31‘ Rid-O- 
Skid chains, $2.92 per set; 34x4 Rid-O-Skid chains, $3.60 per sect. 

Axes.—Stocks of axes are being reduced to the lower 
amounts usually carried in the summer and spring, although 


$42 list 
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there is a good demand when the clearing of land begins as 
work starts in the spring. Prices have not changed from 
last week’s quotation. 

We quote from local jobbers’ stocks: Single bit, base weights, 
axes, $16.00 per dozen to $16.50 per dozen; double bit, base 
weights, axes, $21.00 per dozen to $21.50 per dozen; Sager single 
bit, handled, $23.50 per dozen; Hiawatha boys, handled, $14.00 
per dozen. 

Augers—With the approach of spring, dealers are looking 
to their stocks of post hole augers. Prices are at a higher 
level than last fall, with stocks in fair condition. 

We quote from local jobbers’ stocks: Iwans’ post hole augurs, 
331/3 per cent; Ferms V post hole augers, 25 per cent from 
standard lists. 

Bolts.—Prices still are at about the same level as previous 
quotations, with trade showing very little increase as yet. 
Some shops are placing their spring specifications, but even 
this movement is light so far. 

We quote from local jobbers’ stocks: 
30 per cent; large carriage bolts, 20 per cent; small machine 
bolts, 35-5 per cent; large machine bolts, 25-5 per cent; stove 
bolts, 60 to 65 per cent; tire bolts, 45 per cent; plow, 25 per cent. 

Builders’ Hardware.—The problem of getting anywhere 
near enough hardware trim to take care of the demand the 
coming season is a hard one. The shortage of the rougher 
construction material is equaled by scarcity of the finishing 
hardware, and with spring orders being placed the fac- 
tories will be farther behind than before. The number of 
plans being figured at the builders’ exchanges is indicative 
of the amount of work that will open up as soon as weather 
conditions permit, and these places are busy enes now. 

Milk Cans.—Orders are increasing in this line, with price 
holding as quoted in last week’s report. The increase of 
dairy projects throughout this district has added to the sale 
of this class of goods in the past few years. 

We quote from local jobbers’ stocks: Railroad 5-gallon milk 
cans, $3.40 each; railroad 8-gallon milk cans, $4.20 each; railroad 
10-gallon milk cans, $4.45 each. 

Churns.—Jobbers are beginning to move their spring 
quota of this class of goods. Prices show no change from 
last week’s quotation. 

We quote from local 
cent from standard lists. 

Screen Doors and Windows.—Retail trade has not started 
as yet on this class of goods but dealers are considering their 
initial stocks and finding. prices higher than they were last 
fall, with makers of this class of goods no better off than 
other manufacturers in the matter of production. 

We quote from local jobbers’ stocks: Common 2.8x6.8 screen 
doors, $20.40 per dozen; fancy 2.8x6.8 screen doors, $44.20 per 
dozen; Sherwood adjustable 24-in. window screens, $9.00 per dozen; 
Wabash extension, 24-in. window screens, $7.70 per dozen. 

Eaves Trough, Conductor Pipe and Elbows.—While little 
work is being done with this class of material so far, deal- 
ers and shops are showing interest in prices and probable 
delivery conditions. Prices show no change. 

We quote from local jobbers’ stocks: 28-gauge, lap joint, s.b. 
5-in. eaves trough. $6.65 per 100 ft.; 3-in., 28-gauge conductor pipe, 
$7.13 per 100 ft.; 3-in. conductor elbows, $1.87 per dozen. 

Files.—Conditions show no change in either price or mill 
deliveries. Retail sales are only fair. 

We quote from local jobbers’ stocks: tiverside, 50, 
cent; Nicholson, 50, 10 per cent from standard lists 

Freezers.—Call for freezers so far is extremely light, but 
with the tendency of last season toward heavier sales in this 
market the coming year doubtless will prove a good one for 
the sale of this article. Prices are as last quoted. 

_ We quote from local jobbers’ stocks: White Mountain, 4-quart 
Ice cream freezers, $4.95 each; White Mountain, 8-quart ice 
cream freezers, $8.10 each. 

Galvanized Ware.—Since the advance noted in a recent 
report local prices have remained steady and strong. Fol- 
lowing the custom of nearly all manufacturers no oppor- 
tunity is or can be given jobbers and dealers to stock up at 
old prices. 

Stocks are not as complete as such a market condition 

would make desirable. 
__ We quote from local jobbers’ stocks: Standard No. 1 
ized tubs, $12.00 per dozen; Standard No. 2 galvanize tubs, 
$13.50 per dozen; Standard No. 3 galvanized tubs, $15.75 per 
dozen; Heavy No. 1 galvanized tubs, $20.50 per dozen; Heavy 
No. 2 galvanized tubs, $22 * dozen; Heavy No. 3 galvanized 
tubs, $23.50 per dozen: St: 10-quart galvanized pails, $4.20 
per dozen; standard 12-quart galvanized pails, $4.60 per dozen; 
Standard 14-quart galvanized pails, $5.20 per dozen; stock 16- 
quart galvanized pdils, $7.80 per dozen; stock 18-quart galvan- 
ized pails, $9.15 per dozen. 


Glass, Putty and Glazier Points.—Sales show no particular 
change, and prices are at the same level as last week. 
Plate glass is practically off the market, with slight chance 
of an early improvement along the line of better stocks in 
the near future. 


Small carriage bolts, 


jobbers’ stocks: 3elle churns, 50 per 


10, 10 per 


galvan- 
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We quote from local jobbers’ stocks: Single strength ‘“‘A” grade 
glass, 76 per cent; double strength “A” grade glass, 78 per cent. 
Commercial putty in bladders, $5.15 per cwt. 

Hose.—While there is very little hose being moved in a 
retail way dealers are beginning to look to their stocks in 
this line. Prices are the same as quoted last week. 

_We quote from local jobbers’ stocks: Competition, %-in 
10c. per ft.; competition %-in. 5-ply, 12%4c. per ft.; 
%-in., 13c. per ft. 

Lanterns.—The call appears to diminish on this line of 
goods. Prices show no change. 

We quote from local jobbers’ stocks: Tubular, long globe 
lanterns, $11.75 per doz.; tubular short globe lanterns, $11.75 per 
doz.; tubular dash globe lanterns, $16 per doz. 

Mowers.—Dealers continue to show interest in lawn 
mowers with prices at the same level as quoted last week. 

We quote from local jobbers’ stocks: Philadelphia, styles C 
and E lawn mowers, 25, 2% per cent; Philadelphia, style A, 20 


per cent; Philadelphia, style K. 25, 2% per cent. 

Nails.—Nails continue to be exceedingly scarce and hard 
to obtain. It is more and more evident that the scarcity 
of nails is going to prove a very serious handicap to the 
progress of building. Local quotations show no change. 

We quote from local jobbers’ stocks: Standard wire nails, 
$4.25 per keg base; cement coated nails, $5.50 per keg base. 

Paper.—Paper continues to be scarce and high priced. 
Some kinds of paper are practically off of the market. 

We quote from local jobbers’ stocks: Zarrett's No. 2 tarred 
felt, $4.13 per cwt.; Barrett’s threaded felt, 500 ft. rolls, $2.17 
per roll; Slater’s felt, $1.42 per roll; No. 20 red rosin, 80c. per 
roll; No. 25 red rosin, $1 per roll; No. 30 red rosin, $1.20 per roll. 

Planters.—Corn and potato planters are beginning to 
move from jobbers to dealers stocks. It is naturally too 
early to expect any retail trade along this line but dealers 
are showing interest in goods of this general description. 

We quote from local jobbers’ stocks: Acme potato planters, 
$9.90 per doz.; Acme corn planters, $10.50 per doz. 

Registers.—Price of registers shows no further change 
but factory shipments are exceedingly slow. 

We quote from local jobbers’ Cast steel 
20 per cent from standard list. 

Rope.—Rope is moving slowly compared to what it will 
in a very short time with Spring work opening up. There 
is no change in jobbing quotations. 

We quote from local jobbers’ stocks: 
26c. per lb. base; Columbian sisal rope, 20c. 

Sand Paper.—Call continues to be very heavy on this 
line of goods with jobbing prices holding as last quoted. 
Mills are still far behind on their orders with no prospect 
of catching up anywhere near present orders in the next 
few months. 

We quote from local jobbers’ stocks: First grade, No. 1 sand 
paper, $6 per ream; second grade No. 1 sand paper, $5.40 per 
ream; Garnet, No. 1 sand paper, $15 per ream. 

Sash Cord.—Sash Cord is running high and strong at 
the last quotation. Stocks are low and mill shipments are 
very slow in arriving. 

We quote from local jobbers’ stocks: Solid cotton 
No. 8, $1.17 per lb.; cheaper grade sash cord, $88c. per Ib. 

Sash Weights.—Sash weights show one of the few changes 
in price in the past week. Production is still far behind 
the demand. 

We quote from local jobbers’ stocks: 
regular sizes, $4.00 per cwt. 

Steel Sheets.—There is no further change on steel sheets 
with stocks still in the low condition as” previously noted. 
Practically no new goods are coming through from the 
factory in this line. 

We quote from loca] jobbers’ stocks: Galvanized steel sheets, 
28-gauge, $8.35 per 100 lb. base; black steel sheets, $6.85 per 100- 
lb. base. 

Screws.—Prices are holding steady as previously quoted 
with both retail and wholesale demand at about normal 
for this season of the year. Shops and factories are begin- 
ning to consider stocks for Spring work. 

We quote from local jobbers’ stocks: Flat head, bright screws, 
75 and 10 per cent; round head, blued screws, 72% per cent; 
flat head, japanned, 67% per cent; flat head, brass screws, 60 per 
cent: round head, brass screws. 67% per cent; iron machine 
screws, 72 per cent; brass machine screws, 50 per cent; cap 
screws, 59 per cent; set screws, 50 per cent and 10 per cent from 
standard list. 

Solder.—Since the decline noted a week ago there is no 
further change in the price of solder. Sales are at a com- 
paratively low point. 

We quote from local jobbers’ 
fic. per Ib 

Tacks.—There is no further change in the price of tacks 
noted and sales are at a comparatively low point and prob- 
ably will be until Spring work opens up. 

We from local jobbers’ stocks: American, cut, 8-0z., 
82c. per tinned carpet, 8-0z., 85c. per doz.; blued carpet, 


3-ply, 
cotton, 


stocks: registers, 


Columbian Manila rope, 
per Ib. base. 


sash cord, 


Cast-iron sash weights, 


Half and half solder at 


stocks: 


quote 
doz.; 
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8-0z., 76c. per doz.; double point, 11l-oz., 39%%c. per doz.; bill 
posters, 6-0z. (in No. 5 boxes), 22\4c. 

Tin Plate.—Tin plate is moving slowly but new stock is 
equally slow in arriving from the factory. Prices show no 
change. 

We quote from local jobbers’ stocks: Furnace coke, ICL, 20 x 
28 tin, $17.65 per box; IC, 20 x 28 8 lb. coating roofing tin, $17.30 
per box. 

Washers.—There is no change in the price of washers 
from the quotation of last week with stocks sti!l running 
in fair condition. The call so far is light. 

We quote from local jobbers’ stocks: Wrought steel, 
washers, $8.65 per cwt.; wrought steel, 1-in. washers, 
per cwt. 

Wheelbarrows.—Wheelbarrows are moving slowly with 
prices holding steady and strong as last quoted. 


¥-in. 
$8.25 


Hardware Age 


We quote from local jobbers’ stocks: Comet wheelbarrows, 
$44 per doz.; No. 1, tubular, $7.65 each; No. 1, garden, $6.17 cach 

Wire Cloth.—Very little wire cloth is moving yet in a 
retail way although some shops and factories are looking 
for deliveries of their orders placed earlier in the year. 
Mill shipments are not coming through as promptly as 
they did last year. 

We quote from local jobbers’ stocks: Black, 12 x 12 mesh 
$2.35 per 100 sq. ft.; alumina, 12 x 12 mesh, $2.75 per 100 sq. ft 

Wire.—No further change shows in the price of smooth 
wire and sales are as good as the low conditions of the 
stocks will permit. New stocks are almost impossible to 
obtain. 


We quote from local jobbers’ stocks: Black annealed 
No. 9, $4 per 100 lb. base; galvanized annealed wire, No. 9, 
per 100 lb. base. 


wire 
$4.76 


CINCINNATi 


Office of HARDWARE AGE, 
Cincinnati, Feb, 28, 1920. 

RICE advances continue to be the rule in hardware 

circles, not a day passing but what some item is marked 
up. The principal articles during the week to go up were 
builder’s hardware from 10 to 25 per cent, files 10 per cent, 
barbed wire, 15c. per reel, sash weights, %c. per pound. 
Some manufacturers of stoves advanced prices about 20 
per cent; one retailer here stating that he had received 
notice that stoves, which he had ordered some time ago at 
$63.00 had been advanced to $75.00. Taps also have been 
advanced, but new prices have not been issued. Some manu- 
facturers of roofing paper also have advanced prices about 
10 per cent. 

Jobbers and dealers who handle automobile accessories 
report business very good. One jobber who considers the 
retail hardware dealer as the logical distributor of this class 
of goods, is endeavoring to interest them by sending out 
what he terms, “Suggested Orders.” This order calls for 
a number of different articles and entails an expenditure 
of about $150.00. The idea back of the order is that the 
retailer who takes advantage of it, will soon find that he 
has a call for accessories, without perhaps having before 
realized it. The order is kept small enough so that the 
merchant will not be permitted to worry about his invest- 
ment and when he finds that these articles sell, he will 
begin to pay more attention to this angle of the business. 
Quite a number of retailers who now do a large and profit- 
able business in automobile accessories, were induced to put 
in this line by the jobber referred to, though the “suggested 
order” arrangement has only recently been put into practice. 

Paint manufacturers report business booming, having 
enough orders on hand to keep their plants running for the 
next two months. Dealers have bought liberally in prepara- 
tion for what they expect to be one of the biggest seasons 
they ever had. Many of the paint manufacturers have 
joined in the national advertising campaign which has 
adopted the slogan, “Save the surface and you save all” and 
they anticipate that this will be a tremendous aid to them 
in their business. Window glass manufacturers have with- 
drawn from the market as they cannot begin to take care 
of the demand. 


A manufacturer of cutlery, who supplies some jobbers in 
this territory has been forced to reduce his staff of employees 
from 200 to 45 on account of the scarcity of raw material. 

Turpentine has dropped 15c. per gallon on the local mar- 
ket since last quotations were made. 

New wire nail cards have been received from some mills, 
but jobbers’ prices have not undergone any change as yet. 
The scarcity is still acute and is well illustrated by an 
exhibitor at the Music Hall show, who has a keg of eight- 
penny nails chained down and bearing this sign, “The only 
one in captivity.” 

The Ohio Hardware Association held its annual convention 
in this city this week and over 1500 visitors were here 
attending the sessions at the Gibson Hotel and the exhibi- 
tion at the Music Hall. 

Axes.—Deliveries are not improving in this line, but the 
demand still keeps up. No change in prices has been 
announced. 

Jobbers quote 3%-pound handled axes at $20.25 per dozen. 

Automobile Accessories.—Both jobbers and retailers re- 
port business as very good. A large number of new cars are 
being put in commission and this tends to keep the demand 
active. Prices are practically the same as last week and 
while rumors are current that some advances will be made, 


no information to this effect has yet been received from 
manufacturers. 

We quote from jobbers’ stocks: Hel-Fi standard spark plugs, 
lots of 1 to 48, 45c. each; lots of 49 to 95, 424%c. each; lots of 96 
and over, 40c. each. Hel-Fi super-spark plugs, lots of 96 or over, 
6uc. each. Champion X spark plugs, lots up to 100, 59c. each; 
lots of 100 or more, 54c. each. lLas-Stick tube patch, small, 
$2.90 per doz.; medium, $7.20 per doz.; large, $10.80 per doz.; 
Jess 10 per cent for six dozen quantities. 

Barbed Wire.—A great scarcity now exists in this article 
and jobbers’ stocks are being rapidly depleted. Prices have 
been advanced during the past week. 

We now quote: 6-in, 2-pt. cattle wire, $4.20 per 80-rod reel. 

Builders’ Hardware.—A number of leading manufacturers 
of builders’ hardware have advanced their prices during the 
week anywhere from 10 to 25 per cent. Jobbers’ stocks are 
in a very poor shape and deliveries if anything are becoming 
worse. The demand for this class of goods is very active. 
Rumors are current here that the high price of builders’ 
hardware will result in curtailing somewhat the building 
programs scheduled for this spring. 

Carbon Drills.—Deliveries are still low and jobbers’ stocks 
are almost depleted. The recent advance of 10 per cent is 
being well maintained. Jobbers quote 35 and 10 per cent 
off list price. 

Eaves Trough and Conductor Pipe.—The scarcity of sheets 
is having its effect on those two items. The leading manu- 
facturer who withdrew his quotations some time ago, is stil] 
out of the market. No prices are being quoted here by 
jobbers, as they have none of this material in stock and 
apparently are having extreme difficulty in meeting the 
demands of their regular customers. 

Files.—There is a very brisk demand for files, particularly 
from the metal working trades. A number of the leading 
manufacturers have advanced prices about 10 per cent dur- 
ing the week. 

Jobbers quote on the best known brands 50 and 5 pef cent 


’ off list. 


Glass.—All window glass manufacturers have withdrawn 
from the market as they have enough business booked to 
keep them running for the next few months. Jobbers’ prices 
remain the samé as last week but they apply only to ma- 
terial which they now have in stock. A number of factories 
in this state which had been closed for some time owing to 
the gas shortage, have been able to start again with the 
coming of warmer weather. 7 

Jobbers quote, single strength A, all sizes, all qualities. 
77 per cent discount; double strength, A, al! sizes, all quali 
ties, 79 per cent discount. Commercial putty, 100-Ib. kits. 
5Y%e. to 6c. per pound. 

Galvanized Ware.—Jobbers who had withdrawn their 
prices several weeks ago have not as yet issued the new 
ones. Prices generally are much higher than they were at 
the first of the year. 

Granite Ware.—There is a very brisk demand for this 
class of goods and jobbers’ stocks are in fairly good shape 
Prices remain steady. Jobbers are quoting 10 per cent off 
list. 

Machine Bolts, Nuts and Screws.—Great difficulty is being 
experienced in securing this material from the bolt and nut 
shops.’ The recent increase is being very well maintained. 
and another is anticipated. 

Jobbers quote: Large machine bolts, 25 and 5 per cent oft 
list: smaller sizes, 40 and 10 per cent off. Machine screws, 50 
and 10 per cent off list. Lag screws, 40 and 5 per cent off list. 
Stove bolts, 60 and 10 off list. Wood screws, 75 and 10 per cent 
off list. Semi-finished nuts, 9-16 in. and smaller, 60 and 10 per 
cent off; larger sizes, 50 and 10 per cent off. 
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%ints and Oils.—Paint manufacturers report enough 
orders on hand to keep their plants running for the next 
two months. The demand has been heavy and with the 
coming of spring, is expected to be even more so. Prices 
as a whole, remain the same as last week, although tur- 
pentine has developed decided weakness and has _ been 
marked down 15c. per gallon. 

Jobbers quote: Turpentine, single barrels, 
of 10 to 25 gal., $2.01 per gal.; 1 to 9 gal., $2.11 per gal. 
il, raw, single barrels, $1.91 per gal.; 10 to 25 gal., $1.98; 1 to 9 

$2.06. White lead in 100-lb. and 300-lb. kegs, 15c., and 25 
50-lb. kegs, 1540g12%-lb. kegs, 15%c. In lots of 500 Ib. 

* more take a discount of 10 per cent off of above price. 

Rivets.—The supply of rivets is very short and though 
conditions are somewhat improved, they are still not any- 
where near normal. One jobber reports having received an 
order which he had placed about three months ago. The 
demand was so great, however, that his stock is now 
practically depleted. 

Jobbers quote 45 per cent discount off list. 

Roofing Paper.—Some manufacturers have advanced their 
prices an average of 10 per cent during the past week. The 
demand far exceeds the supply. Mills’ supply of raw ma- 
terial have about reached the vanishing point. 

We quote: Standard 1-ply, $1.75; 2-ply, $2.05; 
Hold Fast, 1-ply, $1.85; 2-ply, $2.25; 3-ply, $2.65. 

Rope.—Jobbers report their stocks as in fairly good shape 
and they anticipate no great difficulty in supplying the 
demand. Prices rule the same as last week. 

Jobbers quote: Full coil manila rope, standard brands, No. 1, 
2hc. per lb. base. Sisal, full coils, 17%c. per Ib. base. 


$1.96 per gal.; lots 
Linseed 


3-ply, $2.35: 
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Sash Weights.—The expected advance in sash weights 
went into effect last week. Jobbers report great difficulty 
in securing their supplies. 

Sash weights at $4.00 per 100 pounds. 


No. 7 branded is still being quoted at 87c. 


Jobbers quote: 

Sash Cords. 
per pound. 

Wire Cloth and Poultry Netting.—It is understood that 
new prices have been received from the mills on poultry 
netting. The jobbers are still quoting prices in effect for 
some time back. 

Jobbers quote: Black-painted wire cloth, 
100 sq. ft.; poultry netting, galvanized before 
cent discount; galvanized after weaving, 40 and 5 jx 
count. 

Wire Nails.—This is one of the scarcest articles in the 
country to-day, and when a carload is received, they are 
very carefully parceled out among as many retailers as pos- 
sible. Retailers consider themselves fortunate in securing 
six kegs at a time and these are quickly snapped up. While 
new nail cards have been received from mills, jobbers still 
quote price prevailing for some time back. One retailer 
who wished to place an order for a carload with a mill, 
has been allotted 100 kegs, but at the same time has been 
asked to take enough wire to make up the car load. 

Jobbers quote wire nails at $4.50 base. 


12-mes P 
weaving, 
cent dis- 


Zine Oilers.—The recent advance of 10 per cent is being 
well maintained. The demand continues very good and 
stocks in jobbers’ hands are getting very low. 

Jobbers quote 10 and 10 per cent off list. 


PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, Feb. 28, 1920. 
HILE there is something of a lu!] in the demand at 
present for some kinds of pig iron and other raw 
materials, it has not shown itself in the market for finished 
steel products, the new demand for which is just as active 
as at any time in the last six months or more. There is 
no disposition as yet on the part of the steel mills to open 
their books generally for orders for the second half of the 
year, but at the same time no urgency is being shown on 


the part of jobbers or consumers to rush in the market, 
and try to cover their needs for the last half of the year. 
In fact, it is beginning to show that there is going to be 
some conservatism on the part of buyers in placing their 
orders from this time on, the main reason for this being 
that the financial situation is giving some concern to the 


steel trade, and in fact in all lines of business. It is not 
believed that a money panic can occur, such as this country 
has had in the past, but values of all kinds have been in- 
flated to such an extent that the conservative business ele- 
ment has stated, and no doubt truly, that things cannot 
go on as they are indefinitely, and that something is bound 
to happen to curb the wave of extravagance that is sweep- 
ing over the entire country. What this something will be 
that must happen, opinions vary widely, but past history 
shows that periods of long inflation are always followed 
by periods of depression. A country that has been run- 
ning for months on a basis of under-production and over- 
consumption, cannot go on indefinitely in this way. The 
present halt in demand for some steel products may be a 
blessing. in disguise, and will cause some deep thinking, 
and probably just where it is needed. 

Recently one leading producer of iron and steel opened 
its books for second quarter delivery, prices being on the 
basis of 4c. per pound for steel bars, steel shapes and 
plates. These prices are more than $25 per month more 
than the prices being quoted by the United States Steel 
Corporation mills, but these concerns are sold up for prac- 
tically all of this year, and are not real factors in the 
market as far as new business is concerned. 

The railroads have already started their expected buy- 
ing program and there is no doubt but that the railroads 
are going to be enormous buyers of steel rails, cars and 
locomotives over the next two or three years, or longer. 
At the moment inquiries are in the market for upwards 
of 30,000 steel cars, and more than 500 locomotives. There 
has been heavy buying of steel rails for some time, and it 
is estimated that the railroads in the next two or three 
years will take fully 40 per cent or more of all the steel 
made in the country in the shape of general track supplies. 
The general outlook for the steel trade is good, but caution 
is needed, and it will no doubt be exercised. The banks 


have the situation well in hand, and all the money needed 
for legitimate business will be supplied, but the wild specu- 
lation in gas and oil that has existed for some time is likely 
to be sharply curbed. 

The jobbing and retail hardware trade is good, in spite 
of the great delay in getting goods, and which seems to 
be getting worse. Many manufacturers have notified cus- 
tomers that their output has been sold for some months 
ahead, and that they will accept orders only at prices in 
effect at the time shipments are made. Production of all 
kinds of manufactured goods is greatly curtailed by the 
shortage in fuel and in cars. Reports are that hundreds of 
empty box cars are standing on the rails all over the country 
idle, the railroads not having enough motive power to move 
them. These cars are badly needed for the immense 
freight tonnage that is piled in yards and warehouses of 
the mills, and which cannot be moved to the consumers 
that need the material so badly. 

Prices on many lines of hardware are still advancing. 
the manufacturers stating that their costs are steadily go- 
ing up. Nearly all kinds of paints are up in price, and 
some lines of painter’s supplies can hardly be had at any 
prices. 

Bolts, Nuts and Rivets.—Some makers have advanced 
prices on nuts and bolts about 10 per cent, rivets are up 
about $5 per ton, while other manufacturers are selling 
only at prices in effect at the time shipments are made. 
Order books are filled up for some months ahead, and out- 
put is greatly reduced on account of scarcity of steel, labor 
and other causes. Heavy stocks are piled in the ware- 
houses of the makers awaiting cars, and general operating 
conditions are bad. Discounts quoted by most of the lead- 
ing makers in large lots, but on which no definite delivery 
is promised, are as follows: 


Bolts, Nuts and Rivets 
structural and ship rivets... 
rivets. . 


. .$4.50 base 
. .$4.60 base 
50 per cent off list 


Lurge 
Large boiler 
Small rivets 
Small machine bolts, rolled 
threads 
sizes in cut 
Longer and larger sizes of machine 
bolts 
Carriage bolts, % in. x 6 in.: 
Smaller and shorter, rolled threads....40 and 5 per cent off list 
Cut threads E ae ...30 and 10 per cent off list 
Longer and larger sizes ‘ 30 per cent off list 
Lag bolts .50 per cent off list 
Plow bolts, Nos. 1, 2 49 per cent off list 
Other style heads .20 per cent extra 
Machine bolts, ¢.p.c. and t. nuts, 
Smaller and shorter 35 per cent off list 
Longer and larger 15 per cent off Tist 


.40, 10 and 5 per cent off list 


Same threads ..40 and 5 per cent off list 


30 and 10 per cent off list 


and 3 head. 


sizes. 2§ 





iron and Soft Steel Bars 


Current Metal Prices—March 4, 1920 


Sheets 


Tin Plates 


Hardware Age 


Babbitt Metal 


and Shapes 
Bars: Per lb. 


Refined Iron, base price...4.50¢ 
Swedish Bare, base price. .20.00¢ 
Soft Steel: 
% to 1% in., round and 
GOBRTO = oe ccccces 8.562@4.25¢ 
1 to 6 in. x % in. tol i to 
—_ C.R., Wood's 
1 to 6 in. x % 35¢ One Pass, Refined 
Rods—% and 11/16. ..3.57@4.05¢ . 18 and 20...6.80@6 go ” 
Bands, 1% to 6 x 8/16 to | 22 and 24...6.85@8.85 9.80¢ 
No. & .ceescceccoes 4.22@5.25¢ Bi OO sxicceeees 6.90@8.90 9.85¢ 
seoceccereceres 4.47@5.50¢ = No. 28 .......+-7.00@9.00 10.00¢ 
va cane une 7.10@9.10¢ 
in. wide, 10¢ higher. 
Galvanized ~ 


Bow Annealed—Black 
Soft Steel 


Hoops 
Shapes: 
Beams and channels—3 to 15 
My canesaseer tees 3.47 @4.25¢ 
Angles: 
in. x % In. and larger, 
3.47 @4.25¢ 
8 in. x 8/16 in. and %& in. 
taal Ne 
1 to 2% in. x n. NO, 
% ” * 3P2@4.404 No. 
1 to 2 in. x 3/16 in., No. x q 
, thicker remenend 3.47@4.35¢ No. 30 8.75@10.50¢ 
1 to 1% in. x 8/16 in., ane No. 28, 86 in. wide, 20¢ higher. 
5.52@4.40 Corru d Rooft = 
1 to 1% in. x % 1n.3.57@4.45¢ mated Desnes, Gab 
y hx! 8.62@4.50¢ 
% i pas ane 3.67 @4.55¢ Ib. 
aS oe ee 4.07@5.3! 
wy 3/33 5.17@6.05¢ 


Tees : 
1x%i 8.87@4.75¢ 
1% x 8/16 in. 
3.77@4.65¢ 
1% to 2% x 3/16 in. and 
thicker 8.57 @4.45¢ 
8 in. and larger..... 3.52@4.30¢ 


Merchant Steel Per lb. 
Tire, 1% x % in. and larger, 
3.52@4.25¢ 
Toe calk % x % in. and 
PN sbicevesne sve 4.00 @4.85¢ 
Open-hearth spring steel...... 7.00¢ 
Standard cast steel, base 
price 
Extra cast steel 
Special cast steel... .23,00@25.00¢ 


Tank Plate—Steel 
Per Ib. 
Y% in. and heavier.....3.67@4.50¢ 


2% in. corrugations, 10¢ per 100 
over flat sheets. 
Steel Wire 
Price* on No. 


coarser: 

Bright Basic .... 
Annealed Soft 
Galvanized Annealed 
Coppered Basic e 
Tinned Soft Bessemer 


Brass Sheet, Rod, Tube and 
Wire 
Base Price 
High Brass Sheet....28%@29%¢ 
High Brass Wire 284% @29%¢ 
Brass 26% @20¢ 
Brass Tube 42% @44%¢ 
Copper Sheets 
Sheet copper, hot rolled, 
18.00@20.00¢ 29%¢ per Ib. base. 
Cold rolled, 14 oz. and heavier, 
2¢ per lb. advance over hot rolled. 
rolled. 


Base 


24 oz., 


*Regular extras for lighter gages. 





Hot pressed and cold pressed sq. 

blank nuts 
Tapped nuts 
Semi-finished hex. nuts, U. S. S. and S. A. 

%-in. and larger 

9/16-in. and smaller 

9/16-in. and smaller A. 

or S. A. E. 

Stove bolts in packages. 
Stove bolts in bulk 70,10 and 2% per cent off list 
IPD DOUMD 6.o6.0.5.060:5.0 5 0:00 0.90.00 9 0:0:4 0 00:00 00 Me LO DOr CONt On les 
Track bolts 6c. base 

One cent per lb. extra for less than 200 kegs. Rivets in 100 Ib. 
kegs 25c. extra. 

All prices carry standard extras f.o.b. Pittsburgh. 

Iron and Steel Bars.—The new demand for both iron and 
steel bars is still abnormally heavy, very much beyond the 
capacity of the mills to supply as promptly as wanted, and 
all the mills are very much back in shipments. Contracts 
for large lots of steel bars for second quarter delivery have 
been made at 4c. per lb. at mill, and some mills are not 
selling for any delivery, having all the orders on their 
books they can turn out over the remainder of this year. 

We now quote iron bars in carloads and larger lots at 4c. to 
4.25c. and refined iron bars at $4.25c. to 4.50c. We quote steel 
bars rolled from billets at 3.50c. to 4.00c. mill, Pittsburgh. 

Sheets.—The demand for sheets of all grades is awa 
beyond the capacity of the mills to meet and they are muc 
pehind in deliveries. Some mills are sold up over the first 
half of this year, but none of the mills, so far as known. 
are selling for second half, not being willing to sell so far 
ahead on account of the uncertainty of future costs. Pre- 
miums of $15 to $25 per ton over regular prices of sheets 
are still being offered for them for prompt delivery by 
some of the larger consumers, mostly the automobile 
builders. 

We now quote in carload lots f.o.b. Pittsburgh, No. 28 gage 
and heavier blue annealed sheets 4c. to 4.50c.; No. 28 gage box 
annealed one-pass black sheets, 4.50c. to 5c., No. 28 gage gal- 
vanized 6c. to 6.50c., and No. 28 gage black plate for tinning 
purposes 4c. All these prices being f.o.b. at mill. Some mills 
are charging even higher prices than the above, and jobbers are 
securing large advances over these prices from small lots from 
store. 

Tin Plate.—Mills are sold up over the first half, but there 
is a good demand from some large consumers who find they 
have not bought enough to see them through the first half, 


2c. off jist 
.75 off list 


60 and 5 per cent off list 
70 and 5 per cent off list 


70,10 and 5 per cent off list 
70 and 10 per cent off list 


Bright Tin 
Grade Grade 
“AAA” oar 
Charcoal Charcoal 
14x20 
$15.00 
17.25 
19.00 
- 20.75 
22.25 No. 


Coke—14 @ 20 
Primes Wasters 
9.80 9.55¢ Ib. . 85 @as¢ 
9.65¢ 
9.75¢ Old Metals 


0. 

aT Oey The market is uncertain and dull. 
12.00¢ Dealer's buying prices are nominally 
f as follows: 


Best grade, per Ib 
Commercial grade, per 


Antimony 
Asiatic ...... 12% @18%¢ 


Aluminum 
1 aluminum (guaranteed 


Cents 
Per ib. 
Terne Plates Copper, heavy and crucible. ..16.75 
8-lb. Coating 14 # 20 
100 Ib, Copper, light and bottoms....14.50 
IO .. 
‘ 
Heavy machine composition. ..1! 
No. 1 yellow rod brass turn 


turnings 
Lead, heavy 


Lake Ingot 
Electrolytic 


Spelter and Sheet Zinc 
Western spelter 10% @11%¢ 
Sheet zinc, No. 9 base, casks, 


14@14% 


Lead and Solder* 

American pig lead 
Bar lead 
Solder % and % guaranteed... 
No. 1 solder 
Refined solder 

*Prices of solder indicated by pri- 
vate brand vary according to com- 
position. 


Wrought Iron 

Blk. 
—18 
— 9 
—11 


%-1% in. Butt....... 
2 in. Lap... 
2%-6 in. La 
7-12 in. Lap 


and in addition deliveries by the makers are very slow 
owing to the shortage in cars and motive power. The ex- 
port demand is good, and tin plate for shipment to China 
and Japan has sold at as high as $10 per base box at mill. 

The export demand is quite heavy and tin plate for export has 
sold as high as $9 to $9.50 per base box. We quote tin plate in 
large lots to domestic consumers for first half delivery at $7 to 
$7.50 per base box, and for export $8.50 to $9.50 per base box, 
f.o.b. Pittsburgh. 

Wire Products.—The new wire nail cards of the Pitts- 
burgh Steel Co. and the Youngstown Sheet & Tube Co. 
have been sent out to the trade, and are given elsewhere 
in this issue of HARDWARE AGE. They are based on $4 per 
keg, and show an average advance of 22 cents per keg over 
the old card. However, most mills were quoting $4.25 base 
on the old card, so that the advance of 22 cents in the 
extras is largely offset by the lower base price. The new 
demand for wire.nails and wire is still very heavy, and all 
the mills are sold up for some months ahead. 

Wire nails, $3.25 to $4.50 base per keg; galvanized, 1 in. 
and longer, including large-head barbed roofing nails, tak- 
ing an advance over this price of $1.50, and shorter than 1 in., 

2. Bright basic wire, $3 to $3.25 per 100 lb.; annealed fence wire, 
Nos. 6 to 9, $3 to $3.50; galvanized wire, $3.70 to $3.95; galvan- 
ized barbed wire and fence staples, $4.10 to $4.45; painted barbed 
wire, $3.40 to $3.75; polished fence staples, $3.40 to $4.50; cement- 
coated nails, per count keg, $2.85 to $3.75; these prices being 
subject to the usual advances for the smaller trade, all f.o.b 
Pittsburgh, freight added to point of delivery, terms 60 days net, 
less 2 per cent off for cash in 10 days. Discounts on woven- 
wire fencing are 60 per cent off list for carload lots, 59 per cent 
for 1000-rod lots, and 58 per cent off for small lots, f.o.b. Pitts- 


burgh. 
New York Cutlery Market 


Office of HarDWARE AGE, 

New York, March 1, 1929 
HE local cutlery situation is unchanged. The demand 
is far in excess of the supply and it is reported that 
it will require many months of intensive production on the 
part of cutlery manufacturers before the present demand 
can be in any adequate way supplied. During the past 
week the demand for jack knives and heavy shears was the 
most noticeable feature in the local market. No price 

changes of importance occurred locally. 

The demand for safety razors is exceptionally heavy and 
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the local supply is apparently low. Practically all of the 
local jobbers report difficulty in obtaining anything like 
adequate deliveries on any of the standard items of cutlery. 
The reason is simply because it is physically impossible for 
the manufacturer to produce more than he is doing at 
present. The most serious difficulty that American manu- 
facturers ha e to deal with is the present labor condition. 
This is essentially true and applicable to the cutlery manu- 
facturer whose production in both quantity and quality is 
literally limited by the whim of labor. 

Jack Knives.—There is a very large demand for both 
jack and pen knives, and jobbers find it almost impossible to 
satisfy dealers’ orders because of limited stocks on hand and 
the difficulty of getting additional supplies. 

Standard American 2-bladed jack knife, 3% in. in length, 
stag handles, brass lined, electro silver shield, 2 steel 
bolsters, no cap, $11.50 per doz., with a discount of 5 per cent 
for dozen lots or more. American jack knife, 3% in. long, 
stag handle, electro silver bolsters and shield, brass lined, 1 
pen blade and 1 large clip, polished blade, $12 per doz., 5 
per cent discount box lots. “Bon” jack knife, 2 blades, pol- 
ished celluloid handle coverings, steel lined, 3 brass rivets in 
handle, polished back, $4 per doz. Two-bladed pen knife, 
standard size, black fiber handles, brass lined, steel rivets in 
handles, $4 per doz. 

Boy Scout Knife.—Standard pattern, stag handles, brass 
lined, electro silver shield and shackle, contains punch, cap 
opener, cap lifter, screw driver and 1 large polished blade, 
3% in. long, $18.53 per doz., with a discount of 5 per cent 
for box lots. 


Butcher Knives.—Crucible steel blade, extra finish, coco- 
bolo handle, 3 brass rivets and burrs; 6-in., $4 per doz.; 
7-in., $5 per doz.; 8-in., $6 per doz. High-grade steel blade, 
scale tang, beech handle, 6-in., $2.75 per doz.; 7-in., $3.50 
per doz.; 8-in., $4 per doz.; 10-in., $7 per doz. 

Kitchen Knives.—Tempered steel blades, full polished, as- 
sorted styles, with enameled handles, $1 per doz. Forged 
steel blades, assorted styles, ebonized handles, $1.20 per 
doz.; crucible steel blades, 3%4-in., assorted cocobolo, box- 
_— and ebony handles, brass rivets and burrs, $2.75 per 
02. 


"Scissors and Shears.—The demand for both steel scissors 
ond shears has fallen off somewhat since the recent ad- 
vances. 


Trimmers.—Japanned handles, 6-in., $11.58 per doz.; 
8-in., $14.53 per doz.; 10-in., $22.37 per doz. Nickel plated 
trimmers, No. 136, 6-in., $13.58 per doz.; No. 138, 8-in., 
$17.16 per doz.; No. 130, 10-in., $26.63 per doz. 

Manicure Scissors.—No. 573%, $17.20 per doz.; No. 574%, 
$18.15 per doz. 

Nail Scissors.—No. 6631/., $17.20 per doz. 

Ladies’ Oval Pattern Scissors.—Three-in., $11.17 per doz. 
5-in., $13.17 per doz.; 6-in., $14.63 per doz. 

Flat Pattern Ladies’ Scissors.—Five-in., $12.63 per doz.; 
6-in., $13.58 per doz. 

Pocket Scissors.—Three and one-half in., $12.10 per doz.; 
4-in., $12.63 per doz. 

Carving Sets.—Set consisting of knife, fork and steel, 
8-in., forged steel blade, polished stag handle, $3.25 per set. 
Three-piece set, 8-in., forged steel blade, genuine stag han- 
dies, sterling silver ferrules, $5.35 per set. Three-piece set, 
9-in., forged steel blade, genuine stay, fancy sterling silver 
bolster, $7 per set. 

Table Knives and Forks.—Tempered steel blades, full 
tang, 3 rivets, no bolster, white bone handle, 4 prongs, $1.90 
per doz. pieces. Polished tempered steel blade metal cap and 
bolster, ebony handle, 4 pronged fork, $3.25 per doz. pieces. 
Forged steel blade, celluloid handle, solid bolster highly 
polished, $6.25 per doz. pieces. 

Razors.—Old style open blade type, with rubber handles, 
full hollow ground, %4-in., 5-in., %-in., $21 per doz. Three- 
quarter hollow ground, %-in., %-in., %-in., $18 per doz. 
Half hollow ground, %-in., %-in., %-in., $14 per doz. 


Chicago Cutlery Market 


Office of HARDWARE AGE, 
Chicago, Feb. 25, 1920. 


The shortage of cutlery is more acute than ever and 
jobbers’ stocks are very low. Manufacturers state that they 
ave enough orders booked right now to keep their plants 
going for the balance of the year and are not anxious for 
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more business. While there has been no change in price 
since last reported, the market is very firm. 
Jack Knives.—American two-blade standard gauge 
knives, length 3%-in., stag or wood handles, $7.25 per doz 
Chicago. Above are steel lined and black inside 
bolsters and no cap. ‘ 
Fy now age 3%-in., stag or wood handles, $12.00 per doz.. f.0.b 
Chicago. Above are brass lined with nickel Silver bolst rs ‘aps 
and shields, and clean inside. ee ee 
Length, 3%-in., stag or wood handles, $18.00 per doz., f.o.b. 
Chicago. Above have two cutting blades and one patented punch 
blade. They are brass lined with nickel silver bolsters, caps and 
shields, 
Length, 3%-in., stag handles, 


pocket 
» .0.R. 
with steel 


“Boy Scout’! pattern, $19.80 per 
doz., f.0.b. Chicago. Above have one cutting blade, one patented 
punch blade, one can opener blade and one combination screw- 
driver and bottle cap opener blade. All prices are net 

Butcher Knives.—Standard beech handle American made 
butcher knives, ‘fully guaranteed.” Three brass saw screw 
rivets in handles, 6-in., $4.65 per doz.; 7-in., $5.35 per doz.: 8-in. 
$6.80 per doz. All prices net, f.o.b. Chicago. Standard pattern 
kitchen knives, $1 to $2.50 per doz. net, f.o.b. Chicago. 

Hand Toilet Clippers.—-Brown & Sharpe clippers Nos. 00. 0 and 
No. 1, $5.00 per pair list; No. 2, $5.50 per pair list: No. 3, $6.00 
per pair list, less discount of 25 per cent. Coates Khedive toilet 
clippers, per pair net, $1.80. Coates Success Toilet Clipper No. 1 
$2.10 per pair net; No 0, $2.25 per pair net; No. 00, $2.40 per 
pair net. 

Razors.—Old style open blade type, with rubber handle, full 
hollow ground, %-1n., %-in., %-1n., $21 per doz. net, f.o.b. Chi- 
cago. Three-quarter hollow ground, %-in., %-in., %-in., $18 per 
doz. net, f.0.b. Chicago. Half hollow ground, %-in., %-in., %-in., 
$14 per doz, net, f.o.b. Chicago. 

Safety Razors.—Gillette Standard and vest pocket edition, list 
$60 per doz. 

Auto-strop standard and army edition, list $60 per doz. 
takes a discount of 25 per cent, f.o.b. Chicago. 

Extra blades for above, 6's, 2’s $1, 
discount per package. 

Gem Damaskeene safety razors, 1 doz. 
f.o.b. Chicago’ 3 doz. lots, $8 per doz. net, 
lots, $7.50 per doz.. net, f.o.b. Chicago. Gem extra blades, lots 
of 1 doz. packages, $4.20 per doz. packages: 12 doz. packages, 
$3.84 per doz. packages; 36 doz. packages, $3.60 per doz. packages. 


Above 


50c., and less 25 per cent 
lots, $8.49 per doz. net, 
f.0.b, Chicago; 12 doz. 


Boston Paint Market 


Office of HARDWARE 


Zoston, Feb. 28, 

Weather conditions during the past week have not been 
favorable for the sale of mixed paints, but sales nevertheless 
are larger than those for the corresponding period last year 
by many thousands of dollars. Retail hardware dealers, as 
a rule, are anticipating a big demand for paints this spring 
basing their belief on the fact that already a large number 
of people in this section of the country are getting ready 
to build homes, and others contemplating doing so. In fact 
there are all the earmarks of a record breaking boom in 
building notwithstanding the high cost of material. This 
section of the country, at least, has evidently made up its 
mind that the housing situation must be taken in hand, 
and is acting. 

Quite a little mixed paint has been moved out of Boston 
since last reports by express, but almost nothing has come 
in by freight from the factories. As a result of these con- 
ditions local stocks have been further reduced and some 
of them are so badly broken that some difficulty is experi- 
enced in filling orders which call for a wide range of colors 
and sizes. Prices show no signs of weakening and the 
large paint interests here feel reasonably tertain there will 
be none for several months, at least. 


Brushes.—Manufacturers report the placing of fairly 
good orders from large and small distributors since last 
reports. They are having some difficulty in getting raw 
materials owing to the railroad transportation conditions, 
but most of them do not anticipate any serious trouble. 


Dry Colors.—The outstanding feature of the dry color 
market is the continued scarcity of whiting. The market 
here has been without whiting so long it will be a long time 
under the most favorable conditions before the hole can be 
filled, which would seem to indicate continued high prices 
for many weeks. The general demand for dry colors is 
very quiet and some houses report prices as very largely 
nominal. 

Barrel Lots.—Plaster of paris, $4.90 per bbl.; whiting (com 
mercial bolted) 2%c. per Ib.: whiting gilders, 2%c. per Ib.; 
dry zinc (American), 20c. per Ib.; lamp black, bulk, 15c. per Ib.; 
lamp black in 1-lb. packages, 19c.; raw and burnt umber, 9c. and 
12c. Ib.: raw and burnt sienna, 15c. to 17c.; Prince’s metallic 
brown, 3%c.; yellow ochre, 3%c.; Venetian red, 2%c. per Ib. 

Pound Lots.—Paris green, in 1-lb. packages, 50c. Ib.; in %4-Ib. 
packages, 51c. lb.; in 4-lb. packages, 52c. Ib.; ultra marine blue, 
24c. Ib. 

Glue.—The market on glue presents no new features. 
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Local prices hold strong on the recently upward revised 
basis, and supplies appear to be going into consumption 
faster than received from the manufacturers. 

ig ground, l6c. per lb.; plate, 30c. per lb.; clear bonnet, 37c. 
per ). 

Lead.—The long expected advance in lead has material- 
ized, it amounting to %c. per pound. Some paint concerns, 
while they do not desire the market to go higher inasmuch 
as they have little stock on hand, believe the market still 
out of line with the pig lead. The American Smelting & 
Refining Co. since last reports has advanced pig to 9c. a 


pound. Revised local lead prices follow: 
White, in oil and, dry, 12%-lb. kegs, 16c.; 25 and 50-lb. kegs, 
15% c.; 100-lb. kegs and larger, 154%c.; for 500-lb. lots and over 


deduct 5 to 10 per cent. Dry red lead and litharge, 12%-lb. kegs, 








l6c.; 25 and 50-lb. kegs, 15%c.; 100-lb. kegs and larger, 15%c.; 
red lead, in oil, 12%-lb. kegs, 16%c.; 25 and 50-lb. kegs, 164¢c.; 
100-lb. kegs and larger, 15%c.; orange mineral, 12% . kegs, 
1644¢.; 25 and 50-lb. kegs, 16c.; 100-lb. kegs and larger, 15%4c. Ib. 





Oils, Etc.—Predictions made by local interests a week ago 
of lower turpentine prices have come true. The market to- 
day is 2c. a gallon lower than it was last Saturday. The 
feeling still persists here that the market is still very much 
too high and that unless there is a further material reduc- 
tion people will get along with just as little as possible and 
possibly without any. Certain it is that the demand, even 
to-day, is not what it should be. Denatured alcohol is 6c. 


per gallon cheaper. Linseed oil prices apparently are 
pegged. 

Castor oil, $2.30 per gal.; cylinder oil, 50c. gal.; gasoline, 50 
zal. or more, 2%c. per gal.; kerosene, 50 gal. or more, 21c. gal.; 
lard oil, $2 gal.; alcohol, denatured, 76c. per gal.; wood, 78c. 
gal.; linseed, raw in barrel lots, $1.89 gal.; in 10-gal. lots, $1.99; 
in 5-gal. lots, $2.04; in gal. lots, $2.09; neatsfoot, $1.85 gal.; 
sperm, $2.30 gal.; paraffin, 35c. gal.; floor oils, 50c. gal.; tur- 
pentine, $2.10 gal. in barrel lots; in 10-gal. lots, $2.17; in 5-gal. 
ots, £2.20; in 1-gal. lots, $2.22; benzine, 35c. per gal. 

Shellac.—No visible increase in local supplies of shellac 


gums is noted, nor has the demand for same improved. 
There is no weakening of prices, however. 

We quote from jobbers’ stocks: Orange gums, $1.90 
hest white gums, $1.90; ordinary grades of white, $1.80. 


Sundries.—People in the wholesale paint district believe 


per lb.; 


Paint material prices as quoted 


Animal, Kish and Vege- Cobalt, Oxide..... @ lb. 1.60@1.65 
table Oils— WM a, oo ciscawanee # 100 Ib. 
a Raw, Carload “en Commercial aducdccesc 1.15@1.20 
Line SBS 96 op t.6 Sie —— OT ree 
City, five-bbl. lots... 1.80@— m Otten 2... 2: 1'30@1.40 
‘ -of-tow »-bbl. 
ote se gatay —— Putty Commercial— 
Boiled, 2¢ @ gal. advance op Commercial, 120 Ib. 
Raw. — =) =~ CGiIOB cc ce cescccccces 2.75@— 
‘ard, prime, winter, edible in Pure, tubs ..cccccccees 4.50@— 
bbis., per gal...... $2.10@— In 1 Ib, to 5 Ib. tins...6.00@7.35 
Yotton seed, Crude My 
"teh mill rere 18.00@— Spirits Turpentine— 
Yellow Summer ® gal. 
Prime, bbl. ......$19.00@19.89 In Machine bbls....... 1.95@— 
Mallow, Acidless, car 
= “ wep 2 is * 7 babe owl nominal Gum Shellac— — 
Menhaden ? ' 
Northern Crude .......-. nominal Diamond TD seccccscconce nominal 
Southern f.o.b. Fac- Hime OFOM@O .cccccsceses nominal 
: tory ..--.. esses out Medium Orange .......... nominal 
vight Pressed .- ». 1.15@— ~ 
Yellow Bleached... 118@— BO GREIOE «015/20 e's 1.80@1.55 
White Bleached ere rarer 1.65@1.70 
Winter «eee 1.20@— Kala Button ....--ccccces nominal 
Cocoanut Ceylon do- , Sk See errr rarer tT 1.50@1.55 
mestic, bbl. per Ib...... 18@— rE tes ecscaseenl nominal 
Cochin Imported, spot. ..19@— 
Domestic, bbl. .......-. nominal Colors in Oil— 
‘30d, Domestic, Prime. .$1.12@ . as > 
Newfoundland, in bbl...1.12@ Black, Lamp .......--- @45 
. Black, Coach, Japan... 28@40 
Oorn, Refined, bbl., 100 : 
SR ms Black in of]......2.s0. 382@36 
Porpoise body .......-- 1.24@— Drop Black. ...00c0css0 32@36 
Olive denatured..... 2.990@3.00 Blue, Chinese ........ 1.00@1.10 
Neatsfoot, Prime....... 1.75@— Blue, Prussian ....... 1.00@i.10 
Palm, Lagos, spot per Ib.. Blue, Ultramarine ..... 40@50 
15% @16 French Ochre ........ 18@22 
Soya Bean, bbl., Ib...... 19@19% Green, Chrome, Pure... 70@75 
Green, Paris ........-- 60@75 
Miscellaneous— 
passin : indian Red ...+..02+0 35@39 
White, Foreign, Venetian Red ......... 16@18 
B ton ...eeeeeeeeeees nomina! Sienna Burnt ........- 80@382 
a eae Umber, Raw ........-- 28@30 
BOBO cccccccveces 34.00 @36.00 Umber, Burnt ........ 28@30 
Off color, in bags hrome Yellow ........ 38@45 
hr adenine oman Tee, 8@ 
(halk, English ..... #8 ton nominal White and Red Lead, 
French ....------ #® ton nominal C— 
Thina, Clay, Imported, Cents ® Ib. 
DD 4950500090 18.00 @ 23.50 Lead, American White 
Domestic ....... 8.50@20.00 DEP ccccccvesvcecsecses 9% @9% 
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that the putty market is overdue on an advance. They fee] 
reasonably certain it will come before spring, but admit 
there will have to be a material increase in the demand first 
Oxalic acid continues scarce and high. Paint removers are 
selling fairly well for this time of the year. 

Putty (best), in 125-lb. drums, 8c. per lb.; commercial 
(in drums), 5c.; paint removers, $2.50 list; oxalic acid, 
per lb. . ‘a 

Varnishes.—Some of the hardware jobbers have advanced 
prices on varnishes about 50c. a gallon to correspond with 
a similar revision in manufacturers’ lists. Some of the 
largest paint houses, however, are quoting on the old basis 
but say it would not surprise them if they were obliged to 
lift values because of the continued high cost of shellac 
gums, etc. 

Waxes.—No new developments in the market for the 
various kinds of waxes are noted. Most everybody had suf- 
ficient stock on hand so that the inability to get fresh sup- 
plies has not bothered people much. 

Waxes.—Floor waxes, 45c. to 50c. per lb.; paraffin waxes (in 


putty 
50¢ 


cakes), 10%c. 1lb.; paro wax (in Ib. cakes), 12c.; best beeg- 
wax, 55c. per cake. 
Twin Cities Paint Market 
HARDWARE AGE, 
MINNEAPOLIS AND ST. PAUL, Feb. 24, 1920 


In spite of the fact that winter is still with us and this 
in a most decided manner with the thermometer ranging 
close to the zero mark almost every night, paint sales are 
beginning to creep up. Sales in general are on the same 
basis as they have been for several weeks, that is, almost 
entirely for insidé finishing work. There is noted, however, 
an increase in the sale of material for the finishing of new 
residences and other buildings. This denotes increased 
activity along this line and probably indicates the trend of 
the market for the coming season. Prices are holding fairly 
steady and show few changes with the exception of a decline 
in turpentine and a slight advance in white lead. 


Mixed Paints.—For the past several weeks sale of mixed 


in New York March 4, 1920 


In Oil White, less than Carmine, No. 40, bulk. . .5.20@5,i 

500 Ib., per 100 Ib. .15.00@— Green, Chrome, ordinary 
500 Ib. up to 2000 Ib., per 7@15 

100 Ib. wees eee eee 13.50@— Green, Chrome, Light... ..37@50 
2000 Ib. up to 10,000 Ib. per MOGIGM cccccccccces 40@50 

Me see eeeeeeees 13.17@— Metallic Paint, ® ton. 
10,000 up to 30,000 Ib., per MO cbpese tenes 32.00@36.00 

0 L. ee whdeweebo'8 2.69 eG ccvcccecccsess 35.00 @40.00 
Carload, minimum, 15 tons, Ochre, Medium, ® ton.30.00@40.00 

per 100 Ib. ..ccccsee 12.56@— American Golden, ® 1b.2.50@— 
Litharge, American, powdered, Foreign, Golden, # 1b.4.75@8.50 

Steel Kegs, per 100 Ib SUE n.4.06 Ouuncbsssoe 6% 
15.00@— Orange, Mineral English, 

500 lb. up to 2000 1b.13.50@— nomina) 

2000 Ib. up to 10,000 Ib. POURED ciccvevcceacceses nomina) 

13.17@— BNE o Sviasceneds 14% @15% 

10.000 Ib. up to 30,000 Ib.. Red, Indian 

per 100 Ib.....++0.- 12.69@— American, #@ 100 Ib....14@16 

Carload, minimum, 15 tons. Ged, TOs ccccecccces 22@30 

12. O— Red, Venetian, ® 100 Ibs.2%@5 

Stace, Brr— aes ~ rr 19@20 

. eed enna, Italian, burnt 
Red Seal (French Dre.) te11% and powdered... 54@ 9 
Green 81, (French proc.) Burnt lump ......-- 4 @ 
12% @12% [talian, Raw, pow- 
White Sl. (French proc.) eer eee 6% @12 
13% @13% American, Raw ........24@ 8 
American Process. pene 4 

ip.ec. lead sulphate..9 @9% ~~ Burnt an wo ue 4 

10 p.c. lead sulphate. .8%@9\% OPED cw ccrcevcerens - 

20p.c. lead sulphate..8%@9 Tale, French ......++++:: nomina) 

35 p.c. lead sulphate..8%4@9% American, per ton.$20.00@40.00 

ee rrr nomina! 
Terra Alba. 

Dry Colors— ® Ib French ...... 100 1b...nomina) 
Black, Carbon Gas....... 12 @25 English ..... # 100 Ib. .nominal 
Black, Bone powdered.... 54 @12 American, # 100 Ib. No. 1, 
Black, Drop .ccccscccees 5% @15 1.25@— 
Binck, EARP occrsiscves 15 @45 American, #, 100 Ib. No. 2, 
Bleek, WWOre ov<osccsees 16 @30 1.00@— 
Mineral Blacks, @ ton. Omber, Turkey, Burnt 

35.00 @45.00 and Powdered ..... 5 @ 6% 
Blue, Celestial .......... 12@25 Raw and powdered...... nominal 
is, CHIN bios evn cone 85@90 Burnt, American...... 8%@ 4 
Blue, Prussian, Domestic Raw lumps .......-++: nomina) 
85@90 BE ct ccptvsnsoteese 3 @3% 
Blue, Prussian, Foreign. ...nominal 26 @28 
Blue, Soluble ..........- 85@95 mena Rg egal 
Blue, Ultramarine, bbl. .15@50 ’ ° 8 
Brown, Spanish, high copperas in casks......14@1 
grades, per ton...... 24.00@— Vermilion, Quick Silver i 4s 
Brown, Spanish, low WE we cektess eas se 1.35@1. 
grades ...........-16,00Q@— Chinese ...-eeeeeeeeers nomina! 
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paints is for small quantities only and in the smaller sized 
packages. Prices show no change. 

We quote from local jobbers’ stocks: First grade house paint, 
$3.60 per gal.; second grade house paint, $2.30 per gal. 

White Lead.—White lead is selling very slowly and in the 
smaller sized packages only. 

We quote from local jobbers’ stocks: White lead, in 100-Ib. 
kegs at 14¥%c. per lb., with the usual differentials for size of 
package and quantity. 

Turpentine.—Turpentine shows a sharp decline from last 
week’s quotation. Sales are slow.. 

We quote from local jobbers’ stocks: Turpentine in barrel 
lots, $2.11 per gal. 

Shellac.—Shellac continues to be very scarce in the local 
market. Sales are for small quantities as very little general 
painting is being done at the present time. There is no 
change in price. 

We quote from local jobbers’ stocks: Orange shellac cut 4 lb. 
to the gallon, $6.35 per gal.; white shellac cut 4 lb. to the gallon, 
$6.85 per gal. 

Linseed Oil.—Linseed oil continues to ride an even market 
with stocks in good condition. Sales are light. 

We quote from local jobbers’ stocks: Boiled linseed oil in 
barrel lots, $1.90 per gal.; raw linseed oil in barrel lots, $1.88 
per gal. 

Denatured Alcohol.—Denatured alcohol still sells very 
good with the consistent winter weather which we are 
experiencing. Prices show no change. 

We quote from local jobbers’ stocks: Denatured alcohol in 
barrel lots, 80c. per gal. 

Steel Wool.—Steel wool is selling somewhat slowly in a 
retail way with prices as previously quoted. 


We quote from local jobbers’ stocks: No. 00 steel wool, in 1-Ib. 
packages, $1.56 per lb.; No. 0 steel wool, in 1-lb. packages, 96c. 
per lb.; No. 1 steel wool, in 1-lb. packages, 70c. per Ib. 


Franklin's Kite 
By WILLIAM LUDLUM 


Long years ago Ben Franklin tossed 
A kite up to the gale; 

It had a leading string to earih, 
Likewise a guiding tail. 

And when the storm clouds spilt their load 
Of lightning o’er the land, 

The juice ran down the dripping string 
And tickled Franklin’s hand. 


Since Franklin dared the lightning’s flash 
Strange things have come about; 
The many comforts he had not— 
We cannot do without. 
The telegraph, the telephone, 
The incandescent light, 
The trolley car; the wireless, 
All followed Franklin’s kite. 


When Franklin’s kite went up in air 
(He was “Poor Richard” then), 
His bold exploit provided “kites” 
For many other men. 
We call them “profiteers” to-day, 
Who do not hesitate 
To “fly” the price of everything 
Up to the highest rate. 


Ben Franklin was the only known 
“Poor Richard” of his day; 
But numberless are those who now 
For that same title pay. 
Price boosters so manipulate 
The market’s rise and fall 
That they have made, by “kiting” things, 
“Poor Richards” of us all. 


Changes Management 


Announcement has been received that the hardware store 
formerly conducted under the name C. F. Case, Interlaken, 
N. Y., will in the future be known as Case & Rappleye. 
Mr. Rappleye has long been associated with Mr. Case in 
the hardware business and the new firm has been the 
Tecipient of many letters of good wishes for continued 
success. 


Raymond Marsh, secretary of the American Washing 
Machine Manufacturers’ Association, is at the present sales 
manager of the Syracuse Washing Machine Corporation, 
Syracuse, N. Y. 
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North Jersey Association Meeting 


The first meeting of the North Jersey Hardware and 
Supply Association since the election of new officers was 
held at the Down Town Club, Newark, N. J., Feb. 17, at 
which meeting Vice-President George F. Ogden presided, 
because of the absence of President J. P. Landrine due to 
illness. A dinner preceded the regular meeting. 

The decimal price system was indorsed, and the Win- 
chester plan discussed. Plans were formulated and S. T. 
Hunt, Jr., chairman of the entertainment committee was 
instructed to make the necessary arrangements for holding 
a stag the second Tuesday in April at the Jersey City Club, 
Jersey City. It is expected that complete arrangements 
will be presented at the March meeting. 

The recently elected officers for the new year are as 
follows: J. P. Landrine, Jersey City, president; Walter S. 
Mills, Paterson, vice-president; George F. Ogden, South 
Orange, vice-president; H. L. Imler, Elizabeth, vice-presi- 
dent; W. F. Littell, Jr., Newark, secretary and treasurer. 


Directors’ Meeting 


HE board of directors of the International India Rub- 
ber Corporation, at their meeting yesterday, after 
the receipt of the report of Bowers & Suffern, certified pub- 
‘lie accountants of New York City, together with the re- 
port of the American Appraisal Company of Milwaukee, 
directed that the entire accumulated dividends on the out- 
standing preferred stock for the years 1917 and 1918 be 
paid in cash. The board of directors further declared the 
regular annual dividend of seven (7%) per cent in cash 
on the preferred stock for the year 1919 and directed that 
a cash distribution be made out of earnings equal to six 
(6%) per cent on the common stock. The officers elected 
for the ensuing year were: George W. Odell, president 
and treasurer; P. E. Studebaker, vice-president, and B. F. 
Wulff, secretary, with C. W. Truxell and J. W. Ridge 
additional directors. 


Big Wrench Shipment 


HE Edgar C. Guthard Company, Chicago, shipped a 
full carload of Billmont master wrenches to Pacific 
Coast jobbers. 

For the first time in history, perhaps, a full carload ship- 
ment of a single hand tool has been sent to a single dis- 
tributing point, and the interesting feature of this — 
ment is that it is not consigned to a branch house of the 
manufacturer, but represents goods actually sold and for- 
warded to independent distributors. 

The shipment consisted of 10,000 wrenches, each having 
a retail value of $10. The necessary sockets, 5 for each 
wrench, went with each tool, also a special adapter, which 
permits the use of any standard siz socket. 

It looks as though the coast were getting ready for an 
industrial boom, for it is safe to predict that the Guthard 
—— will mean 10,000 busy workmen west of the 
Rockies. 


Brief Notes 


The Lomar Armored Tire Co., recently incorporated, 
which will manufacture a pneumatic steel cord tire for auto- 
mobiles and trucks, has purchased 20 acres at Twenty- 
sixth and East Walnut streets, Newcastle, Ind., as a site for 
a plant. Walter Miller will be superintendent and Charles 
W. Mouch, general manager. 


The Kol-Ben Wheel Co., manufacturer of wire automobile 
wheels, Cadillac, Mich., has called a special meeting of stock- 
holders for January 28, to consider an increase in capital 
stock from $200,000 to $500,000. 


The Carpenter-Morton Co., Boston, paints, etc., has in- 
creased its capitalization $100,000 by an issue of 1000 shares 
of 6 per cent preferred stock, par $100. The company now 
has outstanding $100,000 common and $200,000 preferred, a 
total capitalization of $300,000. Frederic H. Newton is 
president and George C. Morton, treasurer. 

C. H. Mayer, who has been representing the International 
India Rubber Corp. on the Pacific Coast, has been appointed 
assistant sales manager for the company, with headquarters 
at the factory, located at South Bend, Ind. 
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Boosters’ Meeting 


ape CHIEF S. N. SEARS presented a resolution at 
the last meeting of the Hardware Boosters, held at 
the Hardware Club, New York, urging that salesmen 
be given an opportunity to present the salesman’s point 
of view at all of the state and national conventions for 
the purpose of getting better co-operation, efficiency and 
good-will in the hardware business. The resolution was 
opened for debate, and E. R. Masback suggested that it 
be limited in its application primarily to the territory 
covered by the influence of the Boosters’ organization. 
The resolution as originally presented was finally passed 
without opposition and the business of the rest of the 
meeting was confined to discussing and completing plans 
for the annual smoker of the Boosters, held on the even- 
ing of March 1, at “The Leslie,” New York City. 

The text of the Sears resolution is as follows: 

“Whereas, The traveling men of the hardware trade 
as represented by the Hardware Boosters, men who 
cover much of the eastern territory from the city 
of New York, realizing that about 50 per cent of the 
time of the average merchant or his closest assistant is 
taken by him, and realizing that there are many times 
when lack of co-operation through lack of understand- 
ing creeps into the relationships of the two. Therefore, 
be it 

“Resolved, That the various hardware and kindred 
trades, meeting in convention as such, be asked to in- 
clude in their programs an opportunity somewhere for 
a traveling man to speak on the subject of the traveling 
men who call on them for the purpose of selling their 
goods to the end that a better co-operation may be 
arrived at, resulting in the saving of much of the time 
of buyer and seller; and that evils that have long existed 
and that can be best eliminated by an opportunity to 
discuss the matters in question, and by the use of a 
question box arrive at a better understanding. 


Crawford's New Job 


Thomas F. Crawford has resigned his position with 
Chandler & Barber Co., 124 Summer St., Boston, and is in 
charge of the tool department of A. L. Morse Co., Boston. 
His position with Chandler & Barber is filled by E. F. Lamb. 
a has had many years experience in handling tools of all 

inds. 


Recent Deaths 


Warren P. Dustin of Turners Falls, Mass., died at the 
Massachusetts General Hospital, Boston, recently following 
an attack of pneumonia. He was a native of Canada, and 
was born in 1846. In 1879 Mr. Dustin became agent for the 
John Russell Cutlery Company, and a few years later was 
made treasurer of the concern. He was identified with 
several fraternal organizations and clubs. He is survived 
by a widow, one son, Albert R., who was for many years 
associated with his father, and three daughters. 


Leander D. Bradley, Arlington Heights, Mass., died: at 
his home recently from pneumonia. He was born May 31, 
1841. Mr. Bradley moved to Arlington in 1872 and after 
engaging in the grocery business for some time, sold out 
his interest and associated himself with Sylvester Stickney, 
hardware dealer. Later, with Alfred H. Knowles he con- 
ducted a plumbing and hardware business in Arlington, 
and a hardware business of his own at the Heights. 


George Gurley of the Gurley Hardware Company, Purdy, 
Mo., died at his home recently in his thirty-first year. 


H. Markell, a well-known hardware merchant of Hibbing, 
Minn., died there recently of heart disease. Mr. Markell 
was 60 years of age, and is survived by a widow and two 
daughters. 

Charles W. Lowa died at his home in Philadelphia, Pa., 
— He was 53 years old and prominent in Masonic 
circles 


‘tainey, but his business didn’t permit. 
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_— McCallum Dead 


| opted M. McCALLUM, assistant manager and sales 
representative for M. S. Brooks & Son, Chester, 
Conn., manufacturers of wire goods, who for more than 
twenty-five years was connected with the wire goods 
business in Worcester, Mass., died at his home in Ches- 
ter recently, after a week’s illness of the influenza. 

Mr. McCallum was one of the most widely known men 
engaged in the wire industry in Worcester, and although 
he had been away from the city since March 18, 1918, 
he maintained his interest for Worcester. He visited 
Worcester frequently on business and always made it a 
point to call on his old friends and acquaintances, of 
whom he had many. 

Mr. McCallum was about 45 years old and a native of 
Auburn. He learned the wire business with the Wire 
Goods Co. from the bottom up, and was for many years 
its head shipper. After remaining with the company 
twelve years he went to the Parker Wire Goods Co., 
where he remained fourteen years and until he went to 
Chester. He was secretary of the company when he 
resigned. 


While in Worcester Mr. McCallum was interested in 
several organizations, having been P. S. C. of Worcester 
Council, U. C. T. of A., a member of the New England 
Grand Council, U. C. T. of A., the third president of 
the Rotary Club, and at one time secretary and acting 
president of the Worcester Automobile Club. 

His militia service was with the old Light Infantry, 
of which he was a second lieutenant. He served in the 
ranks about twenty years and could have had the cap- 
When he left 
Worcester he was lieutenant-colonel of the Nineteenth 
Regiment, M. S. G., under Col. Harry C. Young, resign- 
ing on account of leaving the State. 


Mr. McCallum leaves a widow, who was Miss Jennie 
Verry, sister of Irving H. Verry, and a daughter, Miss. 
Ruth McCallum, both of whom are sick, of the influenza, 
at their Chester home. His sister’s child, who made its 
home with the family, also is down from the same sick- 
ness. He also leaves a brother, John D. McCallum, 
Springfield, formerly baggagemaster at the Union Sta- 
tion. 


' Cleveland Meeting 


The Cleveland Retail Hardware Association, Cleveland, 
Ohio, held its annual meeting Feb. 18. The usual banquet 
and speech making program was dispensed with, the meet- 
ing being devoted entirely to the usual routine business and 
the election of officers. Officers for the ensuing year were 
as follows: F. J. Pekoc, Jr., president; W. H. Schaeffer, 
first vice-president; L. Z. Psleger, second vice-president; 
P. J. Wuertz, secretary, re-elected; E. F. Selzer, treasurer. 


Coming Conventions 


SOUTHEASTERN RETAIL HARDWARE AND IMPLEMENT ASSO- 
CIATION, composed of Alabama, Florida, Georgia and Ten- 
nessee State Associations, Convention and Exhibition, At- 
lanta, Ga., May 4, 5, 6, 7, 1920. Walter Harlan, secretary- 
treasurer, 701 Grand Theater Building, Atlanta, Ga. 


SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CONVENTION, 
Atlantic City, N. J., May 11, 12, 18, 14, 1920. Headquarters, 
Marlborough-Blenheim. John Donnan, secretary, Richmond, 
Va. 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION CON- 
VENTION, Atlantic City, N. J. May 11, 12, 13, 14, 1920. 
Headquarters, Marlborough-Blenheim. F. D. Mitchell, sec- 
retary-treasurer, Woolworth Building, New York City. 
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Start a ‘‘ Household Hint’ 


Oil Mops, Floor Oil and Kindred Items 
By Burt J. PARIs 


Start a “Household Hint” Page 
No. 1 (2% in. x 11% in.) 

We were interviewing an adver- 
tising man recently in regard to the 
success of his house organ. He told 
us that he wanted to get his par- 
ticular paper taken home, and that 
he had had meager success until he 
started a household hint page. 
From that time on, he said, his pa- 
per did enter the home and was read 
by the housewife. 

Many house organs do not have 
to enter the home to insure their 
success, but every store paper, pub- 
lished by a hardware dealer must 
interest the housewife, and one of 
the best single factors in accom- 
plishing this end is to have a page 
or two covering her particular do- 
main in detail. 

Here you have such a page 
worked out for you. We took it 
from the current number of The 
American Eagle, that live hardware 
store paper published by the Ameri- 
can Hardware Stores, Bridgeport, 
Conn. 

We think the editor has been 


somewhat conservative in introduc- 


ing store items among the hints, 
but still it is better to err on the 
side of conservatism in this matter 
rather than to overdo the publicity 
opportunity presented by such a 
page. 

An analysis of this page shows 
two store publicity items and 27 
general hints. Offhand, we should 
say the ratio could be safely in- 
creased to at least 4 to 1, that is, 4 
hints to 1 publicity item. 


AMERICAN EAGLE 


Page in Your Store Paper—Good Talk on Incubators— Featuring 





* HELPFUL 





Black grease from the automobile 
will be more easily removed from 
one’s wash dresses if the spot is cov- 
ered with lard and allowed to remain 
until absorbed after which wash out 
with hot soapy water 

eee | 


Always stir hash with a fork; if | 
you stir with a spoon it will be | 
lumpy | 

ee 

To remove paint from windows 
use an old safety razor blade on the | 
wlass and the paint will shave off | 
easily without seratching the glass 

one | 
| 

A wire basket or wire dish dramer 
resting upon the kitchen radiator, 
fastened to the wall with two tiny 
staples. is a convenient place upon 
which to dry tin utensils, glassware 
or foods from which you wish water 
to evaporate | 

. . . | 

Thin waists will take starch much 


better if dried first and then dipped | 
into boiled starch and dried again. | 





Yellow Mixing Bowls of heavy 
earthenware ina variety of sizes are 
almost indispensable in the home | 
They may be put to many uses | 
Prices 50 to $2.25. | 


To revive patent leather, rub well 
with a soft rag waked in olive oil 
and dry 

“ee 


To give the clothes a be antiful | 
gloss like new goods ae a little su- | 
gar to the cooked stare | 

} 


For thickening soup, boil some 
extra potatoes, so you can take out 
some and mash them fine and stir 
into the soup. it is better than four 


In cooking, read over your recipes | 


and get things required on a table 
before you 
. . 7 


Get what dishes and pans you will 


| need, then proceed. 


Always mix dry ingredients to 
gether 
“ee 
Always put in the amount ealled 
for no more, no less 


. 
ee 


Always beat cake with a fork 


Always cream butter and sugar 
well together 
. 


Never open the oven door for 10 
minutes after putting cake in 


Never move cake while it is im a 
bubbling eondition 
. . . 


Never have a roaring hot oven 


If oven 1s too hot put a eup of 
cold water in it and eover eake with 
a piece of brown paper 

. . . 


Always leave eake m until it 
shrinks from the pan 
. . . 
Never put cake away or eut it 
while it is hot 
. . . 


Always mix cake in this order 
Cream, butter and sugar, tégether; 
add eggs and beat well, then milk 
then flour (which has been sifted) 
then flayoring and Jast, baking pow 
der mixed with flour 


1. A valuable page for your 
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OLD 


When vou have given the soup an 
overdose of salt, what do you do? 
It is very simple to undo your mis 
take All that is necessary is to put 
the soup back on the stove with the 
added ingredients of a few slices of 
raw potato. They will absorb the sur 
plus salt, and after the soup has 
cooked for a few minutes should be 
removed from it 





Rub the bread and meat boards 
with a cut lemon and rinse thorough 
ly in elear cold water Better than 


serubbing 


When sweeping a room, open all 
windows and sweep toward the een 
tre of the room. This keeps the dust 
from woodwork and walls 


“ee 


To keep cake and bread fresh 
never put away hot, as steam causes 
them to mold quiekly 


a 


And when you do put your cake 
and bread away, use one of the Cake 
Closets or Cabinets of polished tin 
enameled white, to be found in the 
Household Department 


A rather unusual drink that makes 
guests wonder just what it is that 
makes the ehoeolate taste s0 good 
and so different is made in the fol- 
lowing manner: After the chocolate 
is made, add to it eoffee in the pro 
portion of three parts ehoeolate and 
one part coffee, increasing the 
strength if the coffee flavor is liked 
This often uses up the half cup or 
so of coffee left from breakfast 


A square of emery cloth near tire 

kitchen sink will save effort if used 
for cleaning all rusted or corroded 
metal, the ‘bottoms of granite ket- 
tles, and the insides of skillets 








store paper 





aoe 


sag 
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SAY, 


Get a““SAFETY HATCH” Incubator 


You Can’t Keep From Hatching Chicks 


These Exclusive Features of the “SAFETY-HATCH" will ‘insure 
the Best of Results. 


FOLKS! 


Ir YOU 


(And will pat eggs in it) 
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of the Blakey-Clark Hdwe. Co., En- 
nis, Texas, tells an incubator story 
in a very convincing manner. 

The heading is novel in concep- 
tion and leads the reader into some 
well-thought-out incubator copy. 
Point by point the incubator is dis- 
sected and described, yet each sepa- 
rate approach is brief. Prices are 
quoted and a cut showing the gen- 
eral look of the incubator put the 
finishing touches on an ad that will 


THE CASE is made of double walls of Loulsiana Red Cypress, 
kilp dried htumber—with an insulation between the walls, making it 
& positive non-conductor of heat and a long life incubator, 


THE HINGE TOP permits giving the incubator a sun bath and 
ao airing, which is the only way to thoroughly clean an incub 
and keep it in a sanitary condition, 

THE 6-QUART GALVANIZED IRON OIL TANK hatches a set- 
ting of eggs with but two to four fillings, instead of having to refill 
the tank every 24 hours, as is the case with incubators having the 
small tin tanks, 





DOCBLE FRONT DOORS—One of glass by which you can view 
the inside of the incubator and see the thermometer, without chang- 
ing the temperature of the incubator. 


THE “SAFETY-HATCH IS COVERED WITH GALVANIZED IRON, 


both interest and convince. 


“Inside Work” 
No. 8 (3 cols. x 7 in) ; 

This ad was used by the R. H. 
Barker Co., Pontiac, Mich., several 
weeks ago but it looks like a dandy 
spring ad to us. Sloppy spring 
weather brings a demand for the 
items here featured, with the excep- 
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THE AUTOMATIC HEAT REGULATOR ABSOLUTELY CONTROLS 
- THE TEMPERATURE OF THE “SAFETY-HATCH.” 


Drop in and let us demonstrate the “SAFETY-HATUH.” We've 


investigated them all. There ivn't a better incubator on the market 
than the “SAFETY-HATCH.” 


went 


MAKING IT FIRE PROOF. 








2. Telling the story of the incubator 


Just glance over these items and 
then show them to your wife and 
see if she doesn’t appreciate the 
nuggets of household science printed 
on the page. Make a household hint 
page a regular part of your store 
paper—it pays. 


4. A poster effect in the newspaper 


INEVITABLY! 


WHEN YOU THINK 


HARDWARE 


yOoU THINK 


HOWARD'S 


WHEN YOU BUY 


HARDWARE 


you BUY 


HOWARD'S 


IF WISE—YOU CAN’T DO OTHERWISE 
IT’S INEVITABLE 
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A Complete Story on Incubators 
No. 2 (3 cols. x 8 in.) 


This ad sent us by C. B. Knighten 


tion, of course, of the stove para- 
phernalia, 

And “Inside Work” is a mighty 
good heading for an ad of this sort. 
We think the cut at the left-hand 
side of this ad could be greatly im- 
proved. It is poor policy to run a 
cut so faulty in printing qualities 
as is this particular one. 


Told in Few Words 
No. 4 (2 cols. x 7 in.) 

This ad was sent us by William 
Ludlum, ad man for Howard’s, Mt. 
Vernon, N. Y. It is somewhat of 
a departure from the average ad. 


3. Fine suggestion for spring publicity 





side cleaning. 
Brooms ..... ; 


Galvanized Pails 


or cocoa door mats. 


Enamel or Stain for every purpose. 





Phones 136—1723. 


Put the House in Shape to Start Off the New Year. This is Just the Weather for 


INSIDE WORK 


Mops, Brooms, Floor and Fur- 
niture Oil, Scrub Brushes—every- 
thing you need in our line for in- 


. .25¢ to $1.25 
. .25¢ to $2.50 


Oil Mops ...... 
Floor Oil ...... 
Mop Pails with Mop Wring- 

er, complete... 
Carpet Beaters .. 


$2.75, $3.25 
as acre een 15¢ 


Keep the wet off the carpets and rugs this snowy weather with one of our steel 
ee er $1.50, $2.25, $3.25 
sceuleanneRes atRORI CORTE ETON $2.00, $3.00 


This is an excellent time to do a little varnishing or painting up around the house. 
We carry a full stock of Lowe Bros.” Paints. 


ee ON TIE a vas's ssc er emeeneus 
Caen) TOF IIR. 665s <4 ov evwesncie 


FOR WINTER USE 


DATS s< bawceee vere 35¢ per length | Coal Scuttles ............ 75¢ and $1.00 


See ENE oa is si vbcesedstempess 10c Full stock of Stove Boards, Fire Irons, 


RT ONOEE: 6.56: 060 be sciew s $1.00, $1.25 | Stove Polish, etc. 


R. H. BARKER & CO. 


Watch Friday's Ad for Saturday Bargain 












. 85c to $1.25 





There is a Lowe Bros.’ Paint, Varnish, 


69 S. Saginaw St. 
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HINGES opened the way 
to PROGRESS 


MCKINNEY 
; Hinges and Butts 
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This is the third advertise- 
ment in the big McKinney 
campaign. It appearsin the 
March 6th issue of The 
Saturday Evening Post and 
the March 20th issue of The 
Literary Digest. In these 
two powerful publications it 
will carry the story of Mc- 
Kinney Hinges and Butts to 
more than 3,000,000 read- 
ers and prospective custom- 
ers. At the same time otier 
full page advertisements cre 
appearing in Architecturcl 
and Builders’ Magazines. 
All these advertisements 
are planned to impress the 
name ‘‘McKinney”’ upon the 
minds of hinge users. You 
can make these advertise- 
ments work for you. Talk 
McKinney! 




















That name McK inney— 





This huge advertising campaign is giving 
the name McKinney greater prestige. More 
and more this mark of a standard prod- 
uct, by which other hinges and butts 
are judged, is becoming better known. 
You, as a dealer, should profit by this 
advertising. 


McKINNEY MANUFACTURING CO., Pittsburgh. 


McKinney Products have set a standard in 
the past. McKinney advertising is im- 
pressing the worth of this standard on your 
customers. Make your store McKinney 
Headquarters in your locality. Be sure 
your customers know you handle the Mc- 
Kinney line! 


WESTERN OFFICE, State-Lake Bldg., Chicago. 


Export Representation. 


Also manufacturers of 
McKinney garage and 
farm building door- 
hardware, furniture 
hardware and McKin- 
ney One-Man Trucks. 


MCKINNEY 
Hinges and Butts 
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Products Being Placed on the Market by Hardware Manufacturers 


- Highlander Washing 
Machine 


The Highlander electric washer, 
manufactured by the Rochester Wash- 
ing Machine Corporation, 87 Franklin 
Street, Rochester, N. Y., is one of the 
latest model electric washing machines 
now on the market. It is sinfple in 
construction and has only a few work- 
ing parts, which are rigidly con- 
structed and well braced.. It is also 
equipped with castors, so it can be 
easily moved about. Its construction 
is described by the manufacturers as 
follows: 





Highlander Washing Machine 


“The Highlander washing machine, 
with wringer attachment, is built with 
a roomy cylinder, large enough to 
handle an entire washing of an aver- 
age family. The cylinder (which is 
wood) revolves six times in one direc- 
tion and automatically reverses and 
revolves six times in opposite direc- 
tion. This continual action forces the 
hot suds through meshes of clothes, 
thoroughly cleansing them, whether 
they be the most delicate laces or 
heavy blankets. 

“The cylinder is made of the finest 
selected white pine. It will not swell, 
sog, warp, nor rot. It will not attract 


the greasy substance which comes 
from all soapy clothes. It will not 
dent. No rough’edges to tear wash; 
nothing to corrode or rust the clothes. 
It is light and can be easily removed 
by the housewife. 

“The wringer has a number of spe- 
cial and important features. It can 
be moved to any one of four different 
positions. Self-locking device locks 
the wringer into desired position au- 
tomatically. You cannot change posi- 
tion while wringer is in motion, nor 
can it be cpverated until it is locked in 
position. This eliminates chance for 
accident. 

“A simple turn of a conveniently lo- 
cated lever and the wringer wrings 
forward or backward. It is equipped 
with reversible drip board and extra 
wide apron. 

“The Highlander is started and 
stopped by one lever conveniently lo- 
cated on side of machine. Washing 
machine and wringer can be operated 
together or individually as needs may 
require. A switch attached to side of 
machine controls motor. Always 
handy and easy to operate. Does not 
tire you out like old fashioned rub- 
bing board. 

“The cylinder is revolved by a safe- 
ly guarded drive gear. Shaft and gear 
aré located at top of machine, out of 
the water.” 


‘‘Universal’’ Displayor 

The Universal Fixture Corporation, 
133-137 West Twenty-third Street, 
New York, has recently offered to the 
trade a model form of stock displayor 
designed to display the maximum 
amount of stock in the minimum 
amount of store space and at the same 
time giving easy access to all items 
on display. 

As shown in the illustration it 
works like a huge book, thereby giv- 
ing several hundred feet of additional 
wall and floor space. Merchandise on 
these huge leaves is always in sight 
and it eliminates the trouble of hunt- 
ing or digging through boxes or 
shelves for samples. This displayor 
is termed by the manufacturers as one 
of the most efficient selling machines 
yet devised. 
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The specifications cf this displayor 
are as follows: 

The square end main frame is con- 
structed of highly polished steel tub- 
ing, properly braced, dipped three 
times and baked once after each dip- 
ping to 450° Fahr. It has a finish as 
rich as an ancient lacquer, and stands 
independently and is adjustable to any 
floor. 

The curtain can be added at any 
time, and can only be used with can- 
opy. Makes displayor absolutely dust 
proof. Back and sides of fixture are 
covered with green burlap, front with 
green denim. Curtain is furnished 
with all necessary brass fittings. 

Wings are constructed of one inch 





“Universal” Displayor 


steel tubing, nighly polished, dipped 
three times and baked once after each 
dipping to 450° Fahr., with solid wood 
filling and covered on both sides with 
12% oz. green or red Dundee burlap; 
rubber roller dividers keep wings the 
desired distance apart. 

Shelves and guards can be fastened 
to the wings and permit the display of 
all bulky articles that cannot be hung 
up. Shelves can be had in any depth 
from one to six inches, are all adjusta- 
ble and prevent the articles from fall- 
ing off. The shelves are finished in 
black baked ebony enamel. 

Canopy electric lighting device, con- 
structed of quartered oak, stained and 
polished to match any color woodwork. 
Comes completely wired. with parabola 
shades, sockets and switch, white 
enameled inside. 
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“The Hen That Teg 


Laid Golden Eggs”’ 


may be a myth, but the idea appeals and the “woods” 
are full of people out hunting for just that kind of a 
chicken. 





Following this line of thought, thousands of Jack-the- 
Hardware-Merchants have climbed the beanstalk of “Customer 
Satisfaction” and feathered their nests with the “down of profit” 
that comes from that modern “hen-tha‘-lays-the-golden-eggs,” door- 
way convenience, service and economy. 





SCidetit 
GARAGE DOOR HARDWARE 


SELLS ITSELF 


SF 


“J 


—_ 





Every garage owner who sees “Slidetite’ Garage Door Hardware in 
use, wants it on his garage. It needs only to be demonstrated to be desired. 

Simple to install. Easy to operate. Doors can’t sag. Close weather- 
tight. Don’t need locks or holders to keep them from blowing shut. Make 
an attractive and convenient doorway. 

If you now sell “Slidetite,’” you know that it is the last word in Garage 
Door Hardware. If you do not now sell “Slidetite,’ you owe it to your- 
self to find out about it. 


Tew Write for descriptive folder UF-1 TeV | 








Stouts AURORA, ILLINOIS,.U.S.A. ,2957°% 
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Apco Muffler and Cut Out 


The Apco Manufacturing Co. of 
Providence, R. I., are now making de- 
livery of the new Apco combination 
muffler and cut out for Ford cars, 
which is shown in the cut. It is made 
from a one piece gray iron casting 
with the .valve and attaching bracket 
malleable. 

The valve is held closed by twin 














Apco Muffler 


springs, which prevent leakage of gas, 
and the valve is the orily one on the 
market that cannot possibly stick. 

When open the valve gives a full 
clear opening for the exhaust and a 
missing cylinder can be detected in- 
stantly. The installation is very sim- 
ple and can be done by the owner with 
an ordinary wrench in fifteen minutes. 
Price complete $5. 


‘*Pronto’”’ Extinguisher 


C. Louis Allen, who was formerly 
president of the Pyrene Manufactur- 
ing Company, has given the name 
PRONTO, meaning “quick” to the 
simplified fire extinguisher which he 
has recently developed and is now 
manufacturing through The Allen 
Corporation, 546 Greenwich Street, 
New York, of which he is the presi- 
dent. 

“For many years,” said Mr. Allen 
in discussing the fire extinguisher 
situation, “this country has been wide 
open for a simple, practical and in- 
expensive fire extinguisher. People 
are scared to death of fire. They 
know that more fires break out each 





Watch this page for 

new-comers in the 

realm of automo- 
bile accessories 











succeeding year. They know that the 
fire loss per capita is higher in the 
United States than in any other coun- 
try in the world, that more people are 
either crippled or burned to death 
every year in this country than in any 
other country. Yet these people have 
not bought adequate fire protection. 
And why? Simply because the cost 
of real adequate protection has been 
prohibitive. 


_t- foo 


/ 
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“Pronto” Fire Extinguisher 


The whole idea behind PRONTO, 
the new Allen extinguisher, is sim- 
plicity. It is simple in design, simple 
in action, and simple in manufacture. 

It consists of five elements, includ- 
ing a 16-ounce container, a crown 
sealer cap, an upper and a lower 
patented bracket and the actual fire 
extinguishing liquid. The device is 
installed in the brackets mentioned 
and attached to a wall, door or some 
other convenient place. When fire 
breaks out the extinguisher is simply 
pulled from the bracket and contents 
are dashed into the base of the fire. 
The sealer cap automatically comes 
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off as the extinguisher leaves the 
bracket. 

The liquid, which is carbon tetra- 
chloride is said to be the most power- 
ful fire extinuishing agent known to 
science. Instead of drenching fire as 
does water, this liquid, upon contact- 
ing with fire forms a heavy non-in- 
flammable gas that spreads like a 
blanket over the base of the flames, 
drives off oxygen and thus chokes the 
fire. It is said to be the most effective 
liquid known for gasoline, oil, and 
other hazardous fires, and because it 
is a “dry” liquid, it is a non-conductor, 
and therefore is unusually effective 
and safe to use on electrical fires. 


The Blue Devil Pump 


Judd & Leland Manufacturing Co., 
Clifton Springs, N. Y., has recently 
placed on the market a new single 
action pump marked by simplicity and 
strength of construction. As signi- 
fied by its name, it is finished in royal 
blue and gold, with a solid brass cap 














Blue Devil 


and brass support for handle. The 
base and handle pieces are both large 
and artistically formed. The tube is 
steel, 1% by 17 inches, and the plunger 
rod is 5/16 of an inch of steel. 
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ONE HAND! 

-and no fear of 

soiling your cuffs 
with the 


J&B 


ORIGINAL 





HE convenience of this 

““push-lift’’ cover of the 

oil-hole ona J & B Ford 

Timer is such that oiling 

with one hand is easier now 

than it used to be with two 

hands, before we perfected 

— and patented this improve- 
iy, ment. 


Also this cover is made of white metal 
which is easy to locate in the dark, and the 
spring we use is of finest grade piano wire, 
which means no dust or dirt can get into the 
Timer. The instant you withdraw the spout 
of the oil can, this cover snaps back into 
place, and stays there. 


Please note the extra large size of the oil- 
hole which permits the average oil can spout 
to enter entirely through the case and squirt 
oil directly on the rotor, and not just 
waste it. 


JOBBERS and DEALERS :— 


Handle the J & B Original Ford Timer. Simple con- 
struction, reasonable price, and the above described 
refinements of convenience, make it the most popular 
and most profitable, both in money and satisfaction to 
your trade. Widely advertised. Send for our’proposi- 
tion today. 


OF equal merit sre our flensy Duty snd Ss J. &® B MANUFACTURING COMPANY 


Right Hand Drive Timers, Bushing Remover, 


Gasoline Injector, Ford Switch Keys and * 
Coils. We make a suitable Replacement Coil Pittsfield, Massachusetts 


for all cars. 














Notes of the Retail Hardware Trade 


Cisco, ILku.—The Cisco Mercantile Company is purchaser 
of the stock of W. H. Jones, and requests catalogs on auto- 
mobile accessories, bathroom fixtures, belting and packing, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, crockery and _ glass, 
cutlery, dairy supplies, dynamite, fishing tackle, furnaces, 
furniture department, galvanized and tin sheets, gasoline 
engines, hammocks and tents, heating stoves, heavy farm 
implements, heavy hardware, iron beds, kitchen cabinets, 
kitchen housefurnishings, linoleum, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, plumbing 
department, poultry supplies, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, 
silverware, sporting goods, tin shop, wagons, buggies and 
washing machines. 

PRINCEVILLE, ILL.—Martin Allen and George Timmons 
and Son have formed a partnership under the name of 
Timmons & Allen. 

WINNEBAGO, ILL.—A. H. Stringer who recently purchased 
the hardware stock of W. H. Patton, has remodeled the 
store, and now carries a complete line of hardware, imple- 
ments, ete. Catalogs requested on implements. 

TWELVE MILE, IND.—W. W. Hoover has taken over the 
interest of C. W. Jones in the Twelve Mile Hardware Com- 
pany. J. L. Hoover has been admitted as a partner. The 
firm name will remain unchanged. 

Popesoy, IowA.—Carr and Fisher have disposed of their 
business to Albert Jacobsen. The new owner requests cata- 
logs on power washing machines. 

STANTON, Iowa.—Blake & Larson have been incorporated 
with a capital stock of $50,000 under the name of the Stan- 
ton Mercantile Company. 

CYNTHIANA, Ky.—Shirley L. Frisbie, doing both a whole- 
sale and retail business, requests catalogs on automobile 
accessories, baseball goods, belting and packing, bicycles, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, crockery and glass, cutlery, dairy supplies, 
dog collars, electrical household specialties, fishing tackle, 
galvanized and tin sheets, hammocks and tents, harness, 
heating stoves, heavy hardware, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, refriger- 
ators, sewing machines, shelf hardware, sporting goods, 
toys, games, wagons, buggies and washing machines. 

DAWSON SPRINGS, Ky.—The Earle Hardware Company, 
Inc., has been incorporated with a capital stock of $5,000. 
The incorporators are D. H. Earle, Addie M. Earle and W. 
T. Fowler. The concern will deal in automobile accessories, 
crockery and glass, paints, oils, varnishes and glass, etc. 


FuRLEY, KAN.—L. E. Marsh has commenced business 
here, carrying a stock of baseball goods, belting and pack- 
ing, buggy whips, builders’ hardware, churns, cream sepa- 
rators, cutlery, dairy supplies, dog collars, fishing tackle, 
galvanized and tin sheets, gasoline engines, heating stoves, 
heavy farm implements, heavy hardware, home barbers’ 
supplies, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, poultry supplies, pumps, ranges and cook 
stoves, refrigerators, shelf hardware, silverware, sporting 
goods, wagons, buggies and washing machines. Catalogs 
requested. 

SALEM, Mass.—Waters & Brown, who have been estab- 
lished in business for the past twenty-five years, are now 
leeated in their new store building at Washington and 
Church Streets. 

BuFFALO LAKE, MINN.—Reep Bros. are disposing of their 
stock and retiring from business. 

Hewitt, MINN.—Villwock Bros. have sold their stock to 
the Hewitt Implement Company, which requests catalogs on 
farm implements, etc. 

LAKE PARK, MINN.—Hanson & Nannestad now own the 
hardware business of A. F. Snell. 


ONAMIA, MINN.—Henry Goulet has sold his interest in 
the Goulet-Homme Hardware Company to Axel Peterson. 
Peterson & Homme is the new firm name, and catalogs 
are requested on the following lines: Automobile acces- 
sories, baseball goods, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehi- 
cles, churns, cream separators, crockery and glass, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, furnaces, furniture department, 


galvanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, 
heavy hadrware, home barbers’ supplies, iron beds, kitchen 
cabinets, kitchen housefurnishings, lime and cement, lino- 
leum, lubricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes and glass, plumbing department, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, refriger- 
ators, sewing machines, shelf hardware, silverware, sporting 
goods, tin shop, toys, games, wagons, buggies and washing 
machines. 

St. PETER, MINN.—Olson & Seitzer, who have recently 
opened a hardware store here, request catalogs on baseball 
goods, belting and packing, buggy whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream 
separators, cutlery, dairy supplies, dog collars, dynamite, 
electrical household specialties, fishing tackle, furnaces, gal- 
vanized and tin sheets, gasoline engines, hammocks and 
tents, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, kitchen housefurnishings, lub- 
ricating oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, sewing machines, 
shelf hardware, silverware, sporting goods, tin shop, wag- 
ons, buggies and washing machines. 

Bristow, Nes.—Clarence Anderson, successor to Theodore 
L. Nelson, requests catalogs on implements and tractors. 

ELSIE, NEB.—S. E. Lewis has disposed of his stock to 
McGahan and Jamison. 

LITCHFIELD, NEB.—F.. D. Orcutt has bought the hardware 
business of George McKenzie, and requests catalogs on a 
line of furniture, hardware and automobile accessories. 

Orp, NeB.—L. D. Millikin is now occupying his new 
quarters. 

Woop River, NEB.—Mullen Bros. are successors to Win- 
gert Bros. 

Newark, N. J.—George H. Long, whose stock was dam- 
aged by fire, requests catalogs on automobile accessories, 
baseball goods, bathroom fixtures, belting and packing, 
bicycles, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, crockery and 
glass, cutlery, dairy supplies, dog collars, dynamite, elec- 
trical household specialties, fishing tackle, furnaces, furni- 
ture department, galvanized and tin sheets, hammocks and 
tents, harness, heating stoves; heavy hardware, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lub- 
ricating oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, plumbing department, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, refriger- 
ators, sewing machines, shelf hardware, silverware, sporting 
goods, toys, games, wagons, buggies and washing machines. 

MALONE, N. Y.—The Farmers Hardware Company re- 
quests catalogs on shelf and heavy hardware, automobile 
‘accessories, etc. 

BrockeET, N. D.—The Brocket Hardware Company is dis- 
posing of its stock. 

CaNnpbo, N. D.—W. F. Bacon has sold his stock to H. F. 
Goldammer. The new owner requests catalogs on a line 
of harness and implements. 

GREENVILLE, OHIO.—J. C. Bayman is purchaser of the 
hardware store of Ford H. Clark, and requests catalogs on 
gas engines and cream separators. 


WALHONDING, OHIO.—The Wally Hardware and Auto 
Company has been incorporated with a capital stock of 
$10,000 to deal in automobile accessories, bathroom fixtures, 
belting and packing, buggy whips, builders’ hardware, build- 
ing paper, churns, cream separators, cutlery, dairy supplies, 
dog collars, dynamite, electrical household specialties, fish- 
ing tackle, furnaces, galvanized and tin sheets, gasoline 
engines, hammocks and tents, heating stoves, heavy farm 
implements, heavy hardware, kitchen cabinets, kitchen 
housefurnishings, linoleum, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, plumbing depart- 
ment, poultry supplies, prepared roofing, pumps, ranges an 
cook stoves, refrigerators, shelf hardware, wagons, buggies 
and washing machines. The incorporators are C. S. Kirch, 
C. S. McFarland, F. H. Gamble, Anna Gamble and Chloe 
Kirch. Catalogs requested on a line of farm machinery. 

WILLOUGHBY, OHI0.—The Willoughby Hardware Com- 
pany has succeeded to the business of Kennedy & Rocka- 
fellow. The new owners have added a line of household 
specialties, ranges and cook stoves. 
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